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STATUS AS TO CALIFORNIA 


UNION CENTRAL CASE SHOWN 





Commissioner Wolf Explains Why 
Capital Stock Issue Was Not 
Raised With Equitable 





The subjoined letter is a statement 
from Insurance Commissioner Wolf of 
California to THe Western UNDER- 
WRITER made in response to an inquiry 
as to the California department’s rea- 
sons for refusing to relicense the Union 
Central Life because it had only $100,- 
000 capital stock, whereas the Equitable 
of New York, which is also a partici- 
pating company, has only $100,000 cap- 
ital and continues to do business in 
California. The Union Central, upon 
learning of the attitude of the Califor- 
nia department, increased its capital to 
$500,000, declaring a stock dividend of 
$400,000 from the nonparticipating sur- 
plus. In order to do this the company’s 
actuaries separated the participating 
from the nonparticipating surplus and 
found that the nonparticipating busi- 
ness had earned a profit of some $779,- 
000, out of which the stock dividend 
was declared. In order to do this a by- 
law of some twenty-five years’ stand- 
ing, representing the policy of the late 
President Pattison, limiting the divi- 
dends to stockholders to 10 percent on 
$100,000, was repealed. It was also 
necessary to revise the figures of the 
company’s actuaries submitted to the 
Wisconsin investigating committee, 
which gave the profits on nonparticipat- 
ing business as practically nothing. 

New Figures Were Questioned 

The new figures were questioned by 
a number of state insurance commis- 
sioners, with the result that an investi- 
gation was made under the auspices of 
Actuary S. H. Wolfe of New York. 
Acting on Mr. Wolfe’s report, which 
did not agree with the company’s fig- 
ures, the commissioners made a demand 
that the new stock and the dividend 
which had been declared on it be re- 
turned by the stockholders to the com- 
pany. This matter is now in contro- 
versy. 

Stock or Mutual Company 

The California department brings up 
the issue squarely as to the status of 
the Union Central as a stock or mutual 
company. The company now occupies 
the anomalous position of being a stock 
company under the law, yet writing no 
new nonparticipating business, this 
branch having been discontinued some 
time ago. The late President Pattison 
was in favor of partial mutualization 
and frequently expressed himself to the 
effect that the capital stock should not 
be increased beyond the first $100,000. 

bill was introduced in the Ohio legis- 
lature last session providing a way by 
which companies with a capital stock 
might mutualize, but the measure was 
not passed. 

Reversal of Pattison Policy 


The action of the company in in- 
creasing its capital instead of taking 
steps to give the policyholders partici- 
Pation in the management, either of 
which methods would have permitted 
the company to remain in California, 
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Aetna Insurance Co. 


“The fire of 1845, which swept $6,000,000.00 of property in New York, 
cost the Aetna $115,600.00. When the news reached Hartfo Mr. Brace 
(President) called together the Directors and told them that the calamity 
would probably exhaust the entire resources of the Company. Going to the 
fireproof he took and laid on the table the stocks and bonds representing its 
investments. Little was said, each member waiting for someone else to 
take the initiative. At length the silence was broken by the question: 

“Mr. Brace, what will you do?’ 

“Do,’ replied he; ‘go to New York and pay the losses if it takes every 
dollar there,’ pointing to the packages, ‘and my own fortune besides.’ 

“* ‘Good, ’ responded the others, ‘we will stand by you with our 
fortunes also.’” 


The above is from “Insurance in Connecticut,” a work by P. Henry Wood- 
ford, published by D. H. Hurd & Co., of Boston, in 1897, and outlines the 
policy that has governed the Aetna since it was organized in 1819 

‘Western Branch, 159 La Salle St., 


Chicago, Til. 
THOS. E. GALLAGHER, 
General Agent. 


- 


LOvuIs 0. KOONTZ, 
Assistant General Agent. 








THE CONTINENTAL’S NET SURPLUS (sree 
750.48) EXCLUSIVELY PROTECTING AMERI- 
CAN POLICY-HOLDERS IS LARGER THAN 
THAT OF ANY OTHER COMPANY. 


TAKING NO CHANCES NOW. 
(Copy.) 


“Continental Insurance Company, 
New York City. 
“Gentlemen: 


For, we believe, the first time, we want to ask a little time on a 
“balance. Our December balance is quite large, and while the greater 
“part will be taken care of on February 1, as is our custom, owing to 
“the condition or our affairs by reason of the Ohio German failure, 
“want to request a little leniency on the nce, or rather explain why 
“it will not all be taken care of on F. 1st. This failure has been 
“q severe blow to us. We have before us a bill for $1800, representing 
“business in that company I have been compelled to broker at one- 
“half commission, this in addition to the business placed in our own 
“companies, the total business in force in the Ohio German being some- 
“thing near $3,000. In order to meet the losses incurred through this 
“failure, I am compelled to borrow $1,000, the first time I have ever 
“been compelled to borrow money to take care of current business. 
“The financial loss, however, large as it will be, is not to me to be 
“compared to the worry over the effort to protect my patrons from 
“fire loss, the menace to business prestige, to be overcome only by per- 
“sonal effort long drawn out, and the general effect on my business. 
“It is hardly necessary for me to say, I believe, that I am now taking 
“‘no chances’ in the matter of companies. Yours truly, 


se tte te 


AN APPOINTMENT AS AGENT FOR THE CON- 
TINENTAL FIRE INSURANCE COMPANY IS 
A SURE CURE FOR ALL THE WORRIES, CARES 
AND DOUBTS THAT THREATEN AGENTS OF 
COMPANIES WITH LIMITED ASSETS; CON- 
STANTLY CHANGING UNDERWRITING IDEAS; 
OR —_— OF UNCERTAIN PERMA- 
NEN 




















D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,645,039.49 
Cash Capital, Two Million Dollars 

Re-insurance Reserve, - $3,967,497.71 

Reserve for Outstan Losses, 450,440.38 

Reserve for all other C Ss, - 247,169.23 

NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets . CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 
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MICHIGAN GEESE AT FEAST 


ANDREWS IS ELECTED GANDER 





Annual Banquet Is Held at the Pant- 
land, with C. A, Reekie as the 
Toastmaster 


ee 


(Prom a Staff Correspondent) 

Grand Rapids, Mich, March 9.— 
This was the big day in the Michigan 
pond of the Blue Goose. Ganders in 
flocks sought the fertile Pantland rice 
fields for the annual feed. 

Michigan always does everything to 
the queen’s taste, and these yearly 
gatherings never fail in interest and the 
promotion of friendships. 

Most Loyal Gander A. F. Powrie 
sat on the throne at the afternoon 
meeting, his chief assistant being Gan- 
der W. T. Benallack, official poet of 
Tue WestTerRN UNpeRwriter. Benallack 
chortled out an ode or two in his usual 
fantastic style. 

Mew Officers Are Elected. 
New officers were elected as follows: 
Most Loyal Gander—D, W. Andrews, Fire 


mans Fund, 
Supervises Phang 0 w. OBrien, Home. 
eeper o Goose Egg—H. Barte 
O. C. Kemp General Agency. ~ 


Custodian of Gosli: . W. Beck, 
of New York. ngo—J eases 


Wielder of Goose Quill—F. W. 
troit F. < M Qu W. Astron, Be 


es onardian of Pond—Stuart Morgan, Agricul- 


Delegates to Grand N: . T. Benallack, 
pitetiges F. & M.; D. gg HS Firemans 
-_W. Beck, Northern, N. Y¥.; 
. O’Brien, Home. 

Mew Goslings Are Plunged 

The goslings initiated into the sacred 
mysteries were M. H. N. Raymond of 
the Royal Exchange, B. L. Hewitt of 
the Michigan Commercial, C. B. Shep- 
pard of the American Central, J. B. 
Adams of the Caledonian. 

Gander Hawkhurst of the Commer- 
cial Union read a memoir in tribute to 
the late D. W. Wells of the Fire Asso- 
ciation. The certificate of flight of M. 
M. Hawxhurst of the Niagara from the 
Wisconsin pond was received. 

Banquet in the Bvening 

The annual banquet was held in the 
evening, with Assistant Secretary C. A. 
Reekie of the Detroit as toastmaster, 
who was replete with stories and very 
pointed in his introductions. Most Loy- 
al Gander Powrie opened the pro- 
gram by presenting Mr. Reekie as the 
autocratic czar who was to rule over 
the flock. Two of the speakers, Insur- 
ance Commissioner Barry of Michigan 
and Major M. L. C. Sathana of 
Chicago, were not able to be present. 
Letters were read from Manager J. W. 
Robertson of the Fire Association and 
State Agent J. W. O’Brien of the 
Home, who were not able to attend. 

Mr. Barry was assigned the toast 
“My Past Life.” It probably scared 
him, so M. H. N. Raymond, the man 
of few words, responded and turned 
the searchlight on the bewildering 
other days of some of the field men 
present. 

The Young and Old Guard 

Past Official Poet Geo. K. March of 
the New Hampshire was assigned “The 
Young Guard,” and during the course 
of his remarks urged the organization 
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STATE .NOW TAKES A HAND 
KANSAS RATING BILL PASSED 





Much Opposition to It on Part of Chi- 
cago Managers to New 
Measure 





The new rating bill in Kansas passed 
both houses and will become a law. 
It requires all companies to file rating 
schedules with the insurance depart- 
ment. On complaint of a policyholder 
that his rate is too high, a hearing 
will be given by the insurance super- 
intendent, who will decide the case. 
If the company is dissatisfied with the 
decision it can take the matter into 
court. All discrimination as to rates is 
prohibited. An embargo is placed on 
rebating. 

The Kansas insurance men were 
mostly in favor of the bill. Vice-Presi- 
dent Going of the Shawnee was an 
ardent champion of it. 

Chicago Managers Opposed 

There was strong opposition on part 
of many Chicago managers. They be- 
lieve the innovation of allowing the 
state to take a part in rating is a 
dangerous one and predict the Kansas 
wave will sweep to other states in a 
more violent form. 

They argue that the insurance super- 
intendent can wield vast power in that 
he can reduce the rate of a complain- 
ant. The insurance department, they 
argue, will be swamped with com- 
plaints. It will scarcely be able to in- 
vestigate each case with any degree of 
thoroughness. Therefore the depart- 
ment will seek the experience of com- 
panies by classes, and this information, 
considered confidential, will have to be 
given. The department finding some 
companies making a profit on the dif- 
ferent classes — certain periods, 
will have an excuse for reducing rates. 
These underwriters claim that the de- 
partment can be relied on not to in- 
crease rates on unprofitable classes. 

The Chicago managers say the 
scheme opens the way for all kinds 
of graft. Again they claim designing 
agents will make contracts with as- 
sured whereby the former will be 
given the line to handle if a reduced 
rate can be gotten. Then will begin 
the fancy work on the insurance depart- 
ment. 

Governor Stubbs of Kansas signed 
the antidiscrimination and rate bill Fri- 
day. It will become a law on its pub- 
lication in the statute book, which will 
probably be issued sometime in June. 


Manager Whitlock’s Views 


Manager J. L. Whitlock of the Glens 


Falls thus addresses his Kansas agents: 
What is known as the antidiscrimination bill 
passed both branches of the Kansas legisla- 
ture unanimously. Under this new law the 
state authorities will act in connection with the 
fire insurance companies in establishing and 
maintaining reasonable rates to be charged for 
fire insurance. This change will be a great im- 
provement over anything that has heretofore 
prevailed in nsas. 

We extend to you our congratulations that 
you are soon to be relieved of the demoralizing 
competition of the rate-cutter and the rebater. 
The law imposes a very severe penalty upon 
the agent or company that writes insurance 
below the rate prescribed by law, or that rebates 
any part of the commission, or the premium re- 

ved. This law will tend to put the business 
of fire underwriting on a more practicable, 
honorable and dignified basis than it has yet 
enjoyed in the state. 


Provisions of the New Law 


One of the men who has watched 
the bill very closely thus describes it: 
In view of the fact that the present condi- 
tions in Kansas are intolerable and were be- 
coming worse from day to day, I consider that 
the new law will be a very wholesome one. It 
should accomplish the following: _ : 

1, It requires all fire companies to publish 
their general schedules or minimum tariffs. 

2. It requires local tariffs or rate books which 
must conform to the general schedules. In ap- 
lication this is the plan now supposed to be 
ollowed. i 

8. Companies and agents must observe their 
published rates, the same as railroads follow 
their tariffs filed with the Interstate Commerce 
Commission or with the state railroad commis- 
sicners. 

4. It not only prevents departure from pub- 
lished rates and schedules, but it also prohibits 
agents from donating or from making conces- 
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CENTRAL NATIONAL STARTED 





New Chicago Fire Company Is Licensed 
—H. P. Magill Is General 
Manager 


The Central National Fire of Chi- 
cago, organized by Henry P. Magill, 
was examined by the Illinois depart- 
ment last’ Saturday and licensed this 
week. It starts with $100,000 capital 
and the same surplus, but both these 
items will be increased in a few weeks 
to $200,000. Most of the extra capital 
is already subscribed. J. B. Hobbs is 
president; ex-Judge O. H. Horton, vice- 
president; Henry P. Magill, vice-presi- 
dent and manager; Frank M. Rice, sec- 
retary. Mr. Hobbs is president of the 
National Church Mutual and Mr. Ma- 
gill secretary. Mr. Magill is general 
agent of the Louisville and was for- 
merly a local agent at La Crosse, Wis. 
He has organized the new company 
along substantial lines. Mr. Magill is 
conservative and yet is abreast with the 
times. 

F. M. Rice was formerly vice-presi- 
dent of the Des Moines Fire. He is an 
experienced field man and is close to 
agents and their needs. 

The Central National will operate on 
a nonunion basis. The men back of it 
mean business and the company starts 
under favorable auspices. 

John H. Griffith, formerly with the 
Western and British America in Wis- 
consin, and O. J. Graham, formerly 
with the Des Moines Fire in Iowa, have 
already been appointed special agents. 
Moore, Case, Lyman & Hubbard get the 
Chicago agency. The home office of 
the company is at 184 La Salle street, 
Chicago. The directors are J. B. Hobbs, 
O. H. Horton, H. P. Magill, E. S. 
Osgood, Louis M. Alexander, F. M. 
Rice and W. P. Kenney. 


Increasing Its Capital 

The Farmers & Merchants of Lin- 
coln, Neb., is now increasing its capi- 
tal from $100,000 to $200,000. The stock 
is being sold at $150 a share, which 
will add $50,000 to surplus. A consid- 
erable block of stock is being reserved 
for sale at Lincoln. The Farmers & 
Merchants bears a good reputation in 
the field and its new move will 
strengthen the company from a finan- 
cial standpoint. Geo. W. Montgomery 
of Chicago is president and L. P. Funk- 
houser is secretary. Montgomery & 
Funkhouser of Chicago are general 
agents for the middle western states. 











Installment Rates Reduced 


Extra premiums for all continuous 
installment forms of policy issued by 
the State Mutual Life of Worcester. 
Mass., have been reduced from 5 per- 
cent at younger ages of beneficiaries to 
40 percent at the older. While the rate 
schedule has not yet been issued, it is 
said that premiums will be lower than 
those of any other 3 percent reserve 
company. 





West Virginia Specials Meet 

Pittsburg, Pa., March 10.—(Special.) 
—The annual meeting of the West Vir- 
ginia Fire Underwriters Association 
convened today at the Schenley with a 
large attendance, President E. B. 
Dewey of the Queen presiding. Reso- 
lutions were read on the death of the 
late President Harry M. Gibbs. Man- 
datory clauses were drafted and will 
be furnished all agents. Messrs. Barry 
and Dugan of the supervision commit- 
tee are present. Officers were elected 
as follows: President, Frank M. Jones, 
Sun of London, Cincinnati; vice-presi- 
dent, Harry W. Carey, Phoenix of 
Hartford, Springfield; secretary-treas- 
urer, A. S. Whitely, Wheeling. 





The objectionable mortgage clause, which re- 
cently appeared in the south, particularly at 
Birmingham, Ala., it to be thrown out bodily 
by the companies. The companies will write 
their agents on March 15, refusing to accept 
the clause and calling for the use of the New 
York standard form. 





Insurance 
Company 


The Western Reserve 
OF CLEVELAND, OHIO 


MARS E. WAGAR President ROBERT E. GOOCH, Secretary 


JANUARY, 1909 


CASH ASSETS~ - - - 490,055.63 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downinc, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 
New York Office, 45 William St. orthwestern 


La Salle St: era HICAGO 
e Street - 

J.M. DE CAMP, General Agent WILLIAM S. WARREN, Resident Secy. 

Ohio, infiee, Kentucky, Tennessee, Arkansas, 


GEO. H. MOORE, Assistant 
est Virginia at Cincinnati. HUGH R. LOUDON, yy Le 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 
150 Broadway, New York 


cece tecees ccccccscceecees ceere -»- $2,532,353.26 
oseeeecee. 1,647,866.07 


F. H. DOUGLASS, Gen. Agt. 


Policyholders’ Surplus .......--.......884,487.19 
F. M. GUND, Manager Western Department 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1909 
Reserve for Reinsurance ~ - 
Reserve for Losses - - ° « 
Reserve for Contingencies - . 
Net Cash Surplus - - - 


Total Assets - ° a 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


Organized in 1848 


Losses Paid More Than $14,000,000.00 


$2,300,412.29 , 




















FIRE . 
TORNADO 


INSURANCE 
COMPANY 


PHENIX 


OF BROOKLYN, N. Y. 








Western and Southern Department, 205 La Salle Street, CHICAGO 





J. H. LENEHAN, General Agent C. R. STREET, Ass’t General Agent 
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JUDGE DONNELLY INDICTED 


FIVE COUNTS ARE RETURNED 





True Bills on Perjury and Embezzle- 
ment Charges Brought Against 
Ohio German President 





Toledo, Ohio, March 10.—(Special.) 
—Judge Michael Donnelly of the Third 
judicial circuit court of Ohio and pres- 
ident of the defunct Ohio German Fire, 
was indicted late this afternoon by the 
Lucas county grand jury. In all five 
indictments were returned against 
Judge Donnelly, two charging perjury, 
two charging embezzlement, and one 
embezzlement and obtaining money un- 
der false pretenses. 

The indictments grow out of an in- 
vestigation made by the grand jury of 
the affairs of the insurance company 
now in the hands of trustees in bank- 
ruptcy. The indictments caused one of 
the biggest sensations in Toledo and 
northwestern Ohio since the famous ice 
trust sentences by Judge Kinkaid. 


Ground of Perjury Charge 

The indictment for perjury against 
Judge Donnelly charges that the ac- 
cused, as president of the Ohio German 
Fire Insurance Company, swore to a 
statement made to the state superin- 
tendent of insurance, showing a heaithy 
condition of the company when he 
knew such statement to be false and 
that securities represented as belong- 
ing to the insurance company were 
borrowed from the banks for the occa- 
sion. 

These reports to the state insurance 
superintendent were deliberately falsi- 
fied, it is charged, in that unpaid losses 
to the amount of $300,000 were covered 
up, terms of practically every policy 
written for a term longer than a year 
were shortened in the statements to re- 
duce the company’s liability on un- 
earned premium account and _ that 
bonds and securities borrowed from 
banks were reported to the state as 
assets of the company. 

Embezzlement Charged Also 

The embezzlement charge against 
Judge Donnelly specifies that he ap- 
plied funds of the company to paying 
interest on personal loans. The amount 
involved is between $150,000 and $200,- 
000. It is also charged in the indict- 
ment that a policy of $600 carried on a 
house was altered and raised to $1,700. 
A barn on the property was destroyed 
by fire, and it is alleged in the indict- 
ment that an item of $1,100 was insert- 
ed in the policy on the barn and the 
$1,100 collected. 

“We will give Judge Donnelly an op- 
portunity to present himself before the 
court and arrange for bond before a 
Capias is issued,” said Prosecutor Reu- 
ter Webster. “We do not fear any at- 
tempt on his part to escape appearance 
before the court.” 

About sixty indictments were return- 
ed by the grand jury. Some were se- 
cret and will not be made public until 


the parties named in the bills are under 
arrest, 


Cashier 


Groll i iti 
Beak of roll of the failed Citizens 


of Napoleon refused to tell the 
grand jury of the bank’s dealings with 
Judge Donnelly and the Ohio German. 
€ was then brought into open court 
‘omg still refused, on the ground that 
a might incriminate himself. The 
a let him go, but the prosecutor 
ul demand that the grand jury of 
— country, of which Napoleon is 
€ county seat, take up his case. 





Fidelity Rates for Banks 
—e on fidelity bank business were 
re from the new schedule gen- 
por enforced by surety writing com- 
wy March 1. Now it is proposed 

€y go into operation April 30. 

Th 
National nt, of State Agent S. H. Row of the 


at Lansing, Friday ct in ptichigan will be held 











SUN 





FOUNDED A. D. 1710 


[UNITED STATES BRANCH, 


54 Pine Street, New York 
J. 3. Gaile A. M, Thorburn 
MANAGER SECRETARY 





INSURANCE OFFICE 


OY London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The “SUN” is the only Insurance Company in 
the world that has transacted business continu- 


ously for TWO CENTURIES. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMENT 
171 La Salle Street, Chicago 
Hi. N. Kelsey, P. T. Kelsey, 


MANAGER ASS'T MANAGER 


Sansome é Sacramento Sts., San Francisco 


PACIFIC COAST DEPARTMENT) 


C. A. Henry € Ce., 


GENERAL AGENTS 





| 








MAY CHANGE LICENSE PLAN 





Wisconsin Department Considering Bill 
to Permit Companies to Issue 
Licenses to Agents 





The Wisconsin insurance depart- 
ment is considering a bill to amend the 
agents’ license law of the state materi- 
ally. At present the department issues 
licenses on the requisition of companies 
or general agents, sends them to the 
person making the requisition, who in 
turn mails them back to the individual 
agents in Wisconsin. Where a com- 
pany is located in the east, about ten 
days elapse after it makes requisition 
before the agent receives his license 
and is legally qualified to solicit busi- 
ness. 

The department proposes that the 
law permit the issue of blank licenses 
to companies or prescribe the form of 
license and permit the companies and 
general agents to issue them directly to 
agents and send the required fees to the 
department. It is estimated that there 
will be a great saving of time, and also 
that the work of the department will 
be materially reduced. 

The department will probably submit 
the proposed bill to a number of com- 
panies for their opinion before it is 
introduced, as Commissioner Beedle is 
desirous of learning whether there are 
objections to the plan. 

Deputy Commissioner Ekern, who 
was in Chicago last week, pointed out 
a serious defect in the present law. 
Under it the commissioner has no au- 
thority to refuse a license to any per- 
son who has not violated the laws, 
even though he knows that person to 
be unfit to act as an agent. Of course, 
he knows very few of those to whom 
the 24,000 licenses go annually. The 
people of the state have acquired an 
idea that a state license is in some way 
a certificate of fitness of him who 
holds it and are thus led into trusting 
some untrustworthy agents. It is pro- 
posed that under the new form the 
state shall not license the agents, but 
the companies shall issue them what 
practically amounts to an annual cer- 
tificate of authority, thus relieving the 
state of its apparent vouching for them. 

The effect of this law might be far- 
reaching in regard to brokers. Before 
a company would have a right to ac- 
cept business from any person it would 
be obliged to send him a license. The 
question arises whether this would not 
be recognition of him as an agent and 
make him the representative of the 
company and not of the assured. Then, 





if an assured paid a broker a premium 
and he failed to pay the company the 
question might arise whether the com- 
pany could cancel without tendering the 
return premium. This might also re- 
quire companies to be more careful 
about the character of brokers ‘from 
whom they acepted business. 





Cooper Admitted to New York 


The Cooper of Dayton, Ohio, has 
been licensed to transact business in 
New York. Percy B. Dutton of Roch- 
ester, N. Y., has been appointed as 
manager for New York state. Mr. Dut- 
ton is also state manager for the Hum- 
boldt Fire of Pittsburg and the Teu- 
tonia Fire of Pittsburg. The Cooper 
will not enter the metropolitan or sub- 
urban territory of New York City this 
year. 





Tax on All Ohio Premiums 

Foreign insurance companies doing 
business in Ohio will be compelled 
hereafter to pay the state insurance tax 
on all premiums paid by Ohio policy- 
holders, whether paid in the state or 
sent direct to the companies, as a result 
of the passage, by both senate and 
house, of the Mathews bill. This 
measure corrects an omission in the 
law of 1908 under which the supreme 
court some time ago ruled that an out- 
side company was not required to pay 
the tax on premiums paid direct to the 
company or to a non-Ohio agency. The 
bill was amended to exclude from the 
application of tax policies written in 
Ohio, holders of which now live in 
other states. Provision also was made 
for the insurance department to reim- 
burse certain outside companies which 
paid this tax under protest, amounting 
in all to about $40,000. The passage 
of the bill prevents a possible loss of 
about $1,000,000 of revenues annually. 





Charters Are Now Amended 
The Aetna’s charter has been amend- 
ed to permit it to write automobile 
business, including collision damage 
and theft. The Connecticut Fire’s char- 
ter is amended to permit it to write 
hail insurance. 





Say Discrimination Was Used 

Some complaint has been made to 
the effect that the values placed on 
western securities by the New York 
and Massachusetts departments for use 
of companies in making up their state- 
ments, are one or two points below the 
regular market quotation. The charge 
is made that western securities were 
discriminated against. 





W. S. HERRICK IN A NEW DEAL 





He and Benj. Auerbach Will Succeed 
to the R. J. O. Hunter Gen- 
eral Agency. 





Willis S. Herrick has retired from 
the Chicago local agency of Moore, 
Case, Lyman & Herrick of Chicago, 
where he has been a prominent factor. 
He and Benj. Auerbach will continue 
the general agency of R. J. O. Hunter 
& Co. under the firm name of Herrick 
& Auerbach. They have purchased 
the interest of the late Mr. Hunter. 
Mr. Auerbach has been connected with 
the general agency for a number of 
years. When it became apparent that 
Mr. Hunter was stricken with fatal ill- 
ness the companies in the general 
agency allowed Mr. Auerbach to make 
arrangements for the continuance of 
their agency representation. The Lum- 
bermens, Mechanics and Pittsburg are 
represented by the firm for the western 
field. Mr. Herrick has been well known 
in the Chicago local agency field for a 
number of years and desired to enter 
general agency work. The three com- 
panies are high class, and as both part- 
ners are young men the general agency 
will become a more important factor in 
its territory. 

Moore, Case, Lyman & Herrick ten- 
dered Mr. Herrick a banquet at the 
Union League Club Monday evening, 
at which Mr. Auerbach was present, 
and the new deal was announced. Some 
forty associates of the agency were 
present. The members of the firm pre- 
sented him with a handsome century 
clock and the office force gave him a 
traveling bag and a toilet set. 

J. S. Hubbard, who has been con- 
nected with the Moore, Case, Lyman 
& Herrick agency and its predecessors 
for forty years and has been a mem- 
ber of the firm for fifteen years, suc- 
ceeds Mr. Herrick. The firm will now 
be Moore, Case, Lyman & Hubbard. 





One of the new insurance laws passed by the 
Indiana legislature and now in effect permits 
companies to deposit approved securities in ex- 
cess of the amount required by law. When de- 
posits of securities are in excess of the amount 
required by law the auditor shall hold the excess 
amount in the same capacity and in the same 
manner as required for the securities deposited 
under the law. The excess securities may be 
withdrawn, but not within a period of one year 
from the date of the filing of the last annual 
statement in which such securities are listed. 





Bills have been introduced in the state of 
Washington providing that companies examin 
by. the department of that state shall be charged 


only the actual cost of the examination and that 
salaried officers of the state shall receive no 
extra compensation. 
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AS VIEWED FROM CHICAGO 


TRANSFER TO BIERCE & SAGE 

Bierce & Sage of Detroit and Sec- 
retary C. D. Hirst of the Common- 
wealth of Ottumwa, Iowa, were in Chi- 
cago last week arranging for the trans- 
fer of the general agency of the com- 
pany from M. W. Fugit to the Detroit 
firm. The Chicago local agency of the 
Commonwealth has not been placed by 
Bierce & Sage. Until the company 
makes a permanent appointment, Frank 
A. Early is looking after any necessary 
details as a matter of courtesy. 

Local agents in Chicago are speculat- 
ing as to the possible move of the De- 
troit firm in Chicago. It cuts some- 
thing of a figure in several states where 
it has the general agency of a number 
of companies. Through the influence 
of the firm it could probably swing 
companies to its Chicago connection. 
Bierce & Sage now control the Com- 
monwealth of Iowa and Queen City 
Fire in Chicago. It is said they desire 
in time to have a full fledged branch 
office in the city. 








* * * 
SUMMERHAYS GIVES BAIL 
E. J. Summerhays, the Chicago 


broker, who was arrested last week by 
the postoffice inspectors for alleged 
fraudulent use of the mail in conduct- 
ing his fire insurance business, waived 
examination and was bound over to 
the grand jury. His bond was fixed 
at $2,000, which he furnished. 
* * * 

TO HAVE DEFECTS BREPORTED 

A new idea has been sprung in con- 
nection with inspections made by va- 
rious rating associations which, if 
adopted, will, it is thought, prove of 
much benefit to companies. Reference 
has been made to the work done by in- 
spectors while going over a town or 
city for the purpose of rerating. During 








such work these inspectors encounter 
many cases of bad physical hazard aris- 
ing either from faulty construction, 
poor control of hazards or from bad 
housekeeping. While such cases are 
reported to the committee having the 
particular tariff in charge, apparently 
nothing is done beyond naming a rate 
to cover the hazard disclosed. It has 
been suggested that this valuable in- 
formation concerning adverse condi- 
tions could be communicated to the 
companies at a very slight cost and 
without being considered any infringe- 
ment upon the inspection bureau’s 
work. Prompt and direct reporting of 
defects encountered by the inspectors, 
it is stated, would prevent many losses 
and an effort will be made to anfiex this 
duty to inspection and rating bureaus. 
om” aa * 
AMERICAN NATIONAL REPORT 


The Illinois department has exam- 
ined the American National Fire of 
Rock Island, Ill., as of Dec. 31. It 
shows total premiums $197,303, total 
income $206,874, losses $72,847, total 
disbursements $149,901, assets $353,676, 
reserve $112,862, net surplus $24,342, 
capital $200,000. 

The company has sold the $15,000 
worth of bonds of the Montezuma Ir- 
rigation District of Colorado and con- 
verted the same into cash. The depart- 
ment objected to this security because 
the American National is not operating 
in Colorado. The report says: 


The losses incurred during 1908 amount to 
about 40 percent of the net premiums received. 
The total expenses of operating the business 
amounted to about 39 percent of the net pre- 
miums received. From the statement submitted 
the surplus is shown to be $24,342.02. 

In comparison with the surplus as shown by 
the stat t of the pany on Dec. 31, 1907, 
namely, $49,644.72, it shows a decrease in sur- 
plus of $25,302.70. This decrease, however, is 
not owing to the business of the company en- 
tirely, as I find the surplus of Dec. 31, 1907, 
should have been about $17,000 less, for the 
reason that in 1907 the company calculated its 
unearned liability on one year risks at 50 per- 
cent and over one year risks upon the same 
basis, while as a matter of fact it should have 








WILLIS S. HERRICK 


Herrick & 


BENJAMIN AUERBACH 


Auerbach 


(Successors to R. J. O. Hunter & Co.) 


Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


eee ee eeeee 


Total Liabilities and Capital 
Net Surplus........... 


sere en eens 


seseovence $ 250,000.00 


1,253,766.52 
951,000.62 
302,765.90 


Pittsburg Insurance Co., of Pittsburg 


INCORPORATED 1851 
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Total Liabilities and Capital .... 
oe are 


errr ry $ 100,000.00 


375,250.59 
230,785.45 
144,465.14 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


i89 La Salle Street 
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ee see eeee 


ébeeaseaee $ 250,000.00 


1,629,575.60 
746,146.53 
883,429.07 
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CHICAGO, ILL. 
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FIDELITY carassers 
FIRE $3,452,282. 
LIABILITIES 
INSURANCE CO. $872,613. 
SURPLUS TO POLICY HOLDERS 
46 CEDAR ST., N. Y. $2,579,669. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CQ. 


of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO,, Led 
of Maanheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen's floaters, 


Transportation floaters on Merc . 
Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Il. 
Agents wanted in desirable localities 


The National Lumber Insurance Company 


BUFFALO, N. Y. 


IN ILLINOIS 
L. S. MacENANEY, State Agent’ 
159 La Salle Street, Chicago, Ill. 


MOORE, CASE, LYMAN & HUBBARD 
159 La Salle Street, Chicago, Ill. 
State Agents and Managers for Cook County. 











SPECIALISTS IN 


LUMBER  SPRINKLERED RISKS WAREHOUSES | WOODWORKERS 


JOHN J. HENRY, Pres. GEORGE F. REEVE, Vice-P res. CHARLES M. HENRY, Se 
“THE OLDEST NEWARK COMPANY” 


CHARTERED iI8ii. 











NEWARK WN. J. 


desirous of increasing its western agency plant, invites correspondence 

This company is pathe, a ame old, liberal in its under 

policy, conservative *, —— management. It would be a valuable 
ess 


Being 
from responsible agents. 
writing 
addition to any union agency. 
CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicas? 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE co. 
All of Pittsburgh, Pa. 


i 1 sees eeeeee CORO eee Ce ee ee eeee eee EEE EEE EEE 700,000.00 
ener orenemrsainve rite tenets ee $707,872.81 
Surplus to Policyholders...... .........+see+sss08 1,187,282.90 


HENRY WACHTER, Manager 
218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 
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been ettagtated at 88% percent on one year tents—the loss ratio was 153 percent. 
risks, are any having been in business only four | Lhis experience would call for an an- 
months during 1907, the earnings on the average nual rate of at least $2.75 per annum, 
annual premium should not exceed 1074 Percent, | to_ produce profit to the company. 

e additional decrease in its surplus appears . 
to be from losses sustained, as no increase is The generally accepted idea that 
shown in the percentage of expenses. there is always a large salvage to be 


* * * found in losses on wholesale grocery 
COMMENTS ON LECTURES stocks: has been dissipated by the ex- 


One of the company officials thus | perience of the companies during the 
comments on the lectures on the Dean | last decade. The tendency of rates on 
schedule by H. M. Hess: such risks appears to be on the de- 

Your query as to what I think of Mr. Hess’| Cline, and underwriters are wondering 
lestusen on yy omeawte was i when the various rating organizations 
He handles a di t subject pretty well. e : : 4 ” 
Tenn adkeiein, Raweene, sememie te hove 008 e8 will awaken to a realization of the un 
a peculiar state of mind in its advocates. ‘Ihey | profitableness of such risks and put the 
are all seemingly obsessed with “science.” As| rates where they should be. 
Mr. Dean 3 his book, -, does + pes 3 *x x * 
his lecture, with a review of scientific facts 
and theories well known to the technical but CLASH ovEn WHISKEY CERTIFICATE 
oo ee Ee ee understand} There is a clashing of ideas in con- 
Sa Ga the ‘hocus-pocus of the | Nection with the recently launched form 
legerdemain artist, intended to hide the other-| of certificate to be used when covering 
wise obvious features of his tricks. I have! whisky. In December last two forms 
never n able understand why the Dean ; ox 
advocates did not come out plainly and briefly | WETe submitted for the opinion of com- 
and say Gat Kg oy ie naturally desirable panies as to which should prevail. These 
in a schedule, an is they meant that the : . : 
seine Silatich OF propertion dheuid always exist certificates are used as a to 
between the various features entering into rate | PeTSOns with whom warehouse Teceipts 
a ot Oe omy he worry — not | are placed as collateral security, and 

preserved absolutely, shou aimed at; . . 
and that the percentage system of charges and the forms submitted are as follows: 
credits came closer to accomplishing what was Pa FORM No. 1 
wanted than the flat charge system or combina-| ‘This is to certify that............ eeceee ha.. 
tions of flat charges and percentages. The Dean| insurance by this company, under policy No.... 
system is not anywhere near as complicated as| to the amount of ........ dollars, on whisky 
its explainers mi it seem. in warehouse ........ of Distillery ........ 

The trouble with the Dean advocates is that | terminating ........ day of ........ at noon. 
some of them do not really see that its great: Loss, if any, in conformity with the conditions 
principle of “relativity” is not preserved always of said policy, to be adjusted with the assured 
and invariably. I sometimes think Mr. Dean and payable to them or their order only on 
does not himself, or he would acknowledge, and, presentation of and surrender of this certifi- 
show why it is necessary to sacrifice the absolute | cate. 
for the sake of practice. ae FORM No. 2 ' 

For example, Mr. Hess, in illustrating the This is to certify that ............ is (or 
principle, says: “If the consensus of under-| are) insured under said company’s policy No.... 
writing judgment and experience decides that the | issued at said agency to the amount of........ 
charge for a stovepipe through a roof should} dollars, for the term of ........ from the.... 
be two times the charge for a brick chimney} day + Secetrend: SOD .0n 0D TE cvcasces day of 
on brackets, this relation should be the same in| ........ 190.., on the property below described, 
a building with protection and without protec-| o- set forth in printed schedule hereto attached. 
tion, in a building in Texas and a building in| This certificate is issued for the information of 
New York, in a building today and a build-| the holder, who claims a right to be furnished 
ing next year, when rates may have been put} with the facts herein contained. It confers no 
up or down to provide for | experience.” | rights on the holder and imposes no liability 
_ This is not true. It sounds good, but analyze} upon said company. Said policy is subject to 
it. Protection, for instance, has an increasingly | endorsement, alteration, transfer, assignment and 
favorable effect on some features and an in-| cancellation without notice to the holder of this 
ey o ¥-¥ ~ effect on ote, a * of | certificate. - 
which may in the same risk. at, then, o 
becomes of relativity? Relativity demands that The first form has been used for sev 


a plus influence must sivays plus and 3 eral years and the new form, embody- 
minus one minus. nd that does not accord | j 
with the facts. Consider an open elevator. In ing many advantages over the old one, 


a country risk when all fires passing the incipient it was hoped would be generally adopt- 


stage are total losses, it does not, cut much figure.} ed. Some of the companies, feeling 
n a city, where protection is relied on to subdue j i 

fires which may have gained headway, an open a there would be oe ve —~ 
elevator is of much greater relative importance.! Substitution, went ahead and insiste 
Aad yet _retativity™ says the samme percentage upon its use, but they have just learned 

e basis rate mu charged in both cases. . : 

In other words, the country assured may be that many of the leading companies are 
called on to pay two or three times as much in| Not requiring it, and the banks say they 


actual money as his city brother for a feature| cannot accept the form of certificate, 
that is of less “relative” significance. 


There are many other ways in which rela-| 2S it is no protection to them whatever. 
tivity is not maintained in the Dean schedule.| One of the prominent companies has 
eo = =. open ga point them out.| given notice that, hereafter, it will ex- 
a practical compromise will come about. It is| €Tcise its option as to using the old 
certain that scientific rating will never come| form or the new, until all leading com- 
- gem. Pe " e panies consent to the new form or it is 


WHOLESALE GROCERY RISKS made mandatory by the Western Union. 


A comparison of results, by several SOME LOCAL EVENTS 
large agency companies, indicates that M. M. Ritterband retires from the firm of 
the wholesale grocery class of business | J-,J- Coffey & Co. to go to Los Angeles to re- 
is decidedly unprofitable. The coffee side. He has been associated with Mr. Coffe 


° r ‘ for thirteen years. The name of the agency will 
Toasting and spice mill features, candy | not be changed. 


manufacturing and storage of matches H. S. Warner, manager of the Pacific Coast 
and baled hay in large quantities, have Casualty, has secured the Western Fire, with 


2 . " . main offices at Ogden, Utah, for surplus line 
Practically put these risks in the special | business. 


hazard cl The annual meeting of the Friendship Club, 
Td class. 4 ill 1 h 
One promi t it composed of insurance men, will be held at the 

ne p nent agency company cites | Chicago Athletic Club, March 13. 
a thirteen year experience, showing an | lisle of the és eld is president. : , 
average loss ratio—brick. protected jos. E. Gallagher, western general agent o 
building and content f 90 percent; the Aetna, is on a two weeks’ recreation tour 


0 2 in the south. 
on an average rate obtained on build- 


ings of 77 cents and stocks, $1.01. To 
msure a profit, the average coinsur- W A N 
ance building rate should be at least BROKERAGE. We have Facilities to 


90 cents annually, and on stocks, $1.75. issue IMMEDIATE BINDERS UP TO 


Frame, unprotected, wholesale gro- $20 cceptable 
4 ’ -- Vy on A Risks. 
ceries show a much worse loss ratio ry 


than protected risks. On an average W. M. UMBDENSTOCK é CO. 


rate of 1 percent—building and con- 150 La Salle Street, Chicago 
B. CREMER, President 


ar- 











ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 





Of PEORIA, ILLINOIS 


Admitted Assets - $809,095.85 
Policyholders’ Surplus $275,051.71 





Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





W IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


OF ILLINOIS 
163 La Sallie Street, CHICAGO 


Indiana State Fire Insurance Co. 


JOSEPH L. EBNER, Prest. Tudianapolis, Tnd. ALVIN T. COATE, Secy. 
ASSETS, DECEMBER 31sr, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 





ALVIN T COATE, 
Secy. 
CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. | M. JOS NOWLAN, 1st Vice-Pres. E.R. DANNELS, Sec’y 


M. F. GRIM, General Agent, Sitio, Kentucky and Southern Michigan, 3 North High 


Street, Columbus, Ohio, 


MONTGOMERY & FUNKHOUSER, Gen. Agts. :is.Sfinnesot ‘ind’ Upper ‘Michigan, 150 


* La Salle Street, Chicago. 


THE BEST SYSTEM fist otter asocipacs 


American Central Life Building. 
INCORPORATED 1804 








is that of the 
Manufacturers’ Appraisal Company 
CHICAGO—1632 Tribune Building. NEW YORK—50 Pine Street. 


PHILADELPHIA—411 Walnut Str CLEVELAND—201 Caxton Building. 


THe AMERICAN ApPpRAISAL Co. 
ATLANTA, Pourth Nationa] Bank Building. NEW ) ’ Bank 
CRIGAGO, First Natiocal Bank MILWAUKEE, EW Oh, Wal Streot Excuange Bldg 
CINCINNATI, Fist National Boat Bulfing. PHILAD Croser Bullding 





U. Ss. A. on Pr Frisco Building. i 
TORONTO, Bank of Hamilton Building. 
The Standard Authority on Physical Values. Disinterested Appraisals. 








MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 








Cc. W. CREENE, 169 LA SALLE STREET, CHICACO 


Complete Expiration Index 
FOR LOCAL AGENTS 


$2.75 


One Drawer Cabinet, 600 Expiration Cards, 
1 Set Monthly Guides, 1 Set Daily Guides, 
One Drawer Cabinet, 1 Set Yearly Guides 





Cash with order, if not satisfactory may be returned. 


By using one of our Card Index Systems listing each policy on a card and 
filing to the date of expiration you do not have to waste time writing up expirations 


registers and searching for renewal dates. Impossible to miss a renewal by using 
our system. 


Also manufacture a full line of Record Cards. Will be pleased to quote you 


upon application. 
Peru, Ind. 


BROOME MFG. CO., 
MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General, 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 





Fire Protection Engineers, Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
ners. Inspectors. Engineers. 


General Agents 


P. 0. Box 617, Louisville, Ee 
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OHIO AND WEST VIRGINIA 


CONTEST WITH DEPARTMENT 











California Fire Secures Order Re- 
straining Superintendent from In- 
terfering with Its Business 





The California Fire has secured a 
temporary order restraining the Ohio 
department from revoking its license 
or interfering with its business. Sixteen 
years ago the old California Fire was 
operating in Ohio. The present com- 
pany has no connection with the old 
one, whose affairs were liquidated, 
other than that it is using the old com- 
pany’s charter, which, however, has 
been amended twice. When the old 
concern left Ohio it still owed $877.45 
taxes. The department makes demand 
on the present company for that 
amount and interest for sixteen years. 
While the California Fire feels under 
no obligation to pay the taxes of the 
old company, which was wound up, yet 
it is willing to pay the $877.45 in order 
to get the item from the department’s 
books, and it tendered the amount to 
Superintendent Lemert. The depart- 
ment, however, demands also the in- 
terest, which is $852. The California 
considers this demand altogether un- 
reasonable. One of the assistants in 
the attorney general’s office, however, 
has rendered an opinion to the effect 
that Superintendent Lemert can be 
held personally responsible for the in- 
terest if it is unpaid. 





Fire Marshal for West Virginia 

The West Virginia legislature only 
passed one fire insurance bill, it being 
the fire marshal bill. 





Mutuals are Debarred 

The state insurance department of 
Ohio has ruled that township trustees 
and school boards may not legally in- 
sure their buildings in mutual fire com- 
panies on the ground that the premiums 
are thereby paid to private individuals 
composing the companies. 





Attend West Virginia Meeting 


Ohio is well represented this week 
at the annual meeting of the West Vir- 
ginia Fire Underwriters’ Association 
at Pittsburg. <A partial list of those 
who are attending includes Harry 
Carey of Springfield, of the Phoenix of 
Hartford; Truitt B. Sellers of the Ohio 
inspection bureau; F. M. Jones of the 
Sun of England; A. N. Evans of the 
Equitable of Rhode Island; L. A. Lent 
and W. H. McGervy of the Pennsyl- 





vania; H. L. Meek of the Hartford; = 
: Julian of the Agricultural; W. 
Clemons of the Phenix of New York: 
J. M. Newburger of the Atlas of Eng- 
land and J. M. Campbell of the Ger- 
man of Indiana. 

Charles H. Barry, manager of the 
Pennsylvania, is attending the meeting 
of the West Virginia Fire Underwrit- 
ers’ Association. 





Loui A. Lent’s New Position 

Loui A. Lent of Cincinnati, state 
agent of the Pennsylvania Fire for 
Ohio and West Virginia, has resigned 
to become connected with the general 
agency of Geo. W. Neare, Gibbs & Co., 
of Cincinnati, one of the big marine 
agencies of the country, which has 
during the last few years developed a 
good fire business, and also has be- 
come a factor in automobile and float- 
er insurance. 

Mr. Lent is one of the prominent 
field men of Ohio, who has always giv- 
en attention to special agency organiza- 
tions. He stands high with the Penn- 
— and made a splendid record 
or it. 





SHROUDED IN DEEP MYSTERY 





Baker’s Dozen of Cleveland Agents 
Have the Rest Guessing as to 
What Is Going On 





Cleveland, Ohio, March 9.—(Special 
Correspondence.)—Cleveland agents 
are agog over illusive hints, dropped 
here and there, that a certain few of 
their number have developed the prac- 
tice of meeting in secret and mysteri- 
ous session at monthly intervals and in 
places designated only by unanimous 
vote of the initiated. Earnest efforts 
have been made to fathom the purpose 
of these strange gatherings, but the 
more intense the anxiety becomes the 
more dense the mystery grows. At the 
present time the general belief is that 
this baker’s dozen of the elect give 
over a portion of the precious session 
to absorbing the things that satisfy the 
inner man, because that is a way they 
have. But what takes place thereafter? 
That is what interests the other fel- 
lows. While they have been accused 
of concocting schemes to gather all the 
business to themselves and roll in the 
wealth of commissions resulting, even 
enemies know better than that. Aren’t 
they good men and true? There is 
only one answer. A more reasonable 
idea is that they are holding confes- 
sionals in order to be entirely satisfied 
that their own skirts are clear before 
they demand that everybody “be good.” 





R. P, CHEW, President 





Cash Capital 
$200,000 





LX SUAR AMEE; Goummanne 


R. W. ALEXANDER, Secretary 


‘ 


Surplus to 
Policyholders 
$304,002.76 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 





The Akron Mutual Fire Insurance Company 


AKRON, 


OHIO 


RELIABLE AGENTS WANTED it every town in Ohio where we are no 





satisfactorily represented. 


WE PAY both top price commissions to Agents — and our losses promptly 





Home Office: 


Net assets above all liabilities January Ist, 1909, $124,246.51. 
Rooms 315-316 Hamilton Bldg., Akron, Ohiv 


W. M. HILTABIDLE, General Manager 


C. E. MITCHELL, Secretary 





COOPER 


Fire Insurance Co. 
of Dayton, O. 





DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - 
EDW. A. WINTER 


- President 
Secretary 





IRVAN NECKERMAN, Manager. 
DODER WRITTEN BY 
Allemannia, Fire Ins. Co., oes. Pa, 
Humboldt Fire Ins. ect of A 
Ben Franklin Ins. Co.. of a. 
i Fire Ins. Co., vy. Pa. 


onal Ins. Co.. of f Alisher Pa. 


. Pa 


PITTSBURG UNDERWRITERS 
Commonwealth Bidg. PITTSBURG, PA. 


COMBINED STATEMENT 


Capital, - - ~ - $1,3000.000.00 
Net Surplus, - - - - 1,627,334.93 
Assets, - ~ - - 5.632,724.06 
Surplus to policyholdera ‘ - 2,927 ,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 





THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan.1, 1909 
IE iii vb incnncdacvevecetanssenead 


Reserve for Reinsurance .,.............. 238,166.78 
EERE 25,491.29 
a niviisdpncnsenendenenndanoies 227,805.11 

I, oc0scevcoscocooscnnia $741,463.18 


FP, A. ROTHIER, Prest. ADAM BENUS, Sec’y 


OHIO AGENTS, ATTENTION! 


The Dayton Mutual 
Fire Insurance Co. 


Organized in June, 1908, and Doing 
a Successful Business, is Now Pre- 
paring to Extend Its Agency Plant 
Throughout Ohio. Agents Wishing 


8 |to Represent a Conservative Mutual 





Company Address 
B. C. COLEMAN, Secretary 
17 East Third Street DAYTON, OH10 





CAPITAL, $200,000 


AGENTS WANTED 


in Ohio, Michigan 
and Pennsylvania 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
SURPLUS TO POLICYHOLDERS, $226,000 


THOS. C. PARSONS, Special Agent 
Cleveland, Ohio 





B. ADOUE, Pres. 


ASSETS, $433,529.95 





SEABOARD F. & M. INSURANCE CO. 


J. H. LANGBEBN, Sec’y 
RESOURCES DECEMBER 31, 1908 
CASH CAPITAL, $250,000 

ADDRESS HOME OFFICE FOR AGENCY: 


Home Office: 


GALVESTON, TEX. 


Cc. C. BOWEN, Ass’t Sec’y 


[NET SURPLUS $69,545.21 








Pacific Coast Department: Merchants Exch 


age, San Francisco 


F. A. CHAPUIS, General Agent 








COMPANY 
SPRINGFIELD, OHIO 


AGENTS WANTED AT ALL DESIRABLE 
CORRESPONDENCE SOLICITED 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL FiRE INSURANCE 


ORGANIZED 1902 


N. H, FAIRBANKS, prcsv. 
M, L. MILLIGAN, racas. 
E. C. PRICE, auoivon «4 v. PREesT. 


JOHN G. WETZEL, sro'tv. 
POINTS IN OHIO 





MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838 PERPETUAL 
CAPITAL > - $150,000.00 

© ec c e« 287,198.21 
SURPLUS TO POLICY 
HOLDERS = « 192,801.24 
William H. Calvert, Presiden 
Winfield S. Hut, Je. Secretary 
404 First National Bank Building 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


$917,880.33 
107,709.33 


J. AMBLER, Sec’y 


Assets . - 
Cash Surplus - - 


J. R. VERNON, Pres. 





During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 








Ohio Business Only Through Local Agencies 








Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


LOUIS KH. SOMWHER, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 








March 11, 1909. 
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It’s all guesswork, however, and devel- 
opments must be awaited with patience. 
Judging from past events, good must 
come from all worthy movements, and 
until more is known the anxious under- 
writers yet unacquainted with the inner 
circle must wait until the mist rises. 


All agents here do not hold the same 
opinion as to remedies for the rebate 
troubles that are bothering them to 
some extent. Some time ago, the gen- 
eral idea seemed to be that a heavy re- 
duction in the preferred rates would ac- 
complish the purpose more effectually 
than anything else, but others state that 
a reduction of commissions would 
reach the point just as effectually and 
leave the rates as they are. A reduc- 
tion of rates, of course, would be fol- 
lowed by a decrease in commissions to 
such an extent that many of the solicit- 
ors would be compelled to quit business 
and let the insurance come in over the 
counter. Those who argue a reduction 
in commissions alone believe that the 
same thing would happen with solicit- 
ors and that the commissions of the 
regular agents would go to them undi- 
vided. Possibly the volume of business 
would be a little smaller, as some would 
risk going without insurance if the so- 
licitors disappear, but that would be 
more than made up in other ways. 


The business of the late C. M. Muer- 
man is being operated under the style 
of the . M. Muerman Insurance 
Agency, with Mrs. Louise Muerman 
Pierce as manager. The estate consists 
principally of the holdings of Mrs. 
Muerman and Mrs. Pierce, and the lat- 
ter has been the real manager of the 
agency for years, as Mr. Muerman for 
some time before his death was not 
active in the business, although he was 
about the office a good portion of the 
time. 


Albert Reese Davis, who has been ill 
since the latter part of last year, was 
at his office in the Perry-Payne build- 
ing last Friday. He is yet weak and 
the trip uptown was tiresome, but he is 
gaining all the time and will shortly be 
able to look after business again. 


A well known agent, speaking of con- 
ditions here, said that everything will 
be in better shape as soon as the agents 
doing a small business learn that the 
older and larger agencies are not en- 
deavoring to prevent their having a 
Square deal. He said further that they 
would be able to convince themselves 
that they are being treated perfectly 
fairly, if they would take a more active 
Part in all that is being done. In that 
way only will they be able to overcome 
any prejudice that they may have 
formed. This man said that what is 
done for the benefit of one agent will 
benefit all, because their principles are 
the same all through the business. 


, Leonard Parks, ill for several months, 
IS convalescing, although he has not 
been able to visit his office yet. He 
pad Probably be out in a short time 


Cleveland, March 9.—As a result of 
the fight being made by the Cleveland 
ire Insurance Exchange against the 
arger bank agencies, the Sun of New 
eee, National of Hartford, Queen, 
por America and the Liverpool & 
ag & Globe have withdrawn from 
¢ Cleveland Insurance Agency. All 
ong the Sun were represented in 
' er local offices and feared the effect 
of the nonintercourse rule. The office 
rd represents as sole agents the Fi- 
elity and the German Alliance. 





Cincinnati Almost Inspected 
Pave work of the engineers of the Na- 
earn Board, who have been at work 
tere oe Cincinnati fire protection 
a the first of the year, is rapidly 
a ‘ng completion. Mr. Walther, the 

Sineer in charge, states that the work 





will be finished in a week or ten days. 
This report will be published in about 
two months. 

The work has been divided into 
three departments—hydraulic, fire de- 
partmental and structural, and different 
men assigned to the various parts of 
the work. Great improvements have 
been made in Cincinnati fire protection 
since the National Board’s last exam- 
ination, especially in the efficiency of 
the fire department. 





DECLARE ARSON WAS CAUSE 





Difference of Opinion Among the Offi- 
cials as to Columbus Fires 
Since Feb. 26 





There is serious difference of opin- 
ion between officials of the Ohio state 
fire marshal’s office and Fire Chief 
Lauer of Columbus over the origin of 
the fires which since Friday morning. 
Feb. 26, have caused more than a third 
of a million loss in Columbus. Origin- 
ally the two big fires—the Tracy-Wells 
blaze Friday morning and the Catholic 
Columbian fire twenty-four hours later 
—were supposed to have been due to 
defective wiring, but when four alarms 
within forty-eight hours came in from 
the district of which box 291 is the 
center, the chief began to be suspicious. 

Then came a telephone call to the 
Columbus Hardware Company, in the 
same district, where it was found a 
slow fuse had been set to connect with 
turpentine-soaked excelsior stuffed into 
a wooden partition wall. This was clear 
evidence of incendiarism. Nothing but 
a premature explosion of the fuse, be- 
fore all the employes had left the 
building, prevented the fire breaking in 
a hidden spot in the basement, after all 
was locked and in darkness. This gave 
color to reports of explosions preced- 
ing discovery of the flames in the 
building adjoining the Tracy-Wells 
building, recounted by the Tracy-Wells 
watchman and by several persons who 
were near when the fire broke out. 
Later it developed that two firemen, 
working on the dying embers of the 
big fire, twenty-four hours after it had 
wrought its destruction, heard explo- 
sions within four minutes before the 
alarm from the Catholic Columbian, 
where the loss was $21,000. Friday 
morning, March 5, fire was discovered 
in the Hocking block, in East Naghten 
street, in process of demolition. There 
had been no fire there for several days. 
If this had got a start it would have 
menaced one of the most important 
business sections of the city. The fire 
marshal’s office refuses to admit that 
any of these fires, except the one in the 
Columbus Hardware Company, shows 
trace of incendiary origin. Chief Lauer 
insists all were set. 





Still Probing at Toledo 
Investigation into the affairs of the 
Ohio German was resumed by the 
grand jury at Toledo on Saturday. 


Samuel H. Heller, president of the 
closed Citizens’ Bank of Napoleon, 
and D. Donovan, the assignee, 


were before the grand jury, pre- 
sumably to throw light on the re- 
lations between the bank and the in- 
surance company, and on Sunday they 
brought to Toledo all the bank’s books 
and records. 

It is understood new developments 
have come to light in connection with 
Ohio German affairs and that some per- 
sons, not heretofore mentioned, may be 
indicted. 

P. C. Prentiss, a Napoleon attorney, 
brother of F. D. Prentice, former secre- 
tary of the Ohio German, has published 
an open letter addressed to Assignee 
Donovan, calling him to bring suit 
against the officers and directors of the 
Napoleon bank to compel them to make 
good the losses to depositors, as they 
show no intention of making good vol- 
untarily. Mr. Donovan says the bank 


FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


H. H. CLEAVELAND, Pres, 


F. C. DENKMANN, Vice-Pres. 


M, P. VORE, Sec’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
not represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 





FIRE AND TORNADO 


‘ groc* COMPay, 


parry, < {flertliauts 


Insurance Company 
LINCOLN, NEBRASKA. 


CHICAGO BRANCH, 159 La Salle St. 


GEO. ww. 


BM. Ive Co 


MON TGOMERY-FPUNKHOUSER 


President 


HENRY M. ZWEIG, General agent for 
Texas; Dallas, Tex. 

E. M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minne- 
apolis, Minn. 

CHAS. L. McCORMICK, Special Agent 
for Missouri; Chicago, Ill. 


Vice-President 


CHAS. A.WEHMEYER, Special Agent 
for Michigan; Goshen, Ind. 

EVERETT T. TANNER, Special Agt. 
for Illinois; Paris, Ill. 

EDW. A. KEELER, Special Agent for 
Ohio and West Va., Columbus, Ohibd. 








NEW YORK CHICAGO 


L’Union (Est, 1828) of Paris. 
Paris. D°Ass’ce Generales (Est. 1819) 
fiance (Est. 1844) of Paris L 
m Lo 





STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODF ISLAND 
FIRE AND SPRINKLER. LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 


Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 
We have a binding contract with London Lloyds for United States, Canada 
and Mexico, including Automobile business. 
We are also ——- and have authority to bind and issue policies for the folowing, oupies line com 2 
La Metronete (Est. 1879) of Paris. L 
. Sun (Est. 1821) of Paris. La National (Est. 1820) of Paris. Stand- 
A of Amsterdam. Le N b b 


PROVIDENCE BOSTON 














Cash Capital - - . - 
Reserve for Unexpired Risk 
Reserve for all other Liabilities 
Net Surplus - ~ ~ - 


Total Admitted Assets - 
Surplus to Policyholders’ - 


Cc, F. HENRY, President 
A 








Srsurance Gompany 
State of Wlinnis 


OF ROCKFORD, ILLINOIS 
ASSETS OVER $1,000,000.00 
FOURTEENTH 7ANNUAL STATEMENT, JANUARY 1, 1909 


7 - . . $300,000.00 
573,346.20 
39,120.37 
115,083.12 


$1,027,549.69 





$415,083.12 


GEORGE L. WILEY, Secretary 
. W. WORTHINGTON, Ass’t Sec’y 
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will pay 100 cents on the dollar to de- 
positors if he can recover the securi- 
ties held by the trustees of the Ohio 
German. 

The report of the grand jury is not 
expected before the latter part of the 
week. 





Late Ohio Returns 
The following are net premiums re- 
ceived and net losses incurred in Ohio 
last year by several fire insurance com- 
panies: 


Aachen & Munich........... $ 24,729 $ 1,994 
Akron Mutual .........se00. 0,7 414 
REED  ccvecdbewoecececcorscse 89,79 28,404 
a eT ee rrr 248,931 74,968 
London & Lancashire........ 78,727 26,370 
Merchants & Mfrs., O........ 22,493 9,248 
Se eer ere 64,113 24,960 
Ph PO, sccetedsceses 111,701 $4,857 
NE TRUE wcccceecesewe 101,111 37,258 
rere er 194,559 77,332 
UR, ME. conccccoccesccesee 122,443 48,539 
- oS eee 7,842 1,577 





Ohio Agency Appointments 
Continental—B, R. Jones, Andover; Perry M. 
Ashbrook, Alexandria. 
Germania—John Robinson, Greenspring. 


Home—J. . Miller, McClure; Bernice Dur- 
ling, Wadsworth; L. O. Trump, West Man- 
chester. 


Sun, Eng.—J. G. Heinrich, Wapakoneta; Ross 
& Brand, Urbana; L. L. Harding, Milford; John 
Jay Archer, Jr., Columbus. 


——__—_———_ 


OHIO NOTES 


R. F. Badger has retired from the agency 
firm of R. C. Flack & Co. at Wooster, Ohio. 
He will continue in the business, either individu- 
ally or with a partner, 

J. P. Madigan of Cleveland, treasurer of the 
county in which Cleveland is located, enters 
the local business as solicitor for Gleason & 
Small. He is expected to control much Catholic 
church business. 

The Western Factory Insurance Association 
has secured the entire fine of insurance on the 
Hampton-Deuber watch and watch case plants 
at Canton, Ohio, amounting to $1,400,000. The 
mutuals formerly carried $1,000,000 and the 
factory association $400,000. 

Because the Jones Shoe Company of Colum- 
bus, Ohio, is -_ = to have failed to pay $899.79 
fire premiums, due Dec. 1, last, it was sued 
for the amount and interest last week by 
Shedd & Pembroke, Columbus agents, and a 
receiver was asked for and appointed. 

Officers of the Buckeye Fire Association of 
Cincinnati have caused the arrest of N. R. 

alker, former manager, on the charge of em- 
bezzling $205.30. This is the sum Mr, Walker 
retained, claiming the company owed it to him 
as_ commissions, a claim the officers deny. 

H, N. Staats of Cleveland has severed his con- 
nection with the New England mutuals in 
Ohio and adjoining states and is now devoting 
his, entire attention to the American Railway 
Insurance Company, organized by him to get 
lower rates on traction properties. 

Samuel Low, well known in manufacturing and 

olitical circles at Willoughby, Ohio, succeeds 

v hite, as agent of the Continental, thus 
ending a bad rate situation which has existed 
for a number of years. ‘Ihe Continental has 
been makin its own rates ever since the Smart 
agency at illoughby unionized some four or 
five years ago. It is understood that the new 
appointment means an end of open rates. 





In June, 1906, rates were declared off at Fal- 
mouth, Ky., to meet prevailing unsatisfactory 
canditions, and companies were notified that 
they would be justified in ignoring published 
estimates at that point. The Kentucky board 
now advises that the situation is so greatly im- 
proved that rates have been restored and com- 
panies are issuing instructions to their local 
agents to observe the printed estimates. 

The “Southern Insurance Directory” for 1908- 
1909 has been issued by the Vindicator Publish- 
ing Company of New Orleans. It covers all 
the southern states, including Kentucky, Ten- 


MICHIGAN AND INDIANA 


IS CONSIDERING LEGISLATION 








Committee of Local Agents’ Associa- 
tion Has Important Bill on Hand 
and Will Meet Soon 





Detroit, Mich., March 8.—(Special 
Correspondence.)—The legislative com- 
mittee of the Michigan Association of 
Fire Insurance Agents has not resigned 
or quit business. Its members are alive 
and keeping their ears to the ground. 
No matters of importance have come 
up before the legislature that interest 
the fire insurance agent. The fire mar- 
shal bill is still in the air. The agents’ 
license bill which was to be has not yet 
made an appearance. A copy of a bill 
introduced Feb. 20 in the Missouri sen- 
ate, to be known as a bill prohibiting 
rebates or special favors not specified 
in the contract (fire insurance policy), 
and providing for punishment for its 
violation, has been received by the 
committee and is now having its at- 
tention. Section 1 of this bill reads 
in part as follows: 

No insurance company or association, how- 
ever constituted or entitled doing business in 
the state (except life insurance) shall make or 
permit any advantage or distinction in favor of 
insured individuals, firms, corporations, or asso- 
ciations with respect to the payment of the 
amount of premium named in any policy of in- 
surance or in any other terms and conditions 
of the contract, except as endorsed in writing 
thereon. 

Section 2 provides for a penalty for 
violating any of the provisions of the 
act; for the first offense, not less than 
$50 and not more than $500; second of- 
fense, not less than $100 nor more than 
$1,000. The act applies to any officer, 
agent, solicitor, intermediary, repre- 
sentative or employe in the state. In 
case the court sees fit the guilty par- 
ties, in addition to the fine, can be im- 
prisoned in the county jail for not less 
than thirty days or more than six 
months. Section 3 repeals all acts or 
parts of acts inconsistent with this act 
in so far as they are inconsistent there- 
with. 

The bill looks good. In Michigan we 
would have to enact a law providing 
for a rating bureau whose rates would 
have to be accepted and adhered to. Of 
course the committee have not as yet 
digested the proposed measure, yet they 
are doing some tall thinking. They 
propose within the next thirty days get- 
ting together again. 

C. B. Tuttle has just completed a 
new building at the corner of Jefferson 
avenues and Bates street. In order to 
make it a particularly good risk he put 
in a steel chute to carry off the sweep- 
ings from each floor, having a door at 
each opening and one at the bottom, 
which emptied into a fire proof vault in 
the basement. The object of the chute 
was to receive all the dirt so it could 





nessee and Arkansas. The price is $5. 


then be burned. In cleaning the floors 





ORGANIZED 1881 


Michigan Fir 


Insurance Company 
OF DETROIT, MICH. s 
STATEMENT JANUARY Ist, 1909 
Assets . . - ° - $1,191,292.03 
Capital - . . - . > 400, 00 
Losses Paid . - . - 5,620,000.00 
ASSETS LIABILITIES 
Cash on hand and in bank $ 67,486.69 Capital Stock ............ $ 400,000.00 


State, County and Muni- 


Cipal Bowmds..........0- 440,119.00 insure all outstanding 
Mortgages on Real Estate 491,613.00 risks....... seeeeseccees 463,930.07 
Real Estate.............- 89,399.35 - Losses unadjusted an 
Interest due and accrued 10,700.97 MOE GUC. cccccecscccces 38,131.24 
Due from Ag’tsandothers 91,973.02 Net surplus..........+++- 289,230.72 
$1,191,292.03 $1,191,292.03 
M, W. O'BRIEN F. H. WHITNEY E, J. BOOTH E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 


e and Marine 


. Amount required to re- 











Total Assets . ~ 
Surplus to Policy Holders 


F. A. Hooker, President 
A. D. Baker, 
B. L. Hewett, Ass’t Secretary 





FIRE, TORN! DO AND AUTOMOBILE 
INS. RANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


- $1,335,923.18 
481,083.02 





Robert Henkel, Vice President 


. Secretary 
Ralph Rawlings, Ass’t Secretary 














of New 


Co., Ltd. 


Newton-Claypool Bldg. 


GEO. M. COBB & CO. 


General Agents for Indiana 


Globe & Rutgers Fire Ins. Co. 


York 


London Guarantee & Accident 


of London, Eng. 
INDIANAPOLIS, IND. 





MICHICAN OnI0 
ILLINOIS 


BIE RCE 


General Agts., 


COMPANIES REPRESENTED 


CONCORDIA FIRE INS. CO., Milwaukee, Wis. 
NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa. 
NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 


general class 
the above States. We have the 


WISCONSIN MINNESOTA 
RI INDIANA 


& SAGE 


Detroit, Mich. 


SPECIAL AGENTS 
F. M. SAGE and F. A. MARSHALL, Detreit. 


P. B. HASKELL, 412 Lincoin Bank Bidg., Louis- 
ville, Ky. 


of busi and desi T , Vi aad ts 
ness yo copessemnatien tp every Some Mage City 


tes, and any ageat rep- 


tecnting one or more of our companies Is entitled to the full capacity of our Office. 





W. Steinmeyer, President 







C. P. Kellerman, Secretary 


77 


C. B. Reiter, Assistani Secretary 


Organized 1868 


Fire Insurance Company, Pittsburgh, Pa. 





Granite State Fire Insurance 








Union Trust Bldg. 





Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illineis, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Co. of Portsmouth, N. H. 


Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 


: Detroit, Michigan 
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when finishing the building, some one 
must have thrown a lighted cigar. In 
any case a fire occurred in the chute, 
damaging the building and stock about 
$3,000, and causing a loss of $6,000 in 
the third floor, which was occupied by 
Pollock, Pettibone & Co. as a display 
room for their millinery stock, on 
which there was only $4,000 insurance. 
This was put in to prevent fire, but 
turned out exactly the opposite. He 
will cut out the chute. 

The fine Leland residence on Burns 
avenue had a serious fire from a cause 
at present unknown. The damage to 
building and contents will make a hole 
jin a ten thousand dollar bill. This busi- 
ness is preferred, that is, when paying 
commissions, but when a loss comes 
it’s awful. You have got to get a 
mighty sight of business at 52% cents 
for three years to pay $10,000. The 
agents who got the business are sorry 
now. 


The new officers of the Detroit 
Underwriters Club, from whom some 
good results are expected in time, have 
not as yet been able to figure out a 
scheme that will prove they are making 
good. Of course, it isn’t fair to criti- 
cise them for not making a showing 
yet, so the agents are waiting and pray- 
ing. Perhaps the praying might be cut 
out. Some agents think the praying 
fellows are the ones who should be 
watched. Things are not any worse 
than they were, in any case. The dwell- 
ing and flat propesition is down pat 
now. If any company wants business 
lower than the present tariff it is wel- 
come to get it. 

A small fire occurred last week in 
Barlum & Sons’ packing house, dam- 
aging about sixty hams, just over- 
smoked. The company claimed a total 
loss, which, of course, was paid. There 
were at least 500 pounds of good hams, 
which the adjusters proposed giving to 
some charity. The food inspector said: 
“No; these hams go into the scrap 
heap. Can’t take one off the premises. 
We are looking after the people’s good 
health, and can’t let a ham go out over- 
smoked.” This sounds ridiculous, but 
the strong man at the head of this de- 
partment said, “To the scrap heap,” and 
they went. 


Parker Bros. Co., Ltd., who for the 
past five years have been located at 33 
Fort street, West, have taken the 
ground floor office, 35 State street. 
They will be in the new stand April 20. 

Otp DertRoITER. 





Bowen Goes with the Svea 
Harry E. Bowen, who has been con- 
nected with the McCune & Smith 
agency, at Petoskey, Mich., has been 


appointed special agent of the Svea in 
Michigan. 





Blue Goose Holds Forth 

The Indianapolis Insurance Club, 
which intended to meet last Monday 
night, postponed the meeting until next 

onday night. The Indiana pond of 
the Blue Goose made its monthly 
meeting Monday night entirely a so- 
cial occasion, the members taking din- 
ner together at the Denison Hotel. 





Althouse Becomes a Partner 


, ™.,. 2. Althouse of Grand Rapids, 
ormerly with the Western Factory As- 
Sociation, and well known in insurance 
mag has purchased an interest in the 
Annnell-Row agency at Grand Rapids. 
r stock company has been formed, un- 
“oad the name of the Grinnell-Row-Alt- 
ae Company, with $35,000 capital, 
nd the agency will continue to do a 
8eneral insurance business in that city. 





Change at Kalamazoo 
3? W. M. Hunt, who represented 
¢ British America, Capital, New 
ampshire, London & Lancashire and 
¢wark Fire, at Kalamazoo, Mich., sold 





out to D. O. Boudeman, who has a 
strictly nonunion agency. The London 
& Lancashire decided to remain with 
Mr. Boudeman, it being the only one 
to stick. The New Hampshire and 
Capital went to W. J. Burdick. The 
other companies have not appointed an 
agent yet. 





Michigan Legislation 

The bill limiting agents’ commis- 
sions to 15 percent before the Michigan 
legislature is receiving decided opposi- 
tion from many agents. It has the 
support of some special agents. One 
nonunion field man is a very strong 
advocate. 

It is said the bill to prohibit discrimi- 
nation in commissions is crudely drawn 
and has no show. 





SITUATION NOW IS IMPROVED 
Agents at South Bend Not in Favor of 
Opening Rates and Companies 
Demand Tariff 





South Bend, Ind., has been the hot- 
bed of contention, recently, anent the 
application of the analytical schedule 
coupled with alleged nonaffiliating com- 
petition. First came the report that 
the application of the new schedule 
had, in many cases, made such radical 
advances that merchants and manufac- 
turers had cut their lines in two, some 
of the larger insurers even canceling 
all of their policies and signifying the 
intention to carry their own risks. 

Following this came complaints ga- 
lore of nonunion competition, and com- 
panies were urged to provide some 
measures of relief. Accordingly, a 
committee was appointed to look over 
the situation and, after thorough inves- 
tigation, it was found that the competi- 
tion of the outside element is not so se- 
rious as had been reported, being prac- 
tically confined to three small agencies 
outside of the board and which compete 
only for preferred business. 

The local agents generally are averse 
to open rates, which would paralyze the 
business, and are now expressing a 
willingness to stand firm for rates and 
rules, regardless of competition and 
the threats of insured to carry their 
own risks. This fear of rate war has, 
apparently, paved the way for an early 
settlement of all difficulties and the 
companies have jumped into the breach 
with instructions to their local agents 
to adhere strictly to the new estimates, 
unless it can be clearly shown that 
nonboard competition really exists, 
when the relief rule can be put into op- 
eration to hold the business threatened. 

The Oliver Opera House, rated un- 
der the new schedule at $3.48, has been 
carried along by companies at the old 
rate of $2.03, as the assured has refused 
to pay more, claiming that improve- 
ments have been made sufficient to jus- 
tify the reduction. This case was thor- 


oughly investigated and no outside 
competition found, hence the compa- 
nies interested are now insisting upon 
the current rate or cancellation, which 
action, it is thought, will bring about 
the desired result, as well as convince 
the agents that the companies mean 
business, so far as strict adherence to 
the new regime is concerned. 





Had Large Insurance 


Greensburg, Ind., recently had a fire 
which is causing comment. During the 
absence of the owner, a dry goods and 
notion store burned. Local agents had 
written $8,000 on the risk, but declined 
to go above that amount. After the 
fire it was discovered that the owner 
had secured $6,000 additional insurance 
through an Indianapolis broker, which 
is said to have been placed with him 
by a Greensburg local agent, whose 
company had declined the risk. The 
Walla Walla and the Southern were 
on for $2,000 each. 





Gamble Returns to Field 


Harry Gamble of Indianapolis, who 
formerly traveled for the Phoenix of 
Hartford and Pennsylvania Fire in In- 
diana, has been appointed special agent 
of the Atlas of London in that state. 
Last year he resigned from the Penn- 
sylvania to become superintendent of 
agents of the Meridian Life & Trust. 
He hankered after his old love and re- 
turns to it. 





Monroeville Fixed Up 


Rate troubles at Monroeville, Ind., 
are seemingly at an end, as a local 
board has been organized, all agents 
joining, and it is the understanding 
that the published estimates will be ob- 
served in all cases on and after Feb. 
12. Any infractions prior to that date 
are allowed to stand until expiration. 





Michigan Agency Appointments 
Allegheny—E. A. Waterfall, Detroit. 
California—F. W. Sessions, Benton Harbor. 
Commonwealth, N. Y.—E. C. Harner, Ben- 

ton Harbor; E. H. Mead, Harbor Springs. 

Delaware, Pa.—Chas. Starrett, Dowagiac. 

Glens Falls—R. G, Ballou, Covert. 

German Alliance—P. G. Schaible, Chelsea; 
First National Bank Insurance Agency, Ne- 
gaunee. 

German, Ill.—Ernst Zimmermann, Detroit. 
rman, W. Va.—G. F. Brondige, Pontiac. 
Globe & Rutgers—J. T. Healy, 

J. A. Stephenson, Menominee. 

L. & L. & G., N. Y.—F. W. Sessions, Benton 

Harbor. 


Houghton; 


Monongahela—J. M. Grace, Adrian; Warren 
& Warren, Bay City; Wm. V. Dailey, Jack- 
son; L. G. Sweningston, kegon; G. Leo 
Weadock, Saginaw. 

N. W. Natl.—J. C. Corkins, Cass City; H. C. 
Adams, Chesaning; F. W. Liddle, Wyandotte. 

~~ Natl.—i. C. Montague, Allegan; F. 
Ww. ard, Battle Creek; John Weersing, Hol- 
land; C. H. Garrett, Kalamazoo; C, Miller, 
Marshall; J. E. and J. H. Harder, Niles. 

Penna.—R. W. Hickman, Chesaning; L. M. 
Salliotte, Ecorse; T. C. Yates and W. L. Blos- 
som, Negaunee; W. J. Nash, St. Charles; A. C. 
Foerster, Ypsilanti. 

Reliance—E. J. Dunneback, Jos. Hoerman and 
ohn M. Stevens, Detroit; Ford Bros., Big 

apids; M. F. Nackerman, Charlevoix; E. A. 
Kemp, Greenville. 

Roch. German—Fiebach, Shannessy Company, 
Grand Rapids; Scofield & Cook, Kalkaska. 








Security, Ct—J. T. Healy, Houghton. 














Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Ill. 


$ 750,000.00 
4,743,032.63 
300,000.00 
1,954,999.45 


$7,748,032.08 





C. Weston Bailey, Sec’y. 





























St. Louis—G. A. 
Logan, Fenton. ' 
State, Eng.—J. R. Spencer, Iron Mountain. 
Western Reserve—Juttner-Weinhart Insurance 
Agency, Menominee; Thos. C. Yates, Negaunee. 


MICHIGAN NOTES 

Wm. L. Stannard is being licensed for the 
companies in the Seldon B. Crary agency at 
Calumet, Mich. 

A blanket form with no average and 80 per- 
cent coinsurance clause is reported from Otsego, 
Mich., in connection with insurance for the 
Otsego Chair Company, on stock in warehouse, 
_— River street. Correction has been asked 
or. 


Allen, Bay City; J. H. 








INDIANA NOTES 


A new Sellers map has been issued for Bur- 
nett, Ind., a town without fire protection. 


New tariffs have been issued for Fontanet 
and La Fontaine, Ind. There is no fire protec- 
tion at either point. 


A managerial committee visited Evansville, 
Ind., and South Bend, Ind., this week to investi- 
gate the disturbed conditions. 


For the third time the large sawmill owned 
by Mr. Haroun, at Bentonville, near Milford, 
Ind., has burned. The cause of the last fire is 
unknown. 


C. K. Sloneger, who has conducted one of the 
big agencies for many years at Liberty, Ind., 
will incorporate soon and take a_ well-earned 
vacation by visiting California. 


Perry V. Sloan, a well known and highly re- 
spected local agent of Marengo, Ind., died of 
coacemetee on Tuesday, the 2d inst., aged 42. 

e had been in the insurance business many 
years. 


Jonas Myers of Rochester, Ind., who has had 
his coffin made to order, has taken fire insur- 
ance on it. It is intimated that A. J. Dillon, 
Indiana state agent of the Continental, and 
president of the Indiana League, probably had 
a hand in writing the risk, or at least in- 
spected it. 


The Indiana legislature passed a law author- 
izing cities of 20,000 to 25,000 inhabitants to 
pay veteran volunteer firemen a pension of 
$3 a month during life. An applicant for such 
pension must be one who served such city as 
volunteer firemen any time between 18385 and 
1870. 


The building in rear of 119-123 North Penn- 
sylvania street, Indianapolis, the property of the 
Grand Opera House Company, was recently 
deprived of sprinkler rate credit, os to de- 
fective equipment. It is now reported the equip- 
ment has been put in standard condition and the 
advance promulgated in February has been re- 
scinded. 


MICHIGAN GEESE AT FEAST 


(CONTINUED FROM PAGE 1) 


of some kind of a Michigan field men’s 
association. He said that there was 
plenty of work that could be done that 
would not conflict with the law. 

The dean of the field corps, N. B. 
Jones of the Spring Garden, spoke 
feelingly of “The Old Guard,” refer- 
ring to those who have made Michigan 
underwriting famous. His _ fatherly 
counsel to the younger men was well 
received. 

Benallack and His Reveries 

William Tecumseh Benallack of the 
Michigan F. & M., official poet of Tue 
WESTERN UNDERWRITER, spoke on the 
“Reveries of a Poet.” His first move 
was to relieve himself of his coat. Then 
in a continued series of personal allu- 
sions, dashes of wit and well-put 
thrusts he kept the ganders honking. 
He closed with a real “pome,” in which 
he included all the men in the pond. 
Mr. Benallack stated he had filled the 
chair of poet with “becomlng dignity 
and sang froid.” He was given a 
mighty ovation when he sat down. In 
fact, it was hinted that Judge Reekie, 
on the strength of the great epic, had 
selected Benallack for a second term 
as official poet. 

Bell and Batchelder 

Geo. H. Bell, assistant manager of 
the North British and Geo. H. Batchel- 
der, assistant manager of the O. C. 
Kemp General Agency, were the guests 
of honor. Mr. Bell told of the present 
outlook, in which he took an optimistic 
view. 

Mr. Batchelder spoke of present leg- 
islative tendencies and the sentiment 
abroad that the state will step in to 
prohibit discrimination as it has in 
Kansas. Both gentlemen were well re- 





ceived and their remarks were appre- 
ciated. 

During the course of the exercises 
the pleasing announcement was made 
that B. T. Duffey of the Royal had be- 
come a poet and would enter the 1909 
contest with great eclat. 
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CHICAGO’S REPUTATION 

THE postoffice department has entered 
on an important campaign. Last week 
the inspectors arrested E. J. SumMMer- 
HAYS, a fire insurance broker of Chicago, 
dealing largely with property owners in 
states outside of Illinois. He was bound 
over to the federal grand jury. Sum- 
MERHAYS is charged with using the mails 
for fraudulent purposes in conducting his 
fire insurance scheme. It is the first step 
in the campaign of the government to 
make it difficult for any other than 
reputable business men to do business in 
Chicago. The city unfortunately has a 
bad name on account of the numerous 
shyster brokers and dishonest schemes 
that infest the city. 

If Chicago is to be a White City from 
an artistic point of view, let it be a clean 
city fire insurance wise. When dishonest 
men exploit their schemes on the inno- 
cent and are found to be engaging in 
disreputable practices, there should be a 
call to arms on part of the honest men 
in the business in Chicago to defend her 
name, 

We are all too prone to stand listlessly 
by when there is need for action. Just 
because of this apathy on part of re- 
spectable underwriters, Chicago has be- 
come a synonym in the outside field for 
gold-brick insurance. If the legitimate 
men in the business would see to it that 
disreputable brokers and venders of wild- 
cat insurance were driven from the city, 
whenever they show themselves, there 
would soon be a different opinion as to 
Chicago. It is up to decent insurance men 
of the great western city to keep dis- 
honest brokers from using Chicago as a 
base of operations. 

















IT DOESN’T LOOK GOOD 

Missouri law makers at present appear 
to have a peculiar penchant for introduc- 
ing bills to permit the organization of 
various kinds of insurance companies, 
which are to be exempt from supervision 
by the insurance department of the state. 

From this action two natural inferences 
may be drawn, either that there is some- 
thing about the proposed companies that 
will not bear the scrutiny of the depart- 
ment, or that, in the opinion of the in- 
troducers of the bills, the department is 
not fit to supervise these concerns. Con- 
sidering the fact that the department is 
under Republican control for the first 
time, while the legislature is Democratic, 
this action looks to an outsider suspi- 
ciously like a political play to clip the 
insurance superintendent’s wings. 

Missouri ought by this time to have 
had enough of insurance concerns not 
supervised by the department. One of 
the best and most determined fights 
made by former Superintendent Vanopr- 
VER was on the town mutuals. What he 


disclosed to the public of weakness and 
concerns 


rottenness in some of these 





should be a satisfactory reason for not 
starting any more not subject to super- 


vision. 


DONE WITH EXPERIMENTS. 

SMALLER fire companies that have been 
organized by well meaning men, but 
which later got into deep water because 
the underwriter lacked ability and ex- 
perience, are beginning to find that ex- 
perimenting is an expensive process. 
They have discovered that a man lacking 
in breadth, executive training, business 
judgment and experience can not suc- 
cessfully operate a company. Such men 
command good salaries and they deserve 
them. No insurance company can long 
continue and become a success with cheap 
underwriting. 

These companies that have  experi- 
mented with crude material in their man- 
agement are largely owned by men of 
grit and perseverance, but they Rave en- 
deavored to have an insurance company 
conducted on different principles than 
those which have made their own lines 
of effort a success. 

These stockholders very wisely now 
are casting about for men who have been 
tried and proved successful. There is 
an abundance of good material among 
the western field forces. Many state 
agents could well assume larger respon- 
sibilities. The smaller companies with 
stockholders who intend to make them 
factors in the business and who propose 
to develop these companies along perma- 
nent lines can make no wiser move than 
secure a competent field man as the gen- 
eral manager and underwriter. 








NO GROUND FOR PRIDE 

One of the last official acts of Superin- 
tendent VANpiver of Missouri was to pre- 
pare a statement showing that the average 
fire rate in Missouri was only 5 percent 
lower in 1908 than in 1907 and that a re- 
duction to about a similar extent had oc- 
curred every year since 1903. This was 
a shot at Governor Haney, who, during 
the campaign last fall made capital of the 
reduction in rates he had brought about 
by his investigations of the companies and 
the rerating they agreed to in order to 
avoid prosecution. Governor Haney 
claims that the real reduction amounts to 
10 or 15 percent. 

Either of these gentlemen would have 
performed a greater public service had he 
shown how much of the reduction was 
legitimate and how much was due to rate 
cutting. Much of the reduction of the 
past five years is the result of disintegra- 
tion of the local organizations of agents 
under the action of the antitrust law, and 
it has not inured to the benefit of the 
whole public nor in all cases of the de- 
serving part of the public. It was be- 
cause the agents and the companies dis- 
criminated between insurants, gave one 
man more protection for a certain pre- 
mium than another. Railroads are hailed 
into court for doing business in that way, 
but lawmakers encourage such practices 
among fire insurance companies and point 
to the result as a blessing they have 
brought to the people. 





It pays to read an insurance paper. 
Numbers of agents have recently applied 
for the agency of the On10 GERMAN Fire, 
not knowing it has failed. 





Success is sometimes the result of beat- 
ing the other fellow to it. 








Personal Side of the 
Insurance Business 


Samuel H. Row of Lansing, Mich., 
state agent of the National of Hartford 
died Wednesday of this week at the 
age of 69 to a day, he having been born 
in Washtenaw county, Michigan, March 
10, 1840. Mr. Row spent his early 
years on a farm, and then taught school. 
In 1862 he enlisted in the army and was 
promoted to first lieutenant. After 
service he was elected secretary of the 
state of Michigan and in 1867 was made 
insurance commissioner, a post which 
he held with great credit to himself for 
twelve years. In 1884 he was appoint- 
ed Michigan state agent of the Wash- 
ington F. & M. and in 1888 went with 
the National as state agent, a position 
that he held ever since. Mr. Row be- 
longed to the old guard of the Michi- 
gan ranks and was held in highest es- 
teem. He suffered a general break- 
down in his health, ending with paraly- 
sis. He has two sons in the field, Chas. 
G. Row being with the National and 
Frank G. Row with the Springfield. 





J. H. VanDyke, president of the 
Northwestern Mutual Life from 1869 to 
1874, and prominent as a philanthropist 
and capitalist in Milwaukee, died at 
his home on Tuesday night. He came 
to. Milwaukee from Detroit in 1840, 
and, in addition to aiding in starting the 
Y. M. C. A., he guided the opening of 
the career of the Milwaukee-Downer 
College, a girls’ seminary. 

Mr. VanDyke was a native of south- 
ern Pennsylvania, where he was born 
in 1823. He was graduated from Mar- 
shall College in 1841, moved to De- 
troit, was admited to the bar in 1846 
and then located permanently in Mil- 
waukee. After retiring from the presi- 
dency of the Northwestern he remained 
with its legal department for some time, 
and also served as a trustee. He was 
a man of high culture and refinement 
and a noted art connoisseur. 


C. T. Deatrick of Columbus, Ohio, 
state agent of the Home of New York, 
who recently added several inches to 
his stature when he assumed the added 
dignity of a grandfather, was the hap- 
py recipient Monday of a silver medal 
from the company, in recognition of 
the completion of his twenty-fifth year 
of continuous service doing field work 
and adjusting fire losses for that com- 
pany. The medal, a very heavy disk, 
about two inches in diameter, bears on 
its obverse this inscription: 

“Presented to C. T. Deatrick, in rec- 
ognition of twenty-five years’ continu- 
ous representation of the Home Insur- 
ance Company, New York.” 

All this, with an olive-leaf border, is 
in intaglio. The reverse, in heavy re- 
lief, with a beautiful border in maple- 
leaf design, bears the well-known seal 
of the Home of New York. 


George T. Wilson, known business- 
wise as the Indiana and Ohio state 
agent of the German of Pittsburg, but 
known as “Tug,” and a great pipe 
smoker, is able to travel again after 
being laid up for two months with a 
sprained ankle. 


Perhaps in few western cities is there 
the same good spirit among the fire in- 
surance men as in Cincinnati, where 
nearly all the agencies are domiciled in 
one building. Last Saturday was the 
twenty-fifth wedding anniversary of F. 
J. Blain, who has done about as much 
to keep the social spirit active as any- 
body. Mr. Blain left his office for a 
little while on Saturday, and when he 
returned found a large box in the mid- 
dle of the floor which looked like a case 
of supplies, only from the shipping 
mark it appeared to have come from 
Shelby, Ohio. Mr. Blain does not rep- 
resent any of the Shelby companies 

(CONTINUED ON PAGE 18) 





Clearing Association 
A Great Success 





The Fire Insurance Clearing Associa- 
tion of Cleveland, Ohio, which has been 
in operation a little more than a year, 
has proved an unqualified success in 
every way, so much so that those who 
were skeptical in the beginning are its 
most ardent supporters now. From 
present indications it is one of the fix- 
tures in the fire insurance business in 
that city. The association was organ- 
ized independently of the Cleveland 
Fire Insurance Exchange, but of mem- 
bers of that body, so that there is a cer- 
tain connection between them that in- 
sures a cooperative interest among the 
members. The officers of the two or- 
ganizations are in the same suite and 
M. C. Willis is secretary of both, but 
at the last annual meeting different 
presidents were chosen, for the reason 
that a large amount of work has devolved 
upon the president of the exchange of 
late. 

. * + 


The principal benefit derived from 
the clearing house, of course, is the cer- 
tainty that members will receive their 
balances from each other on a fixed day 
each month, without the trouble of vis- 
iting each other to make collections. 
Some offices have made a rule to pay 
their balances on a certain day of each 
month, but others formerly did not 
hold so closely to this idea. Again, 
delay of any agency in getting up its 
statements would hinder others from 
making payment when they otherwise 
would have done so. Under the rules 
of the Clearing Association, each mem- 
ber must be ready at certain dates and 
checks for balances are all sent out at 
one time. 

Members must close their books and 
send statements to each other to be 
audited previous to the tenth of each 
month. Reports are made to the sec- 
retary by the fifteenth of the month by 
each member on sheets prepared for 
that purpose. These are checked up 
and returned and checks for the bal- 
ances are sent to the secretary by the 
twentieth. On the twenty-fifth of the 
month checks are sent to the members 
for their balances and the business for 
the previous month is closed. In this 
way one check suffices for the aggre- 
gate balances of all, whereas, under 
the old method, each agent would re- 
ceive a check from all the others that 
owed him at the end of the month. 

* * * 


The association has twenty-five mem- 
bers, composed of the largest agencies 
in the city. The smaller ones have not 
yet taken great interest in the plan. The 
greatest drawback to them in being 
members is the fact that they might 
not get their money on some large line, 
mostly brokered, when they should and 
would thus be compelled to withdraw— 
something that they would not want to 
do. Of course, each member must 
either have enough cash at clearing 
time each month or borrow it. Other- 
wise, he is subject to a penalty. How- 
ever, it is believed that many of the 
small agencies will prepare themselves 
so that they may take advantage of the 
plan, as soon as financial matters clear 
up again. They would find many ad- 
vantages in it that will counterbalance 
the necessity of having to capitalize the 
business sufficiently to always be ready 
for clearing day. 

* * * 


At the last annual meeting a by-law 
was passed providing that members 
shall be assessed $8 per year, payable 
semi-annually. Up to that time the 
association had been operating on the 
$2 fee paid by members. The secretary 
will also receive $10 a month for as 
ing after the business. The assessmen 
provision is sufficient to take care © 
this and the printing that is necessary 
in the way of blanks and other supplies. 
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NEW COMPANIES STARTING 


MINNEAPOLIS AS A CENTER 





Charles P. Iler Is Head of One Insti- 
tution and American Life Secur- 
ities Promotes Other 





Minneapolis, Minn., March 10—(Spe- 
cial Correspondence)—With the birth 
of the new year new life has been giv- 
en life and accident insurance in Min- 
nesota. Three new companies have 
been formed, two are in process of or- 
ganization. 

The American Life Securities Com- 
pany has been formed to promote a 
life company. T. W. Stevenson, of 
Patterson & Stevenson, wholesale hat- 
ters, is head of the American Life Se- 
curities. Asa Paine, of Minneapolis, 
known almost all over the northwest 
as a leading lumber dealer and brick 
manufacturer, is vice-president; Henry 
W. Benton, well-known attorney of 
Minneapolis, is treasurer. R. D. Cone, 
an important factor in local insurance 
and real estate circles, is also interest- 
ed in the enterprise. Schuyler Scoville, 
formerly of Des Moines, Iowa, is in 
charge of the active work, with head- 
quarters at No. 200 Lumber Exchange. 

* * » 

It is the intention of the organization 
to dispose of stock in the company in 
all the communities of the west and 
northwest. It is reported that shares 
are selling at $20 each. One of the 
rules of the corporation is that no per- 
son shall hold more than $2,000 worth 
of stock, so that none shall hold the 
balance of power in the affairs of the 
company. 

Funds already secured by the sale of 
stock in the American Life Securities 
Company have been placed on first 
mortgage farm loans at 6 per cent, the 
greater part distributed in Minnesota 
and neighboring states. 

* * - 

Charles P. Iler, formerly of Kansas 
City, Mo., and Detroit, Mich., and now 
of Minneapolis, has organized the In- 
demnity Life & Accident, with head- 
quarters at 333-7 Lumber Exchange, 
this city. Interested with him in the 
Indemnity Life & Accident are P. D. 
Boutell, of Boutell Brothers, large fur- 
niture dealers; C. P. Wainman, vice- 
President of the Northwestern Bell 
Telephone Company; F. L. McLellan, 
head of a well-known paper firm; 
George F. Blossom, of the George 
Christian Company, millers; George B. 
Higgins, wholesale dealer in potatoes; 

. Y. Merrill, attorney; R. J. Powell, 
attorney; Edward Pendergrast, general 
counsel of the Northwestern Telephone 
Company; G. L. Douglas, general man- 
ager of the Western Transit Company 
of Duluth, Minn.; H. R. Travis, W. D 
Lowry, Henry Nelson and B. A. Cop- 
page of this city. 

Most of the stock is held in Min- 
Neapolis, although a considerable por- 
tion is scattered throughout Minnesota. 

€ value of each share is $10. The 
business of the company will be con- 
fined to northwestern and western ter- 

‘tory, and it is reported that the field 
bids fair to be productive. Charles P. 

er was for ten years general north- 

Western agent of the State Life of In- 
Ga” with headquarters in Kansas 
the Mo. Relinquishing his berth with 

¢ State Life Mr. Iler soon after be- 
mae connected with the Kansas Mu- 
ual Life, receiving the appointment of 

teectintendent of agents. He had a 
«n-year stay with the Equitable Life 
ot New York. 
gpbout a year ago Mr. Iler was iden- 

ed with the Northern Assurance of 


etroit, Mich. which enterprise he 
helped organize. 


wom Pe Hinman, connected with the Reliable 
camens Indianapolis, has resigned from that 
of mB me ie fen noe of_ superintendent 
Indi polis od eee Central Life of 








IN LIFE INSURANCE CIRCLES 


PROPOSED LAWS IN MISSOURI 











Miscellaneous Lot of Measures Intro- 
duced Amending Present Laws in 
Various Ways 





Bills have been introduced into the 
Missouri legislature to amend the in- 
vestment and deposit law of the state 
in regard to the character of securities 
to be deposited by life companies to 
permit collateral loans secured by 
bonds or stock of corporations having 
a market value of 25 percent in excess 
of amount loaned, and on which bonds 
or stock dividends have been paid for 
at least three years previous. The 
Missouri department is opposed to the 
bill, upon the ground that it weakens 
the deposit law. 

Another bill amends the registra- 
tion law of life companies located in 
Missouri, by striking out the provision 
requiring duplicate copies of registered 
policies to be filed with the department. 
The Missouri department is opposed to 
the bill. 

Another bill amends the present law 
for life companies in Missouri which 
requires a company to carry half of 
the liability on a policy thereby per- 
mitting only 50 percent reinsurance to 
be carried on any one risk. The bill 
permits the reinsurance of the frac- 
tional part of any single risk. The 
Missouri department is opposed to the 
bill on the ground that the present law 
makes the companies conservative in 
the maximum risks carried, and the 
bill, if passed, will make it easy to 
broker risks, and write large lines in 
excess of what a small company should 
carry. 

Another bill of great interest to life 
companies of other states requires that 
one-half of the net reserve on Missouri 
risks shall be invested in securities of 
the state of Missouri, mortgages, bonds 
and accepted securities. As most of 
the companies of other states have 
made large voluntary investments in 
the state there can be no reason for 
the passage of this bill. 





Thompson With Hartford Life 

J. H. Thompson, formerly an agency 
director of the New York Life and 
later agency manager of the Northern 
Life of Chicago, has been appointed 
agency supervisor of the Hartford Life 
for Illinois outside of Chicago. Mr. 
Thompson has been highly successful 
in his agency work. 

The Hartford Life will now develop 
Illinois through small general agen- 
cies. It believes there is a big field for 
production in the state. 





Will Comply with Requirements 

President Samuel Quinn of the 
Great American Life, St. Louis, has as- 
sented to comply with the ultimatum of 
Commissioner McComb, with reference 
to the company’s entry into Oklahoma. 
It is understood that Commissioner 
McComb has insisted upon the follow- 
ing conditions: The filing of a list 
with the Oklahoma department of the 
name and address of each resident of 
Oklahoma who executed a “promisory 
application” for insurance, together 
with the name and address of the agent 
soliciting same; that all such “promis- 
ory applications”. for insurance shall be 
canceled by the company and delivered 
to the Oklahoma department; that each 
applicant shall be served by President 
Quinn with an official notice of such 





(FREAT opportunities are now open for 
life insurance agents in Western Wash- 
ington. Business is easily written and 
there is big money for men who work. 
I can give those who are willing to make 
a trial an extra liberal contract. 


D. C.McKEE, Mgr., 516 Bailey Building, 
SEATTLE, WASH. 


cancellation. Then the Great American 
shall cancel or retire all stock sold 
within Oklahoma and that due notice 
shall be served by the company to each 
purchaser of stock of this action and 
that a list of all stockholders, together 
with name and address, as well as the 
name and address of the agent selling 
the same, shall be filed with the Okla- 
homa department. 

It is understood that President Quinn 
has agreed to comply with these condi- 
tions, or any other conditions exacted 
by the Oklahoma department, if license 
will be granted the company to enter 
the state. 





Farley Gives a Banquet 


George W. Farley, general agent of 
the Equitable Life of lowa, at Toledo, 
Ohio, who has the northwestern Ohio 
agency, tendered a banquet at Toledo 
last Wednesday evening. There was a 
contest as to volume of new business 
between Mr. Farley’s agency and some 
of the Michigan agencies during 1908. 
The losing side was to give a banquet 
to the winners and the Michigan men 
won. Hence Mr. Farley had to be the 
host to the Michigan men. The com- 
pany was represented by Assistant 
Secretary C. A. Snyder and Assistant 
Superintendent of Agents Helm. A 
number of neighboring agents were 
invited. 





Prepares Accounting Systems 

F. A. Draper, a Chicago actuary, has 
nearly completed the preparation of 
a model system of accounts for life in- 
surance companies. It will include all 
the forms for books and cards neces- 
sary to a complete accounting, with 
complete directions for using them, so 
that the condition and progress of a 
company may readily be ascertained, 
Special attention has been given to the 
items necessary to make out the “loss 
and gain” exhibit. Additional to the 
above are tables for valuing according 
to the Illinois laws. 





Lafayette Life Banquet 

The Lafayette Life held a two days’ 
meeting of its agents at the home office 
last week and closed with a banquet. 
At one of the business sessions the 
agents handed President H. E. Glick 
$60,000 of applications secured during 
the first four days of March. J. W. 
Wellington, superintendent of agents, 
presided at the meetings and acted as 
toastmaster at the banquet. L. G. Bloze 
of Pennsylvania won the prize for the 
largest business in the recent contest. 
The meeting was a success in every 
way and much enthusiasm was shown 
on the part of the agents. 


Good First Month’s Work 

The Modern Life of South Bend, 
Ind., closed its first month with $100,- 
000 fine business paid for. Its agency 
organization is gradually gaining shape 
under the direction of W. T. Verigan, 
who is superintendent of agencies. 
Frank Hill, formerly of the Federal 
Life of Chicago, and an insurance man 
of wide experience, becomes manager 
of the company’s savings department. 


McKee Doing Good Work 

D. C. McKee of Seattle, Wash., man- 
ager of the National Life, U. S. A., a 
former Chicago life man, has met with 
success in his field. He has produced 
$750,000 in about eighteen months. He 
is now organizing a larger agency staff 
to work in western Washington, where 
there is a fertile field. 








Organizing on Legal Reserve Basis 

The Grand Rapids Life, which is be- 
ing promoted with home offices in the 
Michigan Trust building, Grand Rapids, 
Mich., will organize under the legal re- 
serve law with $300,000 authorized cap- 
ital. It will start as soon as it has 
$100,000 paid in. The stock is being 
sold two for one. The life insurance 





men back of the company are S. A. 





Court, formerly in the business in 
Ohio; James Jacoby of Toledo, for- 
merly: manager of the Knights Tem- 
plar and Masons Mutual Aid of Cin- 
cinnati and W. A. Wells of Lowell, 
Mich., a banker, formerly general agent 
of the Union Central. 


ELLINGER CASE IS UP AGAIN 





Suit for Distribution of Equitable’s 
Surplus Reaches Wisconsin Su- 
preme Court Third Time 





Milwaukee, Wis., March 10—(Spe- 
cial)—The case of Albert Ellinger 
against the Equitable Life of New York 
is being fought out in the Wisconsin 
supreme court to compel the company 
to make an apportionment of the sur- 
plus among the holders of semi-tontine 
policies. After a long battle in the Mil- 
waukee circuit court Judge Tarrant de- 
cided that under the Wisconsin laws 
and examination of the actuary under the 
discovery statute could not be granted 
before the drawing up and serving of 
the complaint in the action. On the 
appeal to the supreme court this deci- 
sion of Judge Tarrant has been sus- 
tained making it necessary for Mr. El- 
linger to prepare his complaint and be- 
gin anew the proceedings to obtain the 
desired examination of the actuary un- 
der the discovery statute for the benefit 
of himself and the other policyholders 
of Wisconsin who contend that under 
the semi-tontine policy they are en- 
titled to an apportionment of the sur- 
plus. 

The action, brought by Mr. Ellinger, 
a Racine manufacturer, has been up in 
the supreme court for three times with- 
in three years and has attracted much 
attention in insurance circles of the 
state. The first time that the case was 
up in the supreme court Mr. Ellinger 
sought an examination of the books 
and the Equitable sought an examina- 
tion of Mr. Ellinger under the discov- 
ery statute. The second time the case 
was appealed to the supreme court be- 
cause the company enjoined the rep- 
resentatives of Mr. Ellinger from ex- 
amining the books. In this connection 
Mr. Ellinger was successful. Three 
men were sent to New York from Mil- 
waukee to probe into the books of the 
company, a task which required three 
months. When they had completed 
their work they reported that they con- 
sidered an examination of the actuary 
necessary under the discovery statute. 
Proceedings to this end were begun at 
once by the attorneys of Mr. Ellinger. 





H. O. Snyder Is Promoted 

H. O. Snyder has been appointed 
assistant superintendent of agents for 
the Southern Colorado and New Mex- 
ico agency of the Mutual Life, with 
headquarters at Pueblo, Colo. He is 
now residing at Albuquerque, N. M., 
but intends removing to Pueblo la- 
ter on. 

Mr. Snyder has been located at Al- 
buquerque since February, 1908, and 
has filled the position of district man- 
ager with credit to himself and the 
company. 





Mutual Life Suits Settled 

After careful investigation by a com- 
mittee of directors and with the ap- 
proval of counsel, the Mutual Life has 
compromised the suits against the Mc- 
Curdys and others for $815,000. The 
amounts sued for aggregated $6,000,000, 
but many of these were duplications 
and $3,000,000 was the largest amount 
the company could hope to recover un- 
der the most favorable circumstances. 

The suits, instituted in 1906 by the 
Mutual Life included actions against 
Richard A. McCurdy, former president; 
his son, Robert H. McCurdy; his son- 
in-law, Louis A. Thebaud, and Charles 
H. Raymond, who, with Mr. Thebaud, 
formed the firm of Charles H. Ray- 
mond & Co., metropolitan agents. 
Actions were also begun against the 
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vice-presidents under the old regime, 
Robert A. Grannis and Dr. Walter R. 
Gillette, L. W. Lawrence, who for long 
years supplied the company with sta- 
tionery and supplies, and Robert 
Olymphant, James C. Holden, Charles 
E. Miller and the executrix of Jacob 
Hobart Herrick, members of the com- 
mittee on expenditures. 





HOUSER IS VERY INSISTENT 





Wants Former Wisconsin Commission- 
ers Sued—Asked Why He Did 
Not Do It When in Office 





Two more demands have been made 
by Walter L. Houser, former secretary 
of state of Wisconsin, that suit be 
brought against the former insurance 
commissioners of the state for the re- 
covery of fees retained by them, one in 
a letter to State Treasurer A. H. Dahl, 
and the other in a letter to the state 
legislature. In the latter communica- 
tion Mr. Houser relates the numerous 
efforts which he has made to have the 
former commissioners prosecuted and 
asks that in the event that the legisla- 
tures dogs not direct the attorney-gen- 
eral to cause such actions to be insti- 
tuted it grant Mr. Houser the use of 
the name of the state for the purpose of 
prosecuting them. 

Mr. Houser now contends that S. M. 
Sturdevant, former attorney-general, 
may be held liable for a large sum due 
the state as fees paid insurance com- 
missioners who served more than ten 
years ago. It is maintained that while 
secretary of state Hauser had directed 
Sturdevant to bring suit against the 
former insurance commissioners, but 
that the attorney-general failed to do 
this. The bond of Sturdevant for $10,- 
000 is still in force and Houser now in- 
timates that if the court’s findings are 
satisfactory, he will bring suit against 
Sturdevant’s bondsmen. 

Secretary of State James A. Frear 
has made public a reply of a recent let- 
ter to him from Houser, asking him for 
authority to bring suit for the recovery 
of the insurance fees in question. Sec- 
retary Frear holds that if he has any 
legal right to give such authorization 
now, the right must have existed in 
1906, when Mr. Houser himself was 
secretary of state, and the question is 
asked why Houser himself did not be- 
gin the suit. 

It will be recalled that Walter L. 
Houser, who started the movement for 
the suits, was once charged by the then 
insurance commissioner, Zeno M. Host, 
with attempt to bribe, but the accused 
was found not guilty after a trial. 


LIFE RETURNS 


The following shows the new busi- 
ness written in 1908 by life companies 
ef the various states and business in 
force at the end of the year: 

OKLAHOMA 
















Company— New Business In Force 
PER coccocccceciccces $ 791,559 $ 1,169,575 
Penn Mutual........... 258,630 1,543,396 
Volunteer State......... 172,500 195,000 
CE vc ccccucee S0060066 922,050 
PORT 871,291 1,025,488 
Fidelity Mutual......... 880,568 1,364,265 
Mass. Mutual........... 200,259 1,039,710 
National, U. S. A...... 612,561 831,705 
Kansas City........+++. 661,258 1,637,268 
American Nat’l......... 1,111,898 1,394,054 
TD, BO os covccccceece 594,203 1,225,509 
Se ae 2,250,451 12,910,149 
North American, N, J.. 81,500 75,500 
Missouri State......... 888,022 1,084,795 
Bankers, Neb........... 85,000 181,500 
Pacific Mutual......... 656,798 1,496,948 
PE, WOviceescsese 527,499 1,368,865 
EN  -Wuc.0000000%000-8 824,508 788,683 
American Central. 14,000 63,103 
Hartford ....... 127,500 215,700 
Securit 64,500 37,500 
Des Moines. . 963,444 1,208,771 
Colorado Nat'l... 188,000 90,5) 
Bankers Reserve. 148,000 933,250 
Reserve Loan.. 51,000 72,000 
Capitol, Colo... 186, 251,750 
N. W. National 36,684 540,976 
Travelers .... 3,000 108,397 
Union Central 238,500 1,212,667 
Equitable .... 433,300 3,169,914 
Conn, Mutual 182,216 $26,259 
Manhattan .. 926,617 2,385,321 
Royal Union.. 536,984 651,719 
Franklin e 399,956 883,417 
N. W. Mutua’ 1,245,850 5,441,143 
Michigan State. d 





















MISSOURI 

Company— New Business In Force 
National, Vt........ +++ 1,858,497 $ 6,913,959 
oe Brrr 23,620 258,720 

MINNESOTA 
BORNE énecasoeseses $ 357,104 $ 4,302,008 
WEST VIRGINIA 
DOR: cisndvciccesecses $ 118,653 $ 1,971,363 
Ch, De «. neceasee 64,55 389,269 
Conservative, W. Va. . 289,500 603,000 
Fquitable, N. Y. ....... 2,073,300 13,235,448 

quitable, D. C. ...... 528,523 757,471 
Fi elity Mutual seeccces 162,022 1,840,620 
DEEL Keeiedrnnee 0 38,500 483,508 
Great American ....... 114,500 114,500 
GEOOMERETO ccccccccece 241,500 526,980 

OMB cccccccccccccccce 198,866 2,249,631 
tan oS eee 1,313,958 5,115,367 

ife Ins. Co. of Va.... 105,243 368,934 
Manhattan ...... vaches 29,000 652,958 
Meridian L. i 84,500 227,500 
Metropolitan (Ord.) ... 822,760 2,898,789 
Metropolitan (Ind.) .... 2,409,978 78,614,436 
Michigan Mut. ........ 41,238 503,334 
Mutual Benefit ........ 291,000 2,740,090 
Mutual Life, N. Y. .... 684,083 6,891,701 
DE Ey acccveeves 156,905 2,668,154 
New England Mut. .... 40,723 334,834 
New York ....+--+s00- 825,501 11,193,378 
North American, N, J... 153,782 218,782 
N _ aan 815,600 3,934,908 
Penn Mutual .......... 455,260 2,792,845 
Philadelphia uneedenes 34,051 111,551 
Phoenix Mut. ......... 80,500 824,029 
Provident YY & Ae 65,755 859,215 
Prudential (Ord.) ..... 754,361 4,486,944 
Prudential (Ind.) ...... 1,222,839 2,827,638 
Reserve Loan ......... 9,00 33,000 
Security, Ill. .......00. 33,350 514,798 
Security Mut. 41,318 356,041 
Southern States .. 899,311 2,661,876 
SE ‘eccced 338,173 1,299,951 
Travelers eeuee 413,755 1,480,899 
Union Central . 272,500 1,773,648 
Union Mutual . ‘ 158,695 1,177,660 
United States ......... 18,000 204,185 

Company— ew Business. In Force. 
American Central ..... $ 429,907 1,241,446 
BOemeMe 6 occcces 
Camada ccccces bees ‘ 

Columbian National .... 

ET” conxbbdendheeds 

Federal os 

ED bctaeebasdacss 

EL © 6 winnnd a pied eats 

Mutual Benefit ........ 

SEE Sa wess canecee 

Midland Mutual ....... 

ey "des Lf eeaneutet 593, 

° MOREE ccccccces 5,662,913 62,055,234 
New England a 1,065,865 9,155,959 
North American, N. J.. 934,048 792,328 
Ohio EE ah tenetewse's 1,145,245 1,774,487 
Pacific Mutual ......... 731,745 2,858,284 
ES eeeeereaest 264,725 1,125,162 
State Mut., Mass....... 797,144 7,814,716 
Security Mut. ......... 170,122 2,871,497 
Travelers é6eseevdeceses 1,435,485 10,638,085 
United States ........ ° 312,458 2,987,610 
bat & Southern 

WG.) cocccccccoscce 1,450,000 5,099,906 
Western & Southern 
PD -sittvencesmman 10,167,911 26,991,671 
ILLINOIS 
Bankers, ee, ‘seesreaas $ 249,500 $ 243,500 
Berkshire Diente hn ine wane 579,600 9,173,332 
Columbian Natl. ....... 739,945 4,310,679 

anada 5 Poe eeeeceeecces 518,527 4,836,779 
EER S06 ccasccsecee 91,224 50,862 
PEED socccccsenenns 515,664 4,125,810 
Illinois \ sab eosessaccees 3,767,398 12,817,878 
Missouri State orca 141,000 392,806 
North American, N. J 1,056,871 1,414,546 
North American, Can... 08,500 13,165 
Northern, Til. ececceoes 1,093,500 1,684,112 

. W. National........ 215,259 2,155,177 
Prudential Se aevee 19,300,159 66,426,027 
Prudential (Ord.) ..... 9,138,819 40,647,495 
Pacific I sible dasa ni 604,264 3,940,469 
Security Mut. ......... 258,774 1,670,772 

SOUTH DAKOTA 
DE cnnennnesendacae $ 311,900 $ 907,792 
Bankers, Neb, ......... 502,000 723,500 
SOME, TR. ceccsevcees 202,200 454,706 
Capitol, CREO, i ccescccce 31,000 78,000 
Des BE re 17,000 243,550 
Equitable, N. Y. ...... 200,000 2,102,130 
Home .. eee ccccesecvece 303,305 1,196,493 
Bemeee CRY. ccccccecce 7,0 59,500 
Minnesota Mut. ...... 98,111 $89,853 
National, i nekedeteie 89,500 168,000 
National, U. S. A. ..... 22,089 389,174 
Penn oor 4 eee 24,000 77,000 
PPUGCRR cc ccccee 143,265 472,063 
Reserve Loan .... 18,000 18,000 
Surety Fund ..... 49,000 493,000 
Travelers ..... . *< 10,000 240,590 
U. S. Ann. & Life...... 975,898 1,651,278 

LIFE NOTES 


_ The Central Life of Des Moines has been 
licensed to do business in Illinois. 

The Father Matthew League of Chicago, a 
fraternal society, has received its license to do 
business in Illinois. 

The Great Southern Life of Houston, Tex., 
has applied for a charter. It is to have $500,000 
capital and $500,000 surplus. 

The Masonic Life of Buffalo shows assets 
$304,845, surpius $286,147, new business $3,335,- 
500, amount in force $21,372,000. 

H. G. Austin, vice-president and manager of 
the Old Colony Life, has been seriously ill with 
pneumonia, but is now on the mend. 

A tax of $403,238.68, the largest which it has 
ever paid to the state of Wisconsin, has just 
been paid by the Northwestern Mutual Life. 

The Southern States Life of Atlanta, Ga., 
shows assets $432,052, net surplus $69,139, new 
business $4,559,032, amount in force $8,397,198. 

Wilbur R. Higgins, special agent of the 
Northwestern Mutual in Chicago, has opened 
an office in the First National Bank building. 

The Missouri department has licensed the 





Central Life of Des Moines. The company has 
not yet announced its agency appointments for 
Missouri. 

Isaac B. Snow, former superintendent of 
agents for the Massachusetts utual Life, is 
now writing insurance for that company at Los 
Angeles. 

The recent session of the Indiana legislature 
enacted a law, effective July 1, 1909, laying 
down standard provisions and prohibitions for 
life policies. 

Kasper C. Heyl, an assistant superintendent 
of the Metropolitan Life at Chicago, has been 
made ongeeeee at Green Bay, Wis., suc- 
ceeding A. J. Gallagher. 


Paul Kersch, second vice-president of the 
Northern Life of Rock Island, has been made 
general manager of the company. Mr. Kersch 
is an experienced insurance man. 

R. Lee Jones of Springfield, Ill., who has 
been engaged in transfer work for the Knights 
of Pythias insurance department, has been ap- 

inted inspector of agents for the Equitable of 
Rew York in Illinois. 

. A. Peters of St. Paul, in charge of the 

field work in Minnesota for the innesota 
Mutual Life, has been appointed assistant to 
the president. Mr. Peters was former manager 
for the Minnesota Mutual in California. 
The Order of Knights of Joseph, Cleveland, 
Ohio, a fraternal confining its membership to 
the Jewish race, has been licensed by the Mis- 
souri department. The department has also 
licensed the German Beneficial Union of Pitts- 
burg, a fraternal. 


Jesse L. Shields, who became associated with 
the Indiana 7 of the Phoenix Mutual four 
pan ago and has produced a good business, 
as become a partner in the Indiana state 
agency with Ernest L. Killen, the firm being 
Killen & Shields of Indianapolis. 


Charles Nagel of St. Louis, the new Com- 

issioner of ce and Labor in President 
Taft’s cabinet, was formerly a member of the 
examining committee of the Northwestern Mu- 
tual Life. Mr. Nagel was in Milwaukee two 
or three months of last year in connection with 
his duties on the committee. 

The United States Annuity & Life has been 
licensed to do busi in Oklah ohn 
Shanafelt has been appointed state manager, 
with offices at Oklahoma City. Mr. Shanafelt 
has been a very strong personal producer as 
well as agency manager, and excellent results are 
anticipated from this territory. 

A bill introduced in the Wisconsin eee 
providing for a minimum of rates for fraternal 
insurance, is receiving the hearty support of life 
insurance men of the state, while the fraternals 
are fighting the measure with tooth and nail. 
Friends of the bill say that the rates proposed 
are none too high to give the insured ample 
protection. 

J. M. Goodhart has been appointed general 
agent of the Northérn Life of Rock Island at 
Bloomington, Ill, and James R. Wilson gets 
the Rockford general agency. C. G. Welsh 
and John Bolin, under the name of Welsh & 
Bolin, have taken the general agency at Decatur, 
Ill. At Pontiac, Ill., Frank L. Myers becomes 
general agent of the Northern. 

The Indiana legislature has enacted a law 
providing that agents of life insurance com- 
anies organized in that state must be licensed. 

he fee for each annual license is one dollar. 
Fraternal insurance associations are excepted. 
Any person acting as an agent without a 
license, if convicted, the act says, shall 
sentenced to pay a fine of not less than $100 
or more than $1,000. 

To offset the bills introduced in the Wis- 
consin legislature at the instance of those in- 
surance companies which have withdrawn from 
the state, Deputy Insurance Commissioner Her- 
man L. Ekern, who as speaker of the 1907 
assembly led the fight for insurance legislation, 
has caused to be introduced several measures 
which are calculated to strengthen existing laws. 

D. C. Clarke, who has been very successful 
as manager of the Pacific Mutual’s monthly pay- 
ment disability department at Cincinnati, and 
recently sold his agency to Sa Sharman, form- 
erly superintendent of the Western & Southern, 
has gone with the life department of the 
Pacific Mutual. He has been appointed manager 
for three-fourths of Kentucky and will make 
his headquarters at Lexington. 


The Modern Woodmen of America is leadin: 
the opposition to the passage of the fraterna 
bill introduced into the Missouri legislature for 
the regulation of the fraternal societies, includ- 
ing a minimum rate and pease for the in- 
vestment of a reserve fund. The bill was pre- 
pared and is backed by the National Fraternal 
Congress. The Modern men is very strong 
in Missouri, and many members of the legisla- 
ture are members. 

A new law now in force in Indiana pro- 
hibits any life insurance company or any officer, 
director or eqant of such company from misrep- 
resenting, either by calculation of printed state- 
ments or orally, the terms of a policy, benefits 
or privileges under it or dividends to be de- 
clared on it, and from making misrepresenta- 
tions to a person insured in another company for 
purposes of “twisting.” The penalty is revoca- 
tion of license for a year. 

Edward A. Woods, manager of the Pittsburg 
agency of the uitable Life of New York, 
will og the twentieth annual convention dinner 
of the agency on March 11. Vice-President 
William A. Day of the company will be present 
as the guest of honor. The annual awards to 
agents for good records in various classes for 
1908 will be distributed. Manager Woods will 
give an address on “Pittsburg: Its Wonderful 
Resources and Opportunities.’ 

Senator Grattan, chairman of the insurance 
ccmmittee, and Assemblyman Weimer of Erie 
bave introduced bills in the New York legisla- 
ture recommended by Governor Hughes in a 
ote message to the legislature, which gives 
the superintendent of insurance power to take 
pcssession of an insurance company which is in- 











solvent or otherwise in trouble, the same as can 
be done by the state superintendent of banks 
with a financial institution in like circumstances. 


The bill of exceptions in the case of the state 
of Wisconsin against the Columbian National 
Life will be filed in the Wisconsin supreme 
court shortly, This is the test case in which 
the foreign life insurance companies are con- 
testing the ruling of the state commissioner re- 
quiring them to file annual reports with him 
after they have left the state. In the circuit 
court for Dane county, the state recently re- 
ceived judgment against the Columbian National 
for $1,000. 

Published ge to the effect that the Ohio 
department will refuse to relicense the Union 
Central Life, April 1, unless it complies with 
the demands of the insurance commissioners to 
refund its $400,000 stock increase are generally 
discredited. Superintendent Lemert of the de- 
partment was not at his office to give official 
denial, but he has taken the ground all along 
that no drastic action would be taken while 
the suit against the company was pending to 
decide the Tegality of the stock increase. 


Fort Wayne, Ind., life agents are much 
elated over the recent passage by the Indiana 
legislature of the antirebate law. After the bill 
was originally introduced it was amended at 
the suggestion of the Northern Indiana Life 
Underwriters Association, and these amendments 
greatly strengthened the bill. As the amend- 
ments were prepared by Ft. Wayne members of 
the association, of which C. W. Orr is presi- 
dent, they feel highly complimented. A fund 
is being raised to prosecute any violations under 
the law most vigorously. 

Justice Erlanger of the supreme court in 
New York city has disposed of William Hep- 
burn Russel’s policyholders’ action for receivers 
for the Washington Life by deciding that since 
the superintendent of insurance cannot be ap- 

inted 1 receiver the present trusteeship of Mr. 

otchkiss, pending the final adjustment of the 
validity of the reinsurance contract between the 
Washington Life and the Pittsburg Life & Trust 
is the next best thing. The court reserves the 
right to appoint receivers if the status is changed 
before the final settlement. ; 

Collecting money on a life insurance policy 
by misrepresenting his authority is the charge 
against Michael Ratajezk on trial in Milwaukee. 
enry C. Hanford, inspector of the Prudential, 
is the complaining witness. Frank Falkowski 
who carried insurance for $360.40, and the in- 
surance company paid the claim to Ratajezyk 
upon the presentation of a written order from 
the widow. It has later developed that the 
widow never received the money, but that 
Ratajezyk retained it in payment for money 
owed him by the deceased and also for paying 
the funeral expenses. 


TATUS AS TO CALIFORNIA 
8 (CONTINUED FROM PAGE 1). 
was virtually a reversal of the policy 
advocated by President Pattison. 

The insurance departments represent- 
ing the policyholders will doubtless try 
to force some concessions from the 
management, which at present is disin- 
clined to place the company in the 
classification of joint stock and mutual 
or mutual companies within the con- 
struction of the California department. 
The statement of Commissioner Wolf 
follows: 

Commissioner Wolf’s Statement 


This will serve to acknowledge receipt of your 
letter which in substance is an inquiry as = 
why the law of California as construed by the 
attorney-general last April shut out at that — 
the Union Central while it did not shut out the 

uitable Life of New York. —— h 

am a little surprised at your inquiry, as the 
point was certainly made very plain to the Union 
Central Life. ‘ : 

Policyholders of the Equitable had an a 
tunity to participate in its management, — 
policyholders of the Union Central did not, = 
therefore, under the statutes of California, t . 
test as to the Union Central was its capita 
stock, whereas the test as to the Equitable was 
its available cash assets. Where policyholders 
of a life company are permitted to participate 
in the management of the company by electing 
the directors or trustees, the fact that there a5 
capital stock and that it is less than $200,0 
cuts no figure. 

Reason for $200,000 Capital 

Where the policyholders of a life company 
are not so permitted to participate in the an 
agement of the company it must have at a 
$200,000 capital stock paid up and maintain 
exclusive of all liabilities for losses report . 
expenses, taxes and _ reinsurance of all +4 
standing risks as provided in section 602 of 
Political Code of California. —— 

There is good reason for such distinction 
and if all other illustration be lacking se 
Union Central Life has given one by. the ra 
controversy and the present situation thereo e 
to the dealing by its stockholders with a 
available cash assets. Nevertheless, believing * 
the good faith and soundness of the —, 
it was admitted upon such certificate 8S hio 
superintendent of insurance of the state of 
gave as to its late increase of capital stock. tled 

That certain policyholders receive soca 4 
dividends under the provisions of the — 
participating policies cuts no figure. The at “ 
ney-general of California holds that by ~ 
of participation in the management of th - 
pany in the matter of policyholders -_ 
cirectors or trustees the company has the mu = 
feature which brings it within the scope of ‘cal 
last sentence of section 594 of the | Politics. 
Code, but that such re contract provisions 
so-called dividends do not. Equita- 

The conclusion was inevitable that the Equ! 
ble was entitled to certificate of authority, 
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while the Union Central was not on the showing 
made by the respective companies last April, 
and I quote from the opinion of the attorney- 
general dated April 25, 1908, and given by 
him under and in accordance with section 596a 
of the Political Code, as follows: ‘ 

“With your communication, and in connec- 
tion with the application of the Union Central 
Life, you have submitted to this office a new 
certificate of incorporation, capital and assets, 
offered for filing by said company. : 

“As we noted in former communication, it 
would seem that the articles of incorporation 
provide for a capital stock of $500,000, and 
the by-laws limited the amount to $200,000, 
unless otherwise determined by a vote of the 
holders of a majority of the stock, and appar- 
ently no more than $100,000 has ever been 

+4 in, and there is absolutely nothing to 
show that the company is either a ‘mutual’ or a 
jcint stock and mutual’ company, within the 
meaning of those phrases as used in the last 
sentence of section 594 of Political Code. It 
would seem that this certificate cannot be passed 
in accordance with law, for the reason that it, 
taken in connection with the charter papers, 
does not show, as required by article XVI, of 
chapter III, of title I, of part 3 of the Political 
Code, no matter how large the available cash 
assets may be. The certificate is therefore in- 
sufficient, as it does not show the entire paid-up 
capital stock.” 

Union Central Licensed 


Upon the later showing made by the Union 
Central, including showing as to additional 
peid-up capital stock and certificate of organiza- 
tion, capital and assets dated Aug. 31, 1908, 
issued by the superintendent of insurance of 
Ohio, the attorney-general held that such cer- 
tificate of Aug. 31, 1908, was “in accordance 
with the requirements of law,”’ and the com- 
pany received its certificate of authority, which 
would expire, by lapse of time (if not sooner 
revoked), the first of next July. 





Travelers Meeting at Cleveland 

An enthusiastic meeting of the north- 
ern Ohio agents of the Travelers was 
held at the Hollenden Hotel, Cleve- 
land, Monday. The morning session, 
devoted to the life and accident branch, 
was presided over by Manager A. J. 
Frith, while the afternoon period, given 
to subjects pertaining to liability in- 
surance, was in the hands of William 
0. Brunskill, liability manager for that 
territory. 

'S. R. Burney and Major H. A. Gid- 
dings, superintendents of agents, and 
Dr. W. E. Ray, chief medical exam- 
inet, were present and made very in- 
teresting talks to the men. All the 
supervising agents of Ohio and sur- 
rounding territory attended and added 
to the enthusiasm of the northern Ohio 
men. The meeting was informal and 
many of the agents took part in the 
discussion of various subjects that were 
Suggested. Luncheon was served at 
noon. 

The Cleveland office has made a rec- 
ord in business during the past few 
years and 1909 bids fair to be by far 
the best of any in its history. The 
managers and agents were compli- 
mented on the successful business they 
have built up by the speakers from the 
home office and by the home office it- 


self in communications received during 
the meeting. 





“The most valuable feature of success is the 
Struggle that precedes it.” 








“THR OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissiones 





AMONG CASUALTY AGENTS 


IN CHICAGO CASUALTY OFFICES 











Callender to Handle Ocean’s Plate 
Glass Business in Chicago— 
Other Plate Glass News 





Joseph E. Callender, general agent 
of the Ocean at Chicago, has taken the 
corporation’s plate glass department for 
Chicago as well as down the state. It 
was Mr. Callender’s preference that the 
city agency be given to some strong 
local agency, as he did not care to 
handle the details of the local business. 
With this end in view A. Duncan Reid, 
executive superintendent of the liability 
department, visited Chicago last week. 
It was found impossible to make the 
desired arrangements. Mr. Callender 
will employ a young man to handle 
surveys and other details when he finds 
the right person. 

Mr. Callender is already getting 
some plate glass business from down 
the state and will go after Chicago busi- 
ness energetically. He finds the new 
department of advantage down the 
state in furnishing a full equipment to 
agents who in the past have had the 
plate glass department of: some other 
casualty company and have given such 
company part of their other casualty 
business. 


Negotiations are on between the A. 
R. Sexton Company of Chicago, gen- 
eral agents of the bonding and burglary 
departments of the Aetna Indemnity in 
Illinois, and of the plate glass depart- 
ment outside of Cook county, to turn 
over their plate glass business to Suhr 
& Whiting, general agents of the plate 
glass department in Cook county and 
of the accident and health department 
in northern Illinois. It is thought that 
if satisfactory terms can be agreed 
upon the plate glass business down the 
state can be handled better in connec- 
tion with accident than with bonding 
and burglary business. 


The Empire State Surety has not yet 
announced ‘a successor to D. T. Whit- 
ing, who recently resigned as superin- 
tendent of the casualty department in 
the Chicago branch office to enter a 
partnership with W. C. Suhr of the 
Aetna Indemnity. Mr. Whiting will 
remain with the Empire a few days 
yet. It is understood the home office 
has somebody in mind to take his place. 


A rumor has been current in Chicago 
recently that one general agency had 
been instructed to pay brokers 40 per- 
cent commissions. Brokers’ commis- 
sions on plate glass business are run- 
ning riot in the city. Many regular 
brokers receive 35 per cent, and a few, 
who have a fine business, are said to 
get 40 percent business, the general 
agent depending upon his contingent 
for any profit he may make on their 
offerings. This excessive brokeage 
scale is undoubtedly responsible to a 
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AMERICAN FIDELITY CO 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 

HUTCHINSON & COOLEY, Scents" 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, wrest 83-85 Michigan St., Milwaukee 
E, J. SCOONOVER, °wr"*a%" 509 Law Building, Indianapolis 
MICHIGAN INS. AGENCY, Inc., “sr°merfon Ford Building, Detroit 
WAYLAND C, BALLARD, °"isr"\-2" Sixth & Locust Sts., Des Moines 
TRAFFORD NW, JAYNE, fr"sanneect: 709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr, °‘unt'st' Ses" 317 Johnston Bldg., Cincinnati 
THEPHYPERS BROS, CO. ,normesstors onic 812 Park Bldg. Cleveland 
Woodmen’s Casualty Company) “PERFECTION” POLICIES 


(Stock Company) - caly by the 


Continental Casualty 
Company 














Writes the best health and 





gg? } wr on the mar- CHICAGO, Illinois 
waste to aw a ss pavnge better Aasident end Hesith peticies com 
Contracts in Good Territory to Good Mea, 
Producers address 
H. G. B. ALEXANDER 
Address W. A. NORTHCOTT, President President and General Mansqer 





SPRINGFIELD, ILLINOIS. 4208 Michigan Ave., Chicago, Ill. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., °* “rxcr: 





Head Office CONKLING, PRICE ¢ WEBR, 

Gen'l Agts., Ill, Me. and Ind. 

CHICAGO ees 
General Manager a 


a. —— 
, Steam Boiler, 
* areleey Credit 


RAYMOND € RAYMOND 
Gen’l > 
310 Ford Bidg., 


™ FRANKFORT "stitc'c.. Ins. Co. 


Of Frankfort-on-the-Main, Germany od Established 1865 o 
United States Department - - - 100 William St, New York, N. Y. 
Em $ and Public Liabilities, Elevator Insurance, Workmen’s 
(~ » Teams, Burglary, Individual Accident and Health 
and industrial . 


Deposited witb Insurance Departments in the 
3 in 
Untied States ser protection of Policyholders $600.000.00 


. GROGAN, Resident Sec’y Cook County Branch, National Life Bidg., tl. 
sciaataeia OE eee ee eee nate eel Ohio: New England Bidg., Cleveland, tum 
Agents Wanted For Unoccubied Territory 


Security Casualty Company 


of INDIANAPOLIS 
A new company, new methods, new ideas and new policies. Protects 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and Acci- 
dent, Funeral Benefit, Physicians’ and Dentists’ Defence and Auto- 
mobile Insurance. Correspondence confidential. Address the Company. 


AGENTS WANTED STRICTLY FIREPROOF 
THE FARMERS & CITIZENS| “EW 


LIVE STOCK INSURANCE |MOTEE BREVOORT 


COMPANY Chicago, Illinois 
OF LIMA, OHIO MOST MODERN EQUIPMENT 


UNEXCELLED RESTAURANT 
Capital Stock $100,000 OO On Madison Street, near La Salle 


One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 

















CAPITAL 
$100,000.00 

















Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 
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large extent for the demoralization that 
exists. 


INDIANA’S DEPOSITORY LAW 








Amendments Made to Old Statute— 
Corporate Surety Given Preference 
Over Personal Bonds 





The Indiana legislature amended two 
of the sections of the law concerning 
the deposit of public fiids in banks. 
The amendments provide that the 
funds shall be deposited only in bank- 
ing institutions subject to examination 
by the comptroller of the currency or 
by the auditor of state, such depository 
to present a personal bond executed by 
not less than seven frecholders cf the 
state as security in a sum equal to 60 
percent of the maximum amount of the 
iunds to be held on deposit at any one 
tinie, Or a surety company bond in a 
sum equal to one-half the amount of 
funds to be so held at any one time. 
The banking institutions may, in lieu 
of a personal or surety company bond, 
deliver the bonds of any county of the 
state, including road improvement 
bonds, bonds of the United States, or 
bonds of the state of Indiana equal to 
one-half the maximum amount to be 
deposited or may supply part of its 
bond with said securities and the re- 
mainder a personal or surety company 
bond. 

The legislature also amended a sec- 
tion of an act concerning municipal 
corporations and relating to sinking 
fund commissioners. The bidders for 
this fund, according to the amendment, 
must furnish a surety company bond 
for not less than the probable amount 
of deposits as fixed by the commission- 
ers in their call for bids, or a personal 
bond double the probable amount of 
such deposits executed by not less than 
five freeholders. The depository may, 
in lieu of a personal or surety company 
bond, deliver county, state or United 
States bonds to the maximum amount 
to be deposited, or may give part of 
the security in such bonds and the re- 


mainder in personal or surety company 
bonds. 





Officers of American Liability 

The organization of the American 
Liability Company, lately started in 
Cincinnati, is being rapidly pushed for- 
ward. A number of prominent Cincin- 
nati capitalists have become interested 
in the company. A meeting of the di- 
rectors was held on Monday of this 
week and the following officers elected 
Harry Shockley, auditor of the Ander- 
son-Ziegler Company, president; Dr. 
John Pitman, first vice-president; T. J. 
Strack, second vice-president; Edward 
J. Tousey, secretary-treasurer; Carroll 
Brookfield, general manager; Judge 
Howard Ferris, general counsel. 





Wirthwine Made Superintendent 

Robert F. Wirthwine of the Cincin- 
nati firm of Wirthwine & Brown, Ohio 
state agents of the Federal Union 
Surety, has been called to the home 
office of the company to become super- 
intendent of agents. He will locate in 
Indianapolis and will work from there, 
but will devote one week a month to 
the Ohio state agency, which will con- 


PRODUCER 


Personal, Accident, Business 


WANTED 
As Chicago General Agent 
Pacific Mutual 
Indemnity Co. 


Apply Assistant Secretary 
171 LA SALLE ST., CHICAGO 





tinue as Wirthwine & Brown. Mr. 
Wirthwine has been doing some good 
work in Cincinnati and is considered 
one of the city’s most progressive un- 
derwriters. 


May Close Branch Office 


Cleveland, Ohio, March 10—(Special) 
—Superintendent of Agencies Congdon 
of the Empire State Surety is in the 
city. It is rumored that his mission 
here is to close the Cleveland branch 
office of the company and place it in a 
general agency. This rumor causes no 
surprise, in view of the fact that the 
company’s entire premium income from 
the state last year was only a little over 
$28,000, which is not regarded as suffi- 
cient to warrant the expense of main- 
taining a branch office. 


CASUALTY RETURNS 


The following shows gross premiums 
received and gross losses paid in va- 
rious states on casualty and surety lines 
in 1908: 

















WISCONSIN 
CENTRAL ACCIDENT 
Premiums Losses 
POE 20 vc cscevesscedcedses $ 1,277 $ 1,291 
DEE. winccccesececoseesees 108 22 
FIO GRBs c.0.csnsc0ceccseses 8 79 
FRANKFORT 
Ind. Acc. & Health.........-. $ 67 $ 10 
POMEO cccccsvcevcccvscese 1,479 876 
EAMDEES cccccesecccccsdecces 71,197 30,072 
Burglary & Theft............ 485 1 
Workmen’s Collective........ 829 329 
GENERAL ACCIDENT 
Ind. Acc. & Health $ 5,036 $ 2,061 
Accident ....seeee. 4,543 723 
PED 0660004060006 1,514 241 
BAAD cb cccccsece 219 
Burglary & Theft 842 
PACIFIC MUTUAL LIFE 
Ind. Acc. & Health.......... $ 542 $ 234 
err 27,828 10,842 
SEED: elnwadecistachadumetna 3,872 1,210 | 
MINNESOTA 
EMPIRE STATE SURETY 
PE So dcneeensaabe en eowd $ 2,988 $ 894 
DEE. O600 ete srerarvesesons 1,035 118 
Ee ee 5,337 7,003 
DEE Uetdevewdssesgecvees 1,561 10 
DE 30000-05600 c0deeeseseee 4,051 10,524 
SE MOR a sesecsevsdoncuce 1,372 1,104 | 
OGRE DONO cucccvccscsesece 7 oven t 
Burglary and theft.......... 3,630 6,128 
COSMOPOLITAN MUTUAL CASUALTY | 
DE o-cvkenscsdissesanns $ 1,987 $ 736 
OKLAHOMA 
: AETNA LIFE 
ED ci ceaccevecvivegoeed $1,229 $ 97} 
SEE -civireceerasbntesnans 164 ones 
er rt 12,568 9,793 





January Embezzlements 


Press notices and dispatches, as col- 
lected by the fidelity department of the 
Fidelity & Casualty indicate, for the 
month of January, 1909, the following 
defalcations: 

Banks and trust companies 
Beneficial associations ........... 

rere 

SONG DUNO x0 6.66 00066-0860080006 
Insurance companies .........seeeee. 
Transportation companies 
Miscellaneous 


‘lotal 


eee eee eee eee eee eee eee 





eee ee ee eee eee eee ee eee eee oy 





Travelers Makes Changes 

The Travelers has recently made a 
number of promotions and changes in 
its liability field staff. Manager George 
Gossip of Denver, Colo., has been 
called to the home office preliminary 
to an assignment to an important of- 
fice. Edward B. Goodrich, manager at 
Washington, D. C., has been appointed 
manager of the liability department at 
Denver, Colo. Supervising Special 
Agent Horace Winter of Erie. Pa., has 
been appointed manager at Washing- 
ton, D. C. Special Agent Carter Mon- 
sarrat of the Syracuse district has been 
placed in charge of the Erie, Pa., dis- 
trict. 





Aetna Indemnity’s Victory 

The Aetna Indemnity won a splen- 
did victory last week when the court 
of errors and appeals, the court of last 
resort in Connecticut, gave it judgment 
for $64,500, including interest, against 
the First National Bank of South Nor- 
walk, Conn. Some months ago the 
Aetna Indemnity secured judgment for 
about $43,000, but sued for the addi- 
tional amount and now has won. Pend- 








Edmund F. Green, President 
John C. Coleman, Vice-Pres. Ant, Borel & Co,, Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
HOME OFFICE - 47 CEDAR STREET 
CHARTERED 1874 

PERSONAL ACCIDENT p | 
AND HEALTH 0 icles 


of the Most Approved Forms 


EUGENE H. WINSLOW, President 
Danie D. Wuitney, Vice-President 
S. Wa. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


Pirate GLass 








a——= WANTED =" 


Hustlers desiring top notch contracts in growing, progressive Company 





Popular Up-to-date Health, Accident and Death Policies. 30,000 risks 





in force in thirty States. 


Liberal compensation guaranteed. 





Monthly and Annual Premiums. 





Cash Capital and Surplus, $200,000. 


Federal Casualty Company, Detroit, Mich. 





The Union Health and Accident Company 


DENVER, COLORADO 


SURPLUS, $38,000.00 


CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
Men of qualifications desired in Colorado, Wyoming, Utah, Washington, South Dakota, California, Arizona, 
Kansas, Pennsylvania, West Virginia, Alabama, Louisiana and Arkansas. 





Earn More! Write 


ASSETS $258,000 00 


Live Stock Insurance! 


It will pay you well to add this branch to your business. 


This Company 


insures horses, mules and cattle against death from any cause. Attractive 





Agents 


Wanted | SUtance Department. 











policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 


No real com- 


dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 


(Estab. 1886) 





CRAWFORDSVILLE, IND. 





One Good Policy will 
poor ones will fail. You 





the assured. 
find in the 


mium 


The Pennsylvania 





bring business where a dozen 
therefore want to offer your 


customers the BEST policy, the one having the most 
and best talking points---points that appeal to the pros- 
pect and make him want the protection. 

Our policies contain an Arbitration Clause, which 
provides that any disagreement over a claim may be left 
to arbitration of three disinterested persons---neighbors of 


That is but one of the Special Features you WON’T 
i policies of any other Co 
are in a position to consider an A No. | agency propo- 
sition, we will be glad to tell you about some of the 
other ial features in our policies, such as Pre- 
ividends and Increasing Weekly Indemnity. 


mpany. If you 


Casualty Company 


M.G. NICHOLS, Vice-Pres. 694 Linden St., Scranton, Pa. 





NORTH 
AMERICAN ~ 
ACCIDENT 


INSURANCE (Oj 
CHICAGO. 4 





Assets .co0.. 
Surplus and Capital ..........+-- 
Income 1908.........++++- 


se cececee s+$620,069 
wee 460,323 
982,073 


eeeeeseeeeee 


eeevreveeeere 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago 








ing the outcome of the litigation the 





and 55 cents by mail 


Customers’ Expiration Books, 40 cents 


Loose Leaf Field Books, for special 
agents. Best arrangement of data. 
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company did not enter the first judg- 
ment in its assets, so the full amount 
now goes to swell its surplus. 

The cashier of the bank was fiduciary 
in charge of the estate and the Aetna 
Indemnity was his surety. He depos- 
ited the estate’s funds in the bank. He 
lent money belonging to the bank and 
«replaced it from the trust funds. The 
loans became bad through failure of 
the debtor and the surety had to make 
good to the estate. It then sued the 
bank, contending that the cashier’s acts 
were done with the cognizance of oth- 
ers in the bank and were, in fact, the 
bank’s acts. This contention was sus- 
tained. : 

It was useless to sue the cashier as 
he had lost his own fortune in loans to 
the same parties that got the estate’s 
money. 


MAY CALL UPON THE AGENTS 








Monthly Disability Companies Consid- 
ering Charging $1 for an Agency 
License from Representatives 





It is said there is a movement on 
among the monthly payment disability 
companies to require anyone desiring 
an agency license to pay $1. The com- 
panies set a number of men at work 
and they soon peter out. Some men 
have a few risks and desire to place 
them. Some companies have not been 
very careful to get licenses for all these 
men, waiting to see how they will suc- 
ceed. The stand taken by the Minne- 
sota department as to licenses has 
caused the companies to be quite punc- 
tilious in the matter of securing licenses 
for anyone that could be called an 
agent. 

The companies appreciate the fact 
that the agency license expense is con- 
siderable and while they would be will- 
ing to pay it for a good man, they feel 
the burden is pretty heavy on all the 
try-out cases. 

The subject will likely come before 
the executive committee of the Detroit 
Conference. 





Comments on Year’s Work 
J. S. Rowe, secretary of the accident 
and liability department of the Aetna 
Life, thus comments on the company’s 
liability operations last year: 


Premiums paid, 1908 (including 
business reinsured) ........+...-$3,098,635.77 
Premiums paid, 1907 (including 
business reinsured) ...........-- 3,035,024.88 
ER ner $ 63,610.89 


ix eenvereveipase: $ 286,651.02 
Liability premiums collected 1908.. 1,195,285.03 
1,719,182.07 


jability premiums collected 1905.. 2,122,489.81 
lability premiums collected 1906.. 2,643,122.08 
Liability premiums collected 1907.. 3,035,024.88 
Liability premiums collected 1908 3,098,635.77 


$14,050,390.66 

Mr. Rowe declares that the Aetna 

Life is not so dependent on payroll ex- 
Penditure of larger risks, which are the 
tst affected by financial depression. It 

lepends, he says, on elevators, general 
liability, teams, automobiles, and small 


employers’ risks which insures greater 
permanency, 





Sues Fidelity & Deposit 

ax H. Robinson of Lonoke county, 
tk., has secured the appointment of 
a receiver in Arkansas for the failed 
oe lan Insurance Company, from 
‘ ich he claims $30 return premium is 
se He makes the Fidelity & Deposit 
shoo. to the suit, as it executed the 

000 bond given by the Guardian 
when it entered Arkansas to guarantee 
€ Payment of its losses in that state. 
P t will be remembered that the Na- 
onal Surety executed a similar bond 





for the Traders of Chicago and after its 
failure refused to pay return premiums, 
maintaining that it only guaranteed 
payment of losses, and recently a state 
authority in Arkansas refused to accept 
the National as surety on account of 
the old controversy. 





Workingmen’s Insurance Later 


In order that the matter of industrial 
insurance may be thoroughly investi- 
gated by the Wisconsin legislature, this 
subject will be one of four important 
problems which will be considered at a 
special session of the legislature. If 
the Cleary resolutions, favorably passed 
upon by the steering committee of both 
houses, is passed, a special session will 
be held in January for the consideration 
of the leading questions before the leg- 
islative body. 

It seems to be the general opinion 
that members of the legislature are not 
thoroughly acquainted with the matter 
of industrial insurance, and that a 
special committee should study the 
question between sessions. 





Amends Incorporation Law 

The Indiana legislature amended the 
act relating to the incorporation of cas- 
ualty companies by adding a supple- 
mentary section providing for the reor- 
ganization, reincorporation or combi- 
nation of such companies. The act 
provides that any ten or more persons, 
a majority of whom shall be residents 
of the state, may incorporate a com- 
pany to do all kinds of casualty busi- 
ness, provided, however, and only in 
the event that there is no existing pro- 
vision of statute covering the forma- 
tion of insurance companies on the 
stock plan for such purposes. Any in- 
surance corporation or corporations in- 
corporated on the stock plan may rein- 
corporate or reorganize and combine 
under its existing or another corporate 
name for any one of the above-named 
purposes. They shall have not less 
than $300,000 capital stock, paid up and 
invested in the securities approved by 
law, $75,000 of which or cash must be 
deposited with the auditor of state be- 
fore the company is authorized to do 
business. In the event of a combina- 
tion of two or more corporations the 
number of directors shall not be more 
than the total number of directors of 
the corporations so consolidated. Ad- 
ditional deposits may be made with the 
auditor to meet the requirements of 
other states in which the company may 
desire to do business. 





Credit Returns in Illinois 
The final credit insurance returns for 
Illinois show: 
Premiums. Losses. Ratio. 


American Credit ........ $84,887 $47,518 56 
OE EEE 19,664 15,739 80 
Phila. Casualty ......... 8,607 5,231 60 
EE éeseccsdovtunsece 37,971 12,373 32 





Company Is Doing Well 

The Merchants Life and Accident 
Company, with headquarters at 412 
Nicollet avenue, Minneapolis, organized 
a little more than a year ago and li- 
censed last summer, now has $750,- 
000 of insurance in force. The com- 
pany is a mutual one, and, although or- 
ganized to do a life insurance as well 
as accident business, is devoting most 
of its energies to the latter form of in- 
demnity. One of its features is giving 
one year’s premium free after five 
years’ premiums have been paid. 

The prime factor in the company is 
M. J. McMicheal, president and organ- 
izer. In 1905 Mr. McMicheal was pres- 
ident of the Woodmen Mutual Casualty 
of Minneapolis. Later that company 
was reinsured in the Consolidated Cas- 
ualty of Minneapolis, which, in turn, 
was absorbed by the National Casualty 
of Detroit. In all these concerns Mr. 
McMichael was a leading spirit. The 
Merchants’ Life & Accident is writing 
an average of 450 policies a month. 

Associated with Mr. McMicheal are 
Dr. O. H. McMicheal of Vernon Cen- 
ter, Minn., vice-president; C. B. Fras- 





CAPITAL FULLY PAID, $1,000,000 


The American Credit-Indemnity Co. 
of New York 


Credit Insurance Onlv 


S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y 





Insures Manufacturers and Wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
Offices in All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 

















Tue Empire State Surety Co. 


84 William St., New York 
WM. M. TOMLINS, JR., President 


Reserves and Surplus to Policyholders Exceed $1,300,000 


Fidelity, Court and Contract Bonds, Accident, Health, Plate Glass, Burglary, Elevator, 
Steam Boiler, Sprinkler Leakage, Employers’ Liability, Automobile, 
Physicians’ and Dentists’ Liability Insurance. 


Huling & Anderson, General Agents, 319 Williamson Bldg., Cleveland, Ohio. 
Earls & Johansing, General Agents, Ist National Bank Bldg., Cincinnati, Ohio. 
Geo. W. Pangborn, General Agent, Lemcke Bldg., Indianapolis, Ind. 
Burtenshaw & Sibley, Genera] Agents, Penobscot Bldg., Detroit, Mich. 
Redmond & Faraday, Managers, American Trust Bldg., Chicago, III. 
August Rebhan & Co., General Agents, 303 Mitchell Bldg., Milwaukee, Wis. 
Howes & Badger, General Agents, Security Bank Bldg., Minneapolis, Minn. 
Peters Trust Co., General Agents, N. Y. Life Bldg., Omaha, Neb. 
Woodworth & Stewart, General Agents, American Bank Bldg., Kansas City, Mo. 
A. A. Janis, General Agents, Rialto Bldg., St. Louis, Mo. 
Hatcher Bros. Corporation, General Agents, Fargo, N. D. 


UNITED SURETY COMPANY 


BALTIMORE,MD. 





JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINOIS 
BORLAND BLDG., 181 LA SALLE ST. i 
TELEPHONE CewTRaAL aur wren oe 
THE FLETCHER Co., THE ELDRED AGENCY. 
NN. W. Manacens, GENERAL AGENTS, . 
Bank of Commence Bioac., 10 MrTcHett Bive 
MINNEAPOLIS, Minn. Miwaukee, wis, © 








AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President 


H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 


Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canada 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


GERMAN COMMERCIAL ACCIDENT CO. 
“DEFINITE” STANDARD 











— of Accident, 
ealth and Disability 
Insurance are 








Desirable territory still open in 15 States 


Address Horace B. Meininger, Secretary and General Manager 
1011 Chestnut Street, Philadelphia, Pa. 


Capital and Surplus Paid in $150,000 Authorized $450,000 
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er, of Minneapolis, treasurer; C. E. 
Thomas, Minneapolis, secretary; Eli 
Warner, president of the Commercial 
Club, St. Paul; James P. Matchett, 
editor of Northwestern Insurance, St. 
Paul; George Curtis, secretary of the 
Union Mattress Company, St. Paul, 
Dr. H. Kettiwell, of Windom, Minn.; 
Dr. Thomas T. Warham, county phy- 
sician, Minneapolis; P. W. Guilford, 
attorney. 





Evading Brokerage Rule 

According to the Journal of Com- 
merce and Commercial Bulletin New 
York surety brokers have already con- 
cocted several schemes for evading the 
15 percent commission rule, which be- 
came effective March 1. A number of 
brokers had contracts calling for 25 or 
some other percent and some of those 
who have not such contracts are plac- 
ing their business through the more 
fortunate ones and splitting the excess 
commission, Another proposed scheme, 
where companies desire to evade the 
rule, is to pay brokers 15 percent and 
employ them as solicitors on a salary 
estimated at 10 percent of their an- 
nual premiums. 


CASUALTY NOTES 
The Iowa house insurance committee has rec- 
ommended the White bill, which authorizes 
automobile insurance. 
The Standard Accident has a 
Longee 





inted E. H. 
agent at Council Bluffs, Iowa, and 
Darling agent at Sioux City. 

Senator Sammis of Iowa has introduced a bill 
which will give the auditor power to — 
premium rates for fidelity and surety bonds. 

A Fobling becomes manager of the indus- 
trial disability department at Los Angeles, Cal., 
for the Union Health & Accident of Denver. 

The Columbian National Life wrote $16,908 
in accident premiums last year and had $1,545 
in losses. ts health premiums were $5,271, 
losses $809. 


It is the intention of the German Commercial 
Accident to immediately make application for 
licenses to transact business in Minnesota, Kan- 
sas, Delaware and District of Columbia. 


A bill has been introduced in the Iowa senate 
allowing for payment of premiums on_ bonds 
from guarantee companies, out of funds in trust 
in the hands of trustees who secure these bonds. 

The Imperial Assurance and the Liberty Cas- 
ualty, both of Pittsburg, have merged, to con- 
tinue under the name of the former company, 
which is doing an industrial accident and health 
business. 

The bill introduced in the Indiana legislature 
permitting surety companies to form associa- 
tions for the collection of statistics concerning 
their business and to name minimum ates, 
with the sanction of the auditor of state, was 
killed. 

Agency Manager Frank R. Connor of the 
industrial department of the Columbus Cas- 
ualty was in Cincinnati this week, where the 
company has a very successful agency. Mr, 
Connor reports that his company is growing 
rapidly and establishing itself successfully in 
the various sections of the state. 
Thos. W. Leonard, formerly superintendent of 
the Prudential at Cincinnati, and afterwards 
superintendent of the Metropolitan Life in 
Brooklyn, became superintendent of the General 
Accident’s industrial disability department at 
Brooklyn two years ago. He has en very 
successful and is now opening an office for the 
General in New York city. 

J. W. Gray, who is alleged to have absconded 
with about $10,000 of the funds of the First 
State bank of New Auburn, Wis., two years 
ago, is being sought for in Chippewa county, 

is., by detectives representing a bonding com- 
peony interested. After Gray left New Auburn 

e was traced to Michigan, where he seemed to 
have disappeared. Up to the present time it 
was believed that Gray was not wanted by the 
authorities, as the general impression was that 
the officers of the bank had made good the loss. 


CASUALTY APPOINTMENTS 


nion Acci. & Ben.—B. H. Overhiser, Kibbie. 





rman Coml. Acci—W. H. Trussell, Mt. 
Pleasant. 
U. S. Health & Acci—John Blue, Lansing; 


nion Cas.—M. Gilbert, Brethren; Martin 
Lizyness, Detroit; N. H. Chestnut, Flint; O. E. 
Smith, Manistee; T. N. Viet, Owosso; Wm. E. 
Haney, Shabbona. 
Federal Cas.—F. W. Phillips, Freda; T. B. 
Cesk, Harrisville; T. J, Berryman, Jr., Mo- 
w 


Fid. & Cas.—E. C. Phillips & Co., St. Louis. 
German Com’! Acci.—R. B. Campbell, Farwell. 
General Acci.—Goodsell & Billings, Adrian; 
J. I. Breck, Jackson; M,. C. Fraser, Kalamazoo; 
Chas. A, Green, Sand Lake. 

Great Eastern Cas.—C. N. Barnhard, Albion;- 

A Seeley, Battle Creek; C. H. Powley, Bron- 
son; R. H. Hyslop, Kalamazoo. 

North. Amer. Acci.—E. C. Robinson, Battle 
Creek; J. D. hyo Franklin Mine; M. F. 
Cottrell, Jackson; J. C. Edden, Kalamazoo; M. 
P. Hunt, Traverse City. 





IN ILLINOIS AND WISCONSIN 


TO DISCUSS ILLINOIS BILLS 








President Sexton of Illinois Associa- 
tion Will Call a Meeting to Con- 
sider Pending Measures. 





President S. D. Sexton of the Illinois 
Local Agents Association announces 
that he expects to call a meeting of 
the organization at Springfield during 
the early part of April to discuss legis- 
lation pending. 

Two bills have been prepared by 
local agents in the southern part of 
the state and they are asking the en- 
dorsement of the association. ; 

One bill is an act to prohibit misrep- 
resentation by companies or their 
agents. It reads as follows: 

Section 1. That no insurance | ge | doing 
business in this state and no officer, director, 
manager, general agent, agent, sub-agent, 
solicitor or broker thereof shall issue or circulate 
or cause or permit to be issued or circulated 
either printed or verbal, any estimate, illustra- 
tion, circular or statement of any kind, misrep- 
resenting the premiums of any policy issued by 
it or by a competing company or the benefits or 
advantages promised thereby of the dividends or 
shares of surplus to be received thereon, or shall 
issue any name or title of any policy or clause 


of policies misrepresenting the true nature 
thereof. 
Sec. 2. No company or agent, general agent, 


sub-agent, solicitor or er or individual 
violating any of the provisions of this act shall 
be subject to a ty of not less than $25 
nor more than $500 to be recovered in any court 
having jurisdiction thereof in an action brought 
in the name of the people of the state of Illi- 
nois by the attorney general, insurance superin- 
tendent or state’s attorney of the county in 
which said violation occurred. Said penalty when 
recovered to be omy into the county treasury of 
the county in which said recovery is had. 


* * * 


The second bill is an act to prohibit 
discrimination or rebates of premiums 
for policies issued by insurance com- 
panies other than life. It is: 


Section 1. That no insurance company or as- 
sociation organized under the laws of this state 
or doing business within the limits of the same 
shall make or permit any distinction or dis- 
crimination between insurance of the same class 
in its established rates and no company, manager, 
general agent, agent, sub-agent, solicitor or 
broker thereof, shall offer to aay or allow as in- 
ducements to insurance any rebate of premium 
payable on the policy, or any special favor of 
advantage in the dividends or other benefits 
to accrue thereon, or any valuable consideration 
or inducement not specified in the policy contract 
of insurance; or give, sell or ——— or offer 
to give, sell or purchase as inducement to insur- 
ance or = connection therewith, any stocks, 
bonds or other securities of any insurance com- 
pany or other corporation, association or partner- 
ship, or any dividends or profits thereon accrued 
or anything of value whatsoever, not specified in 
the policy. 

Sec. 2. No person shall receive or accept 
from. any insurance company, or association, 
or manager, general agent, agent, sub-agent, 
solicitor, broker or any other person, any such 
rebate of premium payable on the policy, or any 
special favor or advantage in the dividends or 
other benefits accrued thereon, or any valuable 
consideration or ind t not specified in the 
policy ofinsurance. No person shall be excused 
from testifying or from producing any books, pa- 
pers, contracts, agreements or documents at the 
trial of any other person charged with violating 
any provisions of this act on the ground that such 
testimony or evidence may tend to incriminate 

im, but no person shall prosecuted for any 
act, concerning which he shall be compelled to 
testify or produce evidence, documentary or 
otherwise, except for perjury committed in so 
testifying. 

Sec. 3. Any such insurance company or as- 
sociation which shall transact its business in this 
state in violation of the provisions of this act, 
shall together with the manager, general agent, 
agent, sub-agent, solicitor or broker so unlaw- 
fully transacting said business, — or sev- 
erally, be subject to a penalty of not less than 
$25 nor more than $500 for the first offense. 
For the second offense be subject to a penalty 
of not less than $100 nor more than $500, and 
the license of such insurance company as well 
as its agent or agents may be revoked. The 
above penalty to be sued for and recovered in 
the name of the people of the state of Illinois 
by the state’s attorney of the county in which 
said agent or agents may reside, or in which 
county the offense is committed. One-half of 
said penalty when recovered shall be paid into 
the treasury of the said county and the other 
half to the informant of said violation, and 
it is hereby made the duty of the insurance 
superintendent upon conviction had as aforesaid 
or penalty recovered against any such company 
or agent thereof, for any violation of this act at 
once to revoke, cahcel and annul the certificate 
of authority issued to any such company or agent 
by this insurance superintendent. 








Milbrath to Penitentiary 
Charles W. Milbrath, former presi- 
dent of the C. W. Milbrath Company, 
insurance and investments, Milwaukee, 









must serve three years at Waupun 
state prison on the charge of having 
embezzled $300 entrusted to him by 
Mrs. Helena Mizer. Other charges of 
the same kind are pending. Milbrath, 
for years a trusted and prominent citi- 
zen, appealed to the supreme court aft- 
er being sentenced in a Milwaukee 
court. 





Special Agent Heller Resigns 
George Heller, special agent of the 
North America in Wisconsin, has re- 
signed and becomes associated with his 
father’s agency at Sheboygan, Wis. 





Watertown Agents Still Hold Out 

Local agents at Watertown, Wis., 
are still holding out for the rates they 
have adopted. They have issued new 
rate books, but the companies are like- 
ly to refuse to purchase them and will 
insist on the bureau rates. The main 
issue was over the Wells shoe line, 
where the agents caused a sharp reduc- 
tion in the rate. Other risks are not 
so appreciably affected. Some think if 
concessions are made on the Wells line 
the agents may agree to adopt the bu- 
reau rates. 





WOULD HEAD OFF OUTSIDERS 





Wisconsin Local Agents in Movement 
for Law to Prevent Inroads on 
Their Business 





For some time a movement has been 
on among the local agents of Wisconsin 
to secure the enactment of a law which 
the agents believe will put a stop to the 
inroads on Wisconsin business which 
have been made by Chicago brokers. 
Even before the legislature convened, 
prominent local agents in the state were 
sent petitions with the request that they 
be signed by local agents generally. 
The work appears to have been done 
quietly. As the Wisconsin legislature 
remains in session for some time, it is 
likely the question will be brought up 
before adjournment, provided the local 
agents have given it the desired sup- 
port. The letter sent out with the blank 
petitions was in part as follows: 

“Mr. , an insurance agent of this 
city, has started quite a movement 
among insurance agents of the state to 
secure the passage of a law practically 
prohibiting Chicago brokers and others 
living outside of Wisconsin to come 
into our state and secure lines of insur- 
ance, which by right ought to belong 
to the local agent of the city in which 
the risk is located. The so-called 
broker does not pay one cent of taxes 
to our city or state government, and 
makes a living off the commissions that 
belong to resident local agents. * * * 
You, no doubt, have already experi- 
enced the headway outside brokers are 
making on all lines of insurance and it 
will only be a question of time when 
there will be but a few dwelling risks 
remaining for the local agent. This 
means that Mr. Doe is meeting with 
practically unanimous support from all 
Wisconsin agents, as it is something by 
which they have everything to gain and 
nothing to lose.” 








Issued Unfavorable Report 
The loss on the Rockford Paper Box 
Board Company at Rockford, IIl., came 
a few days after the unfavorable re- 
port of the Illinois Inspection Bureau 
was promulgated. It called attention 
to hazardous physical conditions. Some 
companies issued cancellation notices 
last week, but the cancellation period 

had not expired when it burned. 





State Board Meeting 
At the quarterly meeting of the IIli- 
nois State Board this week it was de- 
cided to hold the annual meeting at the 
Highland, Lake Delavan, Wis., June 
15-16. The bills being backed by the 
Illinois Agency Association, were re- 
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ferred to the legislative committee. The 





— 
—— 


friction with the field club was ex. 
plained and the appointment of a com- 
mittee to draw up a new working 
agreement was announced. 

There was some consideration of the 
new plan of the Springfield board for 
handling applications for relief, which 
was approved and recommended to 
other towns. Under it a standing com- 
mittee on arbitration considers all ap- 
plications, with power of recommenda- 
tion only. 





Milwaukee Losses Heavy 


Since Jan. 1 fire losses in Milwaukee 
have amounted to $375,000, as com- 
pared with $450,000 for the whole year 
of 1908. A total of about 300 alarms 
has been answered by the fire depart- 
ment, as against 760 for all of last 
year. 

Thus far this year there have been 
three fires where the loss amounted to 
more than $50,000, while in 1908 the 
largest fire caused a damage of about 
$64,000. Estimated loss for the present 
year, most of it met with in the past 
three weeks, is as follows. H. W. 
Johns-Manville Company, $200,000; Al- 
bert Trostel & Sons’ tannery, $100,000; 
Sanger Bros.’ garage, $50,000; minor 
alarms, $25,000. 





Madison Premium Returns 
The following are premiums on in- 
side business on which agents at Mad- 
ison, Wis., have paid the 2 percent tax: 


RS a ee $20,949 
H, RR eee 23,111 
Bees Pests & BaMie cc sccssicccoccces 20,090 
ia Di atdtnielehdcisenaeeebedacns 7,341 

og Ee ere 14,052 
i‘ = | = Aes eer 8,465 
el i I need 5a bd bse ee b.cnesereceees 1,381 
EE CR icircntaerrscescieessen 295 
SE Oe SND, 0 6.8: 005008 660006000008 12,013 
i ee  ciciurcanencdedsde opbon 3,869 
De ie PN So teistessanccodccceccess 3,000 





Wisconsin Agency Appointments 
Rhode Island—Loyal Durand and E. H. Mac 
Neill, Milwaukee. 
Scottish U. & N.—W. W. Downs, Bayfield. 
Sun, Eng.—S. J. Leahy, Ladysmith. 
an F. & M.—Charles Anderson, Eau 
aire. 


N. W. Natl.—H. G. Karow, DeForest. : 
Aachen & Munich—Theodore Richter, Mil- 
waukee; J. Sumner, Delavan. : 

Adirondack—Charles Anderson, Eau Claire. 
Allemannia—E. N. Bowers, Rice Lake. 
American—R. H. Spragg, Marquette. 
Caledonian—Sophia E. Pamperin, Green Bay. 
City of N. Y.—F. A. Bernardy, Marinette. 
Consolidated F. & M.—O. R. Kloehn, — 


Stevens Point; Gus Dirrmer, Augusta. 
Detroit—G. E. Bunsa, Columbus. 
Dubuque—E. V. Hooper, Darlington; J. A 

Klindt, Cassville; C. C. Morlow, Lancaster. 
Fidelity—W. E. Lathrop, Lancaster; L. 

Estabrook, Platteville. 

German—F. J. Luedtke, Milwaukee. 
Ger. Amer., N. Y.—Fred B. and Arbold L. 


Huchting, Milwaukee. x 
Ind. Millers Mut.—C, H. Schweiger, 12 
Crosse. 


es 


ILLINOIS NOTES 


Lee O'Neill Browne has introduced an ante 
compact bill in the Illinois house. Representa- 
Hy Jantz has introduced a stringent antitrust 
ill. 

A cut rate is reported on the property of the 
Ebner Ice & Cold Storage Company, at Flora, 
ll. A new estimate was made Feb. 9, 1909 
of $2.13, with the 80 percent reduced rate clause. 

Miss Florence Schneider, stamping — 
at Rock Island, recently lost her brother i 
death. During her absence from the office = 
ae we filled by Miss Myrtle Lindgren © 

e Kalb. 





eT 
WISCONSIN NOTES 


Insurance policies amounting to $72,000 
the school properties at Stevens Point, a 
were recently canceled and new policies © 
extent of $98,000 were issued with 70 per 
coinsurance. il 

The committee on banks and insurance in kr 
Wisconsin legislature has reported favoral! 
upon a measure authorizing liquor, dealers that 
tual insurance companies. Indications are 
the bill will be passed by the legislature. “ 

Deputy Commissioner Ekern of. —— te 
returned this week from Philadelphia "Natio ot 
made the examination of the Peoples a em 
required by the Wisconsin law before Bn por 
pany can admitted to that state.. J ay 
pany will doubtless get its license within 

ys now. ; Mu 

Members of the new Wisconsin ee rf 
tual of Milwaukee are using their infuse he 
secure an amendment to the bill relating aie g 
liability of members of the trade mutuals, chit 
down the liability from the present law chree.” 
to five” times the premium, 4 gt ng the 
It is claimed this will do muc . uy with 


Wisconsin mutuals to compete om 


similar organizations of Minnesota am 


March 11. 19090 





mM; 
en, 
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OPPOSITION TO HARDING BILL 








Some Members of Iowa Legislature 
from Country Districts Will 
Stand Firm Against It 





Des Moines, March 8.—(Special Cor- 
respondence.)—The dilatory insurance 
committee of the house has not yet 
taken action on the Harding bill, al- 
though it has had over two weeks in 
which to consider this important meas- 
ure. The fate of the bill now rests 
with a subcommittee composed of Rep- 
resentatives Harding, Moore, Balluff, 
Johnson and Marsten, which will also 
take up the Harding fire marshal bill. 

Insurance men are very active over 
the state in rallying support to this bill 
and it is likely that the measure will 
need all the aid that can be given it. 
Some of the “tall grass” legislators are 
convinced that the bill will mean high- 
er insurance rates and no amount of 
arguing will alter their opinions. There 
is little doubt but what the bill will be 
recommended for passage by the insur- 
ance committee, whose members recog- 
nize its common sense value, but the 
real fight will come on the floor of the 
house. Hundreds of letters “from 
home” have converted a good many of 
the legislators and doubtless others 
will be recruited by the splendid argu- 
ments which have been prepared by 
Mr. Harding. 

Expected opposition came last week 
from Mason City, where the Commer- 
cial club passed resolutions indorsing 
the Blanchard law. The motive that 
prompted the Mason City interests is 
obvious when it is explained that for 
some reason that is one of the several 
favored cities in Iowa where cut rates 
prevail. 

After listening to an interesting ex- 
planation of the insurance situation in 
Iowa made by E. S. Phelps the Com- 
mercial Exchange at Burlington in- 
dorsed the Harding bill by the passage 
of resolutions. Burlington is one of the 
cities in Iowa where the advisory rates 
are pretty generally secured. 





Mackenzie With Northwestern Nat'l 

C. D. Mackenzie, who for some years 
has resided in Chicago, has been ap- 
pointed special agent of the Northwest- 
ern National in lowa and Nebraska, to 
succeed Gus A. Doerfler, who resigned 
recently to become secretary and man- 
ager of the Acme of Cedar Rapids. To 
accept this position, Mr. Mackenzie re- 
signs as chief inspector of the National 
Inspection Company of Chicago, with 
which institution he has been con- 
nected for the past three years. 

Mr. Mackenzie, who is now about 35 
years old, has had a varied experience 
in fire insurance, having served his ap- 
prenticeship in the local agency of John 
Naghten & Co., of Chicago, and then 
working for about six years in the west- 
ern department of the Hartford Fire. 
He is regarded as a high-grade man 
and it is believed he will make a good 
place for himself among the field men 
of Iowa and Nebraska. 





Butte’s Fine Record 

The report of Fire Chief Sanger of 
Butte, Mont., appears to show that 
companies made money in that city last 
year. Butte claims the best record in 
the country for 1907, and possibly for 
1908 also. The city has an area of 
about five square miles, some 40,000 
population and large values. The chief’s 
report is as follows: 

Total number of alarms responded to 
duting 1908, 239, of which 6 were false, 
95 for fires in brick or stone buildings, 
122 in wooden buildings and 16 among 
tubbish, etc. All the fires were con- 
fined to the building and to the floor 
on which they originated. The total 
value of buildings involved in fires on 





which claim for loss was made was 
$2,128,625, of contents, $1,126,850, to- 
tal $3,255,475. The insurance on the 
buildings was $1,455,500, on contents 
$740,750, total $2,196,250. The insur- 
ance loss on buildings was $8,940, on 
contents $5,890, total $14.830. The to- 
tal loss, insured and uninsured was: 
On buildings, $10,605; on contents, $10,- 
250; on both, $20,855. 





Will Employ an Underwriter 

It is stated that the Merchants & 
Planters Fire of Tulsa, Okla., will em- 
ploy an underwriter, who will become 
officially connected with the company 
and manage its affairs. 

The company bears a good reputa- 
tion, is well backed and has the chance 
to do something in its home state. It 
desires to organize Oklahoma thor- 
oughly before going outside. 





Minnesota Agency Appointments 

Aetna—M. Lundberg, Crookston; T. Hogen- 
son, Stewartville. 

SA. P. Riggs, Brainerd; T. F. 
Brady, Hibbing. 

yp) Men mm] Eliasson, Two Harbors. 

American—J. S. Scribern, Walker. 

Atlas—C. F. Hjermstad, Red Wing. 

Boston—F. V. Wakkinen, Calumet; J. N. 
Gayner, Litchfield; L. T. Buchler, Waseca; Wil- 
son ‘. Force and Fred L. Gray Company, Min- 
neapolis. 

itizens, Mo.—H. M. Algyer. Tracy. 

Commonwealth, N. Y.—W. M. Prindle & Co., 
Duluth; Chas, W. Sexton Company, Minneapolis; 
J J Watson, St. Paul; Nelson & Holcombe, Still- 
water. 

Continental—K. A. Stane, North Branch; 
Wheeler Land Company, Moorhead. 

Delaware—J. Kane, Breckenridge; J. P. Mc- 
Mahon, Faribault; Childress & 


arrett, North- 
field; E. N. Merrill, Ortonville. 


rman, 
Germania—Mrs, Elia M. Reed, Hibbing; L. V. 
Wilber, Winona; A. F. Brachlow, Winona. 


, Delano. 

Indiana Millers—J. A. Vincent and F. J. 
Clark, Minneapolis. 

L. & L. & G—F. W. Sickler, Marshall. 

ane. German.—W. M. N. Crawford, Minne- 
apolis. 

PMilw. Mech.—G. W. Smithson, Madelia; L. 
W. Kutz, Eyota; A. L. Ober, Chatfield; M. D, 
Fuller, Plainview. 
. cee N. Y.—Holbeck and Legler, Moor- 
ead. 

N. W. Nat’l—A. C. Meyer, Belle Plaine. 

Palatine—H. M. Algyer, Tracy. 

Phoenix, Eng.—C. F. Hjermstadt, Red wy 

henix—G. F. Westcott, Hayfield; A 

Skluzacek, Lonsdale. 

Prov. Wash.—C. H. Asch, Springfield; C. D. 
Duffers, Pipestone; O. A. Orred, Spicer. 

Prussian Nat’I—F. G. Warner, St. Paul. 

ueen—H. I, Hetter, Stephen; G. I. Brandt, 

Badger; R. L. Abrahamson, Hill City; F. W 
Boesch, Amboy. 

—— Island—C. L. Strom, Minneapolis. 


E. Chilson, Paynesville; L. A. Chance, East 
Grand Forks. 

Scottish U. & N.—P. R. Lavik, Fertile; D. C. 
Jones, Gary; M. F. Smith, Rochester. 

Shawnee—Baudler Bros., Austin. 

Spring Garden—Elmer Johnson, Dundee; W. 
R. Barnes, Redwood Falls; J. S. Newberry, 
Crookston; Harper-Shields Company, Duluth. 

State, Eng.—I. C. Statheim, Albert Lea. 

U. S. Lloyds—The Fletcher Company, Minne- 


apolis. 
Westchester—F. J. Rubertus, Montevideo. 





GENERAL WESTERN NOTES 

A new rate book is out for Dalton, Minn. 

Niobe and St. Thomas, N. D., have been re- 
rated. 

The Northwestern National has been admitted 
to Montana, 

‘The Washington Fire received $1,135 pre- 
miums and incurred $2,245 losses in Oklahoma 
last year. 

C. C. Farlow & Co. have sold their agency 
at Beatrice, Neb., to John E. Powell, who comes 
from Princeton, Mo. . 

The Merchants Mutual of South Dakota re- 
ceived $5,644 in premiums in Minnesota last year 
and incurred $1,735 in losses. 

At Red Wing, Minn., F. W. Foot sells his 
agency to the Goodhue County Abstract Com- 
pany, he becoming vice-president. 

The South Dakota legislature has passed the 
New York standard policy law, thus supplant- 
ing the South Dakota policy which includes the 
valued policy and other objectionable features. 

‘lhe firm of D. W. Replogle and A. C. Stem- 
mons at Carthage, Mo., has dissolved. Mr. 
Stemmons has purchased S. J. Barber’s agency. 
Mr. Replogle also will conduct his busi in 
his own name. 


The Minnesota legislature has passed a bill 
onthertng the firemen’s relief associations in 
cities of less than 50,000 to establish pension 
funds for firemen. The 1907 laws allowed the 





associations in the three large cities to establish | 


such funds. 





IOWA NOTES 


The Percival-Porter-Ford en of Des 
— has moved to the remodeled Marquardt 
lock. 


Will R. Smith has been appointed agent of 
the Hawkeye and Commercial of Des Moines at 
Audobon, Ia. Heretofore he has been with 
Ward Bros. 





All Want Exemption 


Bills have been introduced into the 
Missouri legislature to permit the or- 
ganization of mutual companies doing 
automobile insurance only, and to ex- 
empt such companies from the supervi- 
sion of the Missouri insurance depart- 
ment. A similar bill has been intro- 
duced to allow the organization of mu- 
tual companies to confine their busi- 
ness to publishers and exempt them 
from the supervision of the Missouri 
department. 

The interinsurance organizations of 





Kansas City are behind a bill which has 
been introduced into the Missouri legis- 
lature to legalize this form of insur- 
ance, and to exempt it from the super- 
vision of the insurance department. It 
is understood that Superintendent Ken- 
nish is opposed to the bill and will fight 
its passage. 


STATE NoW TAKES A HAND 
(CONTINUED FROM PAGE 2) 


sions of any nature whatever in their commis- 


sions. 
Complaint As to Bates 


5. When a complaint is made that the rates 
are too high or too low, the superintendent of 
insurance is empowered to make an investigation. 
He can direct the company to issue a new rate 
either a higher one or a lower one, but in all 
cases it must be reasonable. Please note that 
the superintendent of insurance does not make 
the rates, this power being delegated to the 
ecmpany. In the event that a rate should be- 
come too low the company can very properly 
decline the risk. Prohibited lists will have just 
as much force and effect as heretofore. 

6. If some future superintendent of insurance 
should be unreasonable or arbitrary, an appeal 
can be taken to the courts, and the law provides 
for the procedure in detail. In this particular 
the new law is very similar to the statutory 
provisions in this state with reference to appeal 
in railroad cases. 

Some declare that they are very sorry that 
the state has commenced to meddle with busi- 
ness of this kind. I wish to call attention to 
the fact that this is not a new departure for the 
state. As a matter of fact it curtails the power 
of the state to interfere with the business, in 
place of increasing it. It provides a regular 
manner in which individuals, municipalities and 
insurance companies can adjudicate their differ- 


ences. 
Will Mean Better Risks 

At present the inspector can make recom- 
mendations and inflict penalties for defects in 
risks, but he has no power whatever to enforce 
them. He could penalize a man fifty cents for 
some defect, but the owner would pay abso- 
lutely no attention whatever to such a- recom- 
mendation. Why did this condition prevail? It 
simply resulted from the fact that the owner 
of the property could secure the insurance 
without the infliction of the penalty. Under 
the new law, the man who improves his risk 
will receive the proper credit and the benefits 
that should accrue. The man who refuses to 
do so will have to pay the gene for his sins 
of omission and commission. he new law 
will result in better buildings and, consequently, 
lower rates, a situation always encouraged by 
reputable fire insurance companies. 








GEORGIA HOM 


INSURANCE 
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Western Department, 159 La Salle St., Chicago 
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ROYAL EXCHANGE ASSURANCE 
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NEW YORK 





WESTERN DEPARTMENT 


Statement January |, 1909 





TOTAL ASSETS-~ - 


Unearned Premiums’ - 


Unpaid Losses -_ - 
Other Liabilities - 


CHICAGO Capital Stock - - 
P.D.McGREGOR, - - - Manager NET SURPLUS~ - 
A.R. MONROE, - - Assistant Manager 





> - - - $7,811,798.85 
- $3,585,615.93 
- 361,973.08 
- - 142,907.96 
- - 1,000,000.00 
- - 2,721,301.88 





$7,811,798.85 $7,811,798.85 


SURPLUS TO POLICY-HOLDERS, $3,721,301.88 
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_ It occurs to me that the companies that are 
interested in fair methods and good practices 
will be benefited by the measure. 5 

I believe the superintendent of insurance will 
not view with favor the action of companies 
that seek business at less than adequate rates 
and that he will frown upon the nonobserv- 
ance of the practices which should prevail to as 
great an extent as he would upon any plan 
that would make the tariff excessive or unrea- 
sonably high. 

Powers of the Superintendent 


I want to call attention to the situation which 
now exists with reference to the powers of the 
superintendent of insurance. He contends, and 
in this he is sustained by the attorney-general, 
that he would be empowered to direct the com- 

enies to discontinue their subscriptions to the 

Idridge estimates. It is not necessary to pass 
upon the legality of this question now. It is 
evident, however, that, whether the superinten- 
dent possesses the power or not, the companies 
would follow his directions and, as an_ in- 
stance, I refer to the time when Webb McNall 
occupied that responsible office. He directed 
the companies to discontinue their subscrip- 
tions to the Clarkson rate books and estimates, 
and some of them did not even wait to write 
their instructions, but sent telegrams to their 
representatives. This resulted in a complete 
disruption of the Clarkson business, and a reign 
of anarchy existed for some time thereafter 
and until Mr. Eldridge embarked in the under- 
taking with the consent of the state officials who 
were then in office. The companies were at the 
mercy of any superintendent of insurance. If 
anyone will examine the bill, he will note that, 
in this particular, there is a wonderful im- 
provement. 

Better Understanding Will Exist 

Permit me to state that I believe also that 
there should be and that there will be a better 
understanding between the public, the insur- 
ance companies and the state officials. This new 
law will result in an improved condition, a 
more thorough community of feeling, and 
should forestall the inimical measures that are 
proposed at every session of the Legislature. 

perience will no doubt demonstrate that 
the measure has its defects, and it should not 
be very difficult to remedy them. I hope and 
believe the superintendent of insurance will be 
reasonable and fair in his construction of the 
new law and in the regulations which he will 
necessarily have to issue to the companies. 





Personal Side of the Business 
(CONTINUED FROM PAGE 10) 
and was therefore at a loss. While he 
stood poised, however, apparently in 
thought, his office silently filled with 
his brother underwriters, who had 
watched for his coming from the office 
across the hall. One of the younger 
men detached himself from the group 
and in a neat speech presented to Mr. 
Blain the box as well as its entire con- 
tents. Mr. Blain made a touching re- 
sponse, thanking the brethren and Mr. 
Clemons for his fine speech. The lid 
was then lifted—some say it came off 
by itself—and a fine array of carrots, 
cabbage, beets and a slab or two of 
limburger cheese, with a few other 
specimens of garden fruit which might 
have come out of “Bill” Monroe’s gar- 
den (a year or two ago) were revealed. 
Encouraged by the thought that_this 
was but the chip over the bug Mr. Blain 
went deeper, passing the incunabula 
out to his friends as buttonhole sou- 
venirs of the occasion. Nestling at the 
bottom he found a massive loving cup 
and a silver mounted cane, which, from 
the speech and the friendly faces, he 
realized was the nub of the occasion. 
The daily newspapers told it differently, 

but the facts are as here related. 


Elton Leonard Mavon is added to 
the family of J. A. Mavon of Chicago, 
the special agent of the Glens Falls in 
Michigan and Illinois. The new boy 
arrived March 8 and the old man is 
good for at least two cigars of the 10- 
cent brand. 

George H. Russell of the George H. 
Russell & Co., well known insurance 
man of Milwaukee, has left for New 
York, from whence he will sail for Eng- 
land and Ireland for a three weeks 
business and pleasure trip. While in 
England Mr. Russell will visit several 
of the leading English fire insurance 
companies, of which he is the Wiscon- 
sin representative. While at Harro- 
gate he will take the famous baths at 
that place. Mr. Russell has long been 
the authority on the official straw hat 
date in this country, and friends say 
that he will undoubtedly confer with 
King Edward for the appointment of 
an “international straw hat date.” 


NEWS OF FIRE PROTECTION 


FIRE HAZARD OF SUBSTATIONS 











Generally Regarded As Small—Peculiar 
Loss Caused by Lightning Is 
of Interest 





From the standpoint of fire risk the 
average electric railway or power sub- 
station of modern design offers perhaps 
as little danger as any well built indus- 
trial structure. In comparison with 
the power plant in which steam gen- 
erating or gas-operated equipment is in 
service the substation is, of course, 
much simpler in its composition, and is 
usually constructed along lines tending 
to prevent the occurrence of a fire from 
any of the machines housed within it. 
Many power stations are still handi- 
capped by the installation of apparatus 
of high power in unsuitable frame 
structures, which are the inheritance of 
past practice; and again, the division of 
the power plant into sections, where 
oily refuse can more easily collect, 
tends to make the fire risk higher than 
in the substation, which often consists 
of but one or two rooms, without a 
basement. When a fire does occur in 
a substation, however, the conditions 
deserve careful study, for the use of 
high voltages on the lines entering and 
leaving the premises often leads to 
serious trouble when the installation is 
in any way defective. 


A recent substation fire which illus- 
trates these points occurred in a rotary 
converter installation housed in a build- 
ing of brick, cement and steel. The 
fire was started by lightning, which en- 
tered the substation during a severe 
storm. The discharge was not prop- 
erly taken care of by the lightning ar- 
resters, and the current jumped to the 
brick wall of the building, setting fire 
to the insulation on the high-tension 
wires and the wooden framework which 
supported the lightning arrester equip- 
ment. The substation attendant imme- 
diately telephoned to the police, who 
notified the company’s chief electrician, 
and the latter went directly to the sub- 
station. Meanwhile the attendant and 
his assisants attempted to put out the 
fire with pails of sand, one of these 
meeting with disaster as a result of a 
shock which he received when he tried 
to take down a pail of sand hanging on 
the brick wall about five feet away from 
the high-tension wires. The fire burned 
until the current was shut off at the 
power station, after which it was extin- 
guished with sand. The building was 
not damaged, but one set of lightning 
arresters and the wooden framework 
carrying them, including porcelain in- 
sulators on the wire, were seriously 
damaged. 

The cause of the failure of the light- 
ning arresters was difficult to deter- 
mine on investigation. It was found 
that the building itself was not struck, 
but that the discharge was carried to the 
station by the 13,200-volt lines which 
entered it. The lightning arrester 
equipment was of wooden style and of 
a make approved by underwriters. The 
ground connection consisted of a No. 
4 B. & S. wire carried through the 
floor and out through the wall, thence 
to a ground, which consisted of old 
trolley wire twisted up and buried 
about five feet below the surface of 
the ground. The soil at the substa- 
tion is practically always moist, the 
location being in. a marsh, which at 
times is under tide water, but the pres- 
ence of buildings all around the sub- 
station tended to interfere with a good 
ground connection. It was considered 
probable that in the case above out- 
lined the ground connection was not 
perfect enough to carry off the dis- 
charge. The appearance of the light- 
ning arresters indicated that they 
worked properly. 





In view of the importance of having 
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a better ground connection, it was rec- 
ommended that in addition to the pre- 
vious arrangement a copper plate be 
provided at least two feet square by 
one-sixteenth of an inch thick and 
buried in the earth in fine crushed char- 
coal at least six feet below the surface 
in soft soil. Also it was advised that 
connections be made between the ar- 
resters and this plate by a continuous 
copper strip one inch wide and one-six- 
teenth inch thick, run in as nearly a 
straight line as possible, bushed with 
porcelain tubes through walls and floors 
and attached to the plate by solder and 
rivets. Connection was also to be made 
with the rails of the system by a cable 
leading ffom the ground plate. Finally 
it was decided to keep pails away in 
the future from the vicinity of all high- 
tension wiring and lightning arrester 
apparatus. 


To Regulate Garages 


As a result of the $50,000 fire at the 
Sanger Bros.’ garage, a movement is 
under way in Milwaukee to prevent the 
erection of automobile garages in resi- 
dence districts. The Sanger garage was 
located in the heart of a prosperous 
residence district. Alderman E. A. 
Wittig is consulting with Building In- 
spector E. V. Koch with a view of in- 
troducing an ordinance to regulate the 
location of garages. Section 81 of the 
Milwaukee building law provides for 
the storing of inflammables in buildings 
erected under certain specifications. Al- 





derman Wittig believes that the stor- 





ing of gasoline should not be allowed 
in a residence district, and notes with 
alarm the increasing number of auto- 
mobile garages which are being erect- 
ed in these residence districts. 

Chief Clancy of the Milwaukee fire 
department has secured evidence that 
the Sanger fire was caused by the ex- 
plosion of acetylene light tanks. Ac- 
cording to Chief Clancy, the fire was 
the second in a year to be caused by 
acetylene tanks. 


FIRE PROTECTION NOTES 


Rhodes, Iowa, has voted to issue bonds for 4 
waterworks. 

A fire alarm system is being installed by the 
village of Lakeview, Mich. he fire boxes are 
connected with an alarm gong at the pumping 
station. 

A new fire ordinance, bringing the volunteer 
department of the city up to date, will shortly 
be introduced before the city council at Colum- 
bus, Ind. 

The village council of East Jordan, Mich., 
has awarded a contract for building pump house 
pe and reservoir in extension of its water- 
works system. ‘ 

It is stated that the city council of Spring- 
field, Ill., has voted to purchase a new pump. 
There has been considerable criticism of the 
city’s fire protection for some time. : 

By March 1, Manufacturers 1909 automatic 
sprinklers will be operative in the_veneer vai 
of the Talge Mahogany Company, Indianapodis. 
A line of $100,000 of insurance will be carry 

The board of fire commissioners of Grand 
Rapids, Mich., has voted to employ a oom 
petent electrician to inspect the city fire _- 
system, with a view to making this system mo 
effective. _ us hes 

The Elkhart, Ind., board of public wor 
accepted the ‘proposal of the Elkhart Water 





Company for a new twenty-five year franchise. 
The contract carries with it an agreement : 
make certain improvements estimated to cos 
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$75,000 to $100,000 and to give uniformly lower Interest in Automobile Circular otherwise and has been known to ne- rominent Chicago Haents 
rates for fire protection and to private con-| «ne interest is being taken in the | cessitate a surrender of a part of his Ly A. ~ 


Work on a waterworks system at Thorntown, 

, will commence as soon as a contract can 

be let. The contract will cost $50,000, and there 

is a possibility of the electric light plant and the 
waterworks being combined. 

The Crooksville, Ohio, council has passed an 

the np spe 3 of ae 


the town. 
. After a severe eight-hour test of the $55,000 
pump recently instal in the Sioux City, Iowa, 

i Kansas City enginee: 


tion, R, C. Barnett, a r 
sapestet the machine satisfactory. e pump 
has a daily capacity of six million gallons. The 


engineer recommended that the 
larged to five million gallons, 


Milwaukee’s fire alarm was inspected 
last week by Mayor A. B. Clayton of St. josee 
vi oseph. 

i 1 a new fire and 


reservoir 


Milwaukee system 
may is also hinted that the 
apparatus may be purchased of a Milwaukee 
manufacturing company. 

A special committee of the common council of 
Port Huron, Mich., has reported in favor of 
making — on the old pump at the water- 
works, rather than buying a new pump, as was 
recommended by the board of water commis- 
sioners. ‘Lhe committee also recommended that 
a fire engine be borrowed from some other city 
for use during the time repairs are being made. 

Owing to the fact that many of the risks of 
the ¢ Shore Electric ilway in northern 
Ohio have been equipped with sprinklers, it is 
said that an average rate of 30 cents has been 
made on the line. This is a reduction from 
$1.60 or thereabouts and at one time the rate 
ran above $2, it is said. The company has some 
good power houses shops and car houses, 
equipped, will doubtless make good risks. 

That the use of gas for lighting purposes m 
be discontinued and electricity substituted 





of an order placed on the Palace - 
4 Woodruff venme and Fourteenth Sone 
Toledo, Ohio, by th 


from the local building inspector which do not 
99 coincide with the state fire marshal’s 





FIRE MARSHAL NOTES 
A fire fiend kept the Ft. Dodge, Ia., depart- 
ment busy last week and he was not appre- 
hended. ¢ storage plant ef the Gund Brew- 
ing Company was fired three times in twelve 
days and the company offered $1,000 for the 


capture of the fire bug. Three other places of 
ess were a fired. 
Cha 
at R 


arrested by the 
to Fond du _ Lac. 
hearing has been set for March 11 and will 

be held at Wautoma. The stock of the Red 
ite store, which was totally destroyed, 

was valued at $20,000. 


Adam Kluch 


Adar lu ».@ carpenter at West Allis, 
Wis., is being held by the police pending an in- 
Yestigation of a fire which partially destroyed 


his residence recently. Cordwood sticks wrapped 
i an old carpet and saturated with kerosene 
were found at the home. The family was away at 
the time of the fire and Kluchesky denies all 
Lenledge of its origin. Three w ago the 
house of his son, next door, was burned to the 
ground, and some time ago the home of his 
son-in-law, Joseph Davis, was partially destroyed. 

¢ is no doubt in the mind of Deputy ire 
Marshal End that the fire was set by some one, 
a ihe guilt of Kluchesky has not been 





Fire Losses for February 

The Journal of Commerce publishes 
the following statement: “The fire 
loss of the United States and Canada 
for the month of February, as com- 
piled from our records, shows a total 
of $16,131,000. The following table 
affords the comparison with the first 
two months in 1907 and 1908: 


1907 1908 1909 

fenuary «++ «$24,064,000 $29,582,000 $22,735,000 
tbruary .... 19,876,600 18,498,700 16,131,000 
Total ....$48,940,600 $48,071,700 $38,866,000 
The loss for January and February 
of this year were materially lighter 
than in the same months of 1907 and 
1908, during which the fire underwrit- 
~ fared very badly, and the March 
Osses so far have been moderate, so 
that the insurance companies have at 


least started off well in 1909. 








Mowry Back from Panama 

George A. Mowry of Minneapolis, 
State agent of the German American 
and German Alliance, has just returned 
fom a trip of inspection to the Panama 
oe He comes back as an ardent ad- 
gd of the work that has been done, 
Nd what is being accomplished. 





circular sent out by the International 
Automobile League, which is comprised 
of automobile owners, to the effect that 
members can secure a 15 percent reduc- 
tion on fire and liability insurance by 
having their policies placed through the 
league. The Employers Liability is 
quoted as the liability company select- 
ed and the fire insurance, it is stated, 
will be placed through London Lloyds 
and a Milwaukee agency. 





McVoy Asked to Remain 

Superintendent Kennish, who has 
just taken charge of the Missouri de- 
partment, has requested Actuary James 
A. McVoy to remain with the depart- 
ment. Mr. McVoy’s knowledge of de- 
partmental affairs, gained from long ex- 
perience, is an asset that Mr. Kennish 
was wise in seeking to retain. 





MISCELLANEOUS NOTES 


‘1. T. Cotnam has been appointed receiver in 
Arkansas for the Guardian. 

The New York department has authorized the 
International of New York, organized with a 
capital of $200,000 and surplus of $50,000, to 
do business in the state. The International 
will do a strictly fire reinsurance business by 
treaty only and will appoint no agents. 

Robert P. Hare, Jr., 
agent for the London & i 
Orient in Kentucky, has been appointed 
York. He succeeds Hen 
signed to enter the local. 
Rochester. 


One of the new Indiana laws provides that 
the state auditor shall revoke the license of any 
insurance agent in the state who is proven to 
have failed to turn over to his compeny any 
money, note or other thing of value collected by 
him for an insurance premium. If the nt 
fails to appear before the auditor to defend him- 
self against the charge, his license is to re- 
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Question—There seems to be a dif- 
ference of opinion among companies re- 
garding liability under a household fur- 
niture policy containing the words “be- 
longing to the assured, or to the as- 
sured’s family, guests and servants.” 
Our opinion is that under the law the 
assured’s family are covered till they 
become of legal age without the above 
clause and that this clause would cover 
all persons living together as one fam- 
ily. If we are not correct in our con- 
tention, will you kindly give us the 
proper wording so as to include all 
members of a household, of course it 
being understood that they individually 
carry no additional insurance. Is it not 
better to eliminate the words, “guests 
and servants”? 

Answer—In our opinion the property 
of the members of the assured’s family 
is covered whether of age or not if 
such members are dependent on the as- 
sured. We believe that a relative of 
legal age boarding at home and not de- 
pendent on the assured is not legally 
a member of the family in spite of the 
blood relationship and we would not 
consider his property covered. Person- 
ally we would not want a policy to 
cover property of guests and servants. 
In our opinion it is a poor policy from 
the assured’s standpoint. It imposes a 
liability on the assured not existing 





insurance to guests and servants to 
meet such liability, leaving him short 
on his own loss. 

If there is a member of the family 
not legally dependent on the assured, 
he should take specific insurance to 
cover his goods or if he is joint owner 
the policy can be made out jointly to 
the assured and him. 


Question—We are representing sev- 
eral leading companies. All our com- 
panies use the “Three-fourths Value” 
and “Iron Safe” clauses on outside mer- 
cantile business excepting one company. 
That company does not use it at all on 
any of its forms. Now in case we 
should write a mercantile stock in a 
company that uses the “Three-fourths 
Value” clause and later write another 
policy in the company that does not 
use the clause and the assured should 
have fire with both policies on stock, 
would it likely cause any trouble in 
adjustment of the loss? 

Answer.—If the insurance exceeds 
three-fourths of the value the assured 
can collect in full under the policy that 
did not have the three-fourths clause 
and only pro-rata of three-fourths un- 
der the other policies. If the insurance 
does not exceed three-fourths, the value 
clause is inoperative. On general prin- 
ciples all policies should be alike, al- 
though in this case a discrepancy would 
not damage the assured nor complicate 
an adjustment. 

Question.—Should a permit or a form 
attached to the Michigan standard fire 
insurance policies be signed with ink 
the same as policies, or is a rubber 
stamp signature sufficient? 

Answer.—All permits, clauses and 
forms should be signed in ink to be 
valid and to avoid any conflict in case 
of loss. 

Question—Can a night watchman’s 
clause be eliminated from a special haz- 
ard form and receive the same credit 
allowed on the established rate promul- 
gated by the rating bureau by employ- 
ing a night watchman? 

Answer—The same credit would not 
be allowed in the case you instance if 
the credit for watchman were given in 
scheduling the rate. 





“There is no  ~ and sufficient reason why 
should mind your own business if other 





Members of the Chicago Underwriters Assoolation 


RED. S. JAMES & CO. 


171 La Salle Streoct, Chicago 
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» National of lurtford, 6 
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. Ger of England, and at 
. doyds---Special Exclusive Binding Contract. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street. Chicago 

Sole Agents: Pheonix of 
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La.} Pelican; Westere Re 








CHAS. A. NEWTON & CO. 
159 La Salle St., Chicage 


Agents for 
Newark Fire, Newark, N. J. 
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CHURGHILL WHITTEMORS 6O. 
= Successors to Wall & Whittemere 


318-120 North Feurth Street - - 8T. LOUIS 
Commission allowed non-resident we 
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ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 





Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 
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153 La Salle Street, CHICAGO 














eagle will pay you more for minding theirs.” 919 Association Building 
TELEPHONES: Central 739. Automatic 3902 
Want Column FrREDERICK A. DRAPER, 
ACTUARY, 


Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


—— 


WANTED—Position as insurance clerk in 
local —ar by woman of eight years’ experi- 
ence. cellent penman, quick, energetic, able 
to furnish good references. M-38. 





Valuations, Examinations, Policy Forms, 
Premium Rates. 


92 La Salle St., Room 25, CHICAGO, ILL. 


Bnsurance Attorneys. 











WANTED—Young man, age 27, experienced 
as daily report examiner and as loss clerk, de- 
sires position with good company; either office or 
field work. At present employed. West or 
Southwest preferred. C-36. 


WANTED—100 brokers and agents immedi- 
ately; our policies sell readily where others 
won’t; extra commission for March business; 
mow’s your chance. German Commercial Acci- 
dent Co., room 158, No. 159 La Salle st, Chi- 
cago, Ill. 








= 


Hartwell Cabell. 
¢—— & KOHL, 


J. Louis Koti, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 
Special attention given to insurance cases. 
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WILL BE ISSUED IN MARCH, 1909 


Compiled with a Sonne index and carefull 
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order for a 


a place on the very best desk. Price, $2.00 
On all orders received prior to April ist 
front cover free of charge. 
Write at once to 


uestions and answers that have 
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ent to cause you to send in your 


of this book at once, for you will know its great worth to you. Several hundred agents 
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THE WESTERN UNDERWRITER COMPANY 
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POLICY FILES 


and will hold from 1 to 30 policies com- 
pactly. A nice present to 
customers and it keeps their 
out of sight and together where they 
can find them. Send 10. 
for a sample file and ask for 
giving description and prices. 
The Western Underwriter 
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ILLINOIS LIFE 





INSURANCE COMPANY :: CHICAGO 
JAMES W. STEVENS, President 
Offers exceptional indu to silishlc endl energies an who eve enpesteneed to or who would like 
Address the HOME OFFICE, 
FORT DEARBORN BUILDING 134 MONROE STREET 











NORTHERN INSURANCE CO. 
OF NEW YORK 1%tert™, Steet 


NEW YOR EK 
FINANCIAL STATEMENT, JANUARY ist, 1909 
Capital, $350,000.00 Assets, $1,041,638. 91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


JUST PUBLISHED 


- The Life Agents Primer 


By WILLIAM ALEXANDER 


Author of “The “and 
“The Life Insurance 


The Fundamental Principles of Life Insurance Lucidly 
Explained, with Practical Hints How to Obtain Business. 

A Valuable Work for Life Agent and Policyholder, containing an easy lesson in the principles and 
practice of life insurance, which can be readily absorbed by a few hours’ careful reading. 
PRICES: Single copy, $1.00; 12 copies, $11.00; 25 copies, $22.50; 50 copies, $42.50; 100 copies, $80.00. 
ADDRESS 


THE SPECTATOR COMPANY 


135-41 William Street 
NEW YORK 





Chicago Office 
159 La Salle Street 





INCORPORATED 1833 


British America Assurance Co. 


HEAD OFFICE : TORONTO, CANADA 


EN cin ndpbeststbnkkelate saab dadenedeasetauseta $1,473,470.08 
kts +60446 0d Wndbes KAbs 608440 04084805 902,747.45 
ES ccccdcccnacscnercnns cepeceesensssestageres 570, "722.63 


HON. GEORGE A. COX, President W.R. BROCK, Vice-President W.B. MEIKLE, Gen’l Manager 


—— ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 








Assets January ist, 1909, - = = -« $8,097,410.61 
Net Surplus, - - - = $2,019,861.48 
Surplus to Policy Holders, - 2,769,851.48 


Western and Pacific Coast Department: 
159 LA SALLE ST., - - CHICAGO, ILL. 
BUSH & ROBERTSON, Managers. 


Organized 1852 Capital $1,000,000 


HAN O WV HR 


——= FIRE INSURANCE COMPANY OF NEW YORK ———. 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 
Assets, $4,305,625 .89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 


Western Department, 184 La Salle St., Chicago 
HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





FOUNDED . BIT. 
h 





C. W. 








A CENTURY_OLD IN 1909 


The North British and Mercantile Ins. Co. 


Losses Paid, over $157,000,000.00 
WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


L. S. MACENANEY 


159 LA SALLE ST., CHICAGO 


GENERAL AGENT 


DIXIE FIRE 
(For Illinois and Indiana) 


NATIONAL LUMBER 
(For Illinois) 
LUMBER UNDERWRITERS 


(For the entire West) 


FALLS CITY FIRE 
(For the entire West) 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,000 00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - $ 300,000.00 
SURPLUS TO POLICY HOLDERS 406,162.75 
ASSETS - - - = 881,944.34 
LOSSES PAID To DATE - - 4,453,215.00 


Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1872, 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street Chicago 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois 
SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


GERMANIA 


FIRE INSURANCE CO. 





NEW YORK 
ORGANIZED 1859 
Cash Capital, - = $1,000,000 00 
Assets, - - - $5, 874, 016 00 
Net lus - $1,509,442 33 
Surplus for Policy Holders $2,509,442 33 
HEAD OEFICE: 


Cor. William and Cedar Streets 








EASTERN FIRE 


ATLANTIC 


INSURANCE C0. 


CITY, N. J. 





Net Surplus 


Total Assets $498,913.88 Capital $200,000 


$22,517.50 





For Local its, only after the 
on appro — ae 
American fire business through our office. 


Chi Office: 
159 LA SALLE STREET 


agents and brokers except in the States of Illinois and New York. We also write AUTOMOBIL 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 1 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 


SURPLUS LINES 


channels have been exhausted. We can furnish you a policy 
,000 ina —— ~ of London Lloyds Underwriters that accept 
mmedia 


aid to 


te binders given. 


10% commission 


London Office: 
123 BISHOPSGATE STREET 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Reinsurance Reserve...................-++ 867,550.81 
Reserve for all other Liabilities........... 125,991.14 
ST <cnduihscescoiseceevesseseiena 161,078.62 
ME nacvnscnsisdsdccnccecasesasend 1,487,620.57 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & sage. General for 
and OF. Whitney Opera House Sica 


troit, 
SPECIAL A0RNTS, 1 KIRKWOOD, Cleve- 
land; SiGe Detroit; GEO. B, 





SEDGWICK, Ishpeming, Michigan. 


N ¢ 


_O N DC 


LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 











—S Oo. Oo 


_—- oO. 8 we eee 


ee ee a ee ae a a ae 














Che Wife Anderwriters Supplement 


70 THE WESTERN UNDERWR/TER 





CHICAGO AND 
CINCINNATI 





MARCH 11, 1909 





| 





should see in the present predic- 

ament in which the Washington 
Life finds itself a warning for them- 
selves. Here is an old company, once 
of high standing, in the hands of a 
trustee until the courts shall decide 
who shall control it. Long before the 
Equitable, the Union Central, the 
Provident Life & Trust or the Pruden- 
tial was started the Washington was 
one of the standard companies. The 
late Ira J. Mason of Chicago used to 
tell of how he refused to give up the 
general agency of the Washington to 
take that of the Equitable, because the 
Equitable was just starting and he had 
little confidence in its future. 

The Washington Life retrograded 
into impairment largely because it 
stood for nothing. Under the Brewer 
administration it had no ideals. It was 
not, like the New York Life, seeking 
todo a great business. Unlike many it 
was not seeking the greatest good oi 
its policyholders. It was just drifting, 
satisfied to be merely a life insurance 
company, a follower of the big compa- 
nies in issuing tontine contracts and 
running up a high expense ratio; like 
some of the conservative companies, 
writing a small business, not, however, 
from principle but from want of energy. 
It seemed to suffice that the officers 
drew their salaries, even if the divi- 
dends did run down until there was no 
surplus from which to declare any divi- 
dend. Recent administrations have en- 
deavored honestly to rehabilitate the 
company, but the work is not yet com- 
pleted. 

Different companies’ ideals may vary 
greatly in worthiness, but a poor ideal 
is better than none. Though a com- 
pany have no better object than merely 
to grow big or to gain prestige for the 
city in which it is located, that is some- 
thing to work for. If it seek chiefly 
to carry life insurance protection to 
many homes or to a smaller number of 
families at the lowest cost, these are 
higher aims. In either event the com- 
pany has an ideal and some chance for 
Success, but when a company exists 
only for the purpose of existing and 
giving somebody a job, a blight will 
fall upon it. 


F. ‘shouta see i of life companies 





When Edward A. Temple, president 
of the Bankers Life of Des Moines, 
died,a few weeks ago, there was re- 
moved one of the great figures in life 
msurance. Mr. Temple was a dyed-in- 
the-wool assessment man, one of the 
few of standing that were left in late 
years. In his time he saw hundreds of 
assessment societies rise and flourish, 
decay and disappear. He saw the lead- 
mg assessment associations forsake 


that system and with many pangs and | 


andicaps become legal reserve com- 
panies, but he never swerved from his 


aith in the system of his own institu- 


a By careful selection of risks, 
riting small lines, doing business 
€conomicall 


~ oe y and making investments 
in hed’ the Bankers Life has succeeded 
va sa for years the one marked ex- 
“ Ption to the almost universal failure 
. assessmentism, except as conducted 
7 the fraternals. It has caused the 
_ of old line companies more 
a le in competition than has any 
4 y one institution, They were satis- 
“ that it was doomed to ultimate 
rouble, but with its record and its 
— it was hard to convert the gen- 
€ral public to that belief. 


More than once it has been rumored 
that the Bankers Life was about to 
change to the legal reserve plan, and 
always this rumor was denied. Of late 
years life insurance men have concluded 
that no change would occur during 
President Temple’s life. Now that he 
is gone, reports of change will be given 
more credence. Many a legal reserve 
agent would heave a sigh of relief if 
authoritative announcement were made 
that the Bankers Life had decided to 
abandon assessmentism. It would be 
the fall of the last strong citadel of the 
system. 





The regulation of the fraternals is 
one big problem with which insurance 
commissioners and legislators are con- 
fronted now. This year one hears little 
of legislation affecting old line compa- 
nies, but in many of the states frater- 
nalism is up. To some extent a three- 
cornered contest is developing over this 
question. The members of the two 
great organizations of fraternals want 
laws requiring adequate rates; a few 
fraternals and Superintendent Potter of 
Illinois believe in letting the societies 
work out the problem for themselves; 
Commissioner McComb of Oklahoma 
and probably many others hold that if 
fraternals are compelled to adopt ade- 
quate rates they should be also com- 
pelled to value their policies and in 
Indiana many old line men and some 
prominent fraternalists took the ground 
that fraternals should not be placed on 
practically an old line basis without be- 
ing compelled to submit to the regula- 
tions governing old line companies. 

Adequate rates in themselves amount 
to nothing, if life insurance organiza- 
tions are not to be required to set 
aside out of the income so produced a 
reserve sufficient to meet contract obli- 
gations. Rather than require certain 
rates and no valuation, it were better 
to let the fraternals go on as at pres- 
ent; better to let the members keep 
their money than to turn it over to 
officers to be used in unnecessary ex- 
tension work or in graft, if they are dis- 
honest. If certain regulations are 
necessary to safeguard the interests of 
policyholders in mutual old line com- 
panies, why are they not equally neces- 
sary for fraternals if those organiza- 
tions are to be conducted on the legal 
reserve plan? 








It is a long, hard process to convince 
the general public that every man on 
the average must pay into any insur- 
ance society or company, either in cash 
or in interest on his money, as much as 
his beneficiaries are to draw out and 
in addition his share of the expenses of 
the organization. 








| A pity it is that young companies do 
| not learn more from the experience of 
| their predecessors. More than once has 
the executive of a company a few years 
| old expressed his regret that his com- 
pany in its first year or two had spread 
out too much, yet new companies start 
and shortly after they get in motion 
they are seized with the desire for ex- 
pansion. With thousands of uninsured 
in their home states, they enter Ala- 
bama, Texas, Idaho or some other state 
a thousand miles or two away. At 
home they have certain advantages. 
Their stockholders are local capitalists, 
their officers are men of reputation in 
their own localities, the public has con- 
fidence in them, it wants to see them 








prosper because they are home institu- 
tions. Instead of making the most of 
these advantages by devoting all their 
energy to their home states for some 
time, too many young companies with 
the home field but imperfectly organ- 
ized commence to spend their money in 
distant states, where they have all the 
disadvantages of smallness, youth and 
want of reputation. 





Wherever justice may lie and what- 
ever may be the outcome of the present 
controversy between the Union Central 
Life and several insurance commission- 
ers over the increase in the capitaliza- 
tion of the company from $100,000 to 
$500,000 out of surplus, which the com- 
pany says was earned on nonparticipat- 
ing business and the commissioners say 
was not, the developments in the case 
are bound to turn the minds of some 
thoughful men to the question of the 
advisability of a stock company’s doing 
a mutual business. To be sure this 
question has been argued for years, and 
in many cases it has appeared that the 
stock companies made a better showing 
for the system than the mutual compa- 
nies did against it. 

Plenty of examples can be cited of 
the splendid returns stock companies 
have made to holders of participating 
policies. The Union Central itself fur- 
nishes some of the best of these exam- 
ples. Economy of management of 
stock companies can be pleaded with 
success. Yet, when the graft in the 
Equitable was shown and the policy- 
holders were powerless to oust James 
H. Hyde from control of the company, 
and when insurance commissioners, re- 
lying upon the report of the man who 
generally is regarded as the best exam- 
iner in the country, take the stand they 
do in the Union Central case, the ques- 
tion naturally arises, would it not be 
better if stock companies wrote stock 
insurance only and mutual companies 
confined themselves to mutual insur- 
ance? 

It may be difficult to get rid of an un- 
satisfactory management in a mutual 
company, but the policyholders can do 
it if they are sufficiently in earnest. 
But unless those in control of a stock 
company go so far that the courts can 
intervene there appears to be no re- 
dress, for the policyholder who feels 
that he is being wronged. The main 
questions which arise between policy- 
holders and companies over manage- 
ment are those which concern the sur- 
plus. Holders of nonparticinating poli- 
cies have no concern about surplus un- 
less it is entirely disappearing. Hold- 
ers of participating policies in mutual 
companies have to deal with their own 
servants—in theory at least—if cause 
of complaint arises, but holders of 
such policies in stock policies have to 
deal with men who can laugh at them 
if they complain and can defy them if 
they threaten, for the policyholder has 
placed himself at the mercy of those 
over whom he has no control. 





The fellowing, which for some weeks 
has been going the rounds of country 
papers down in Illinois, is refreshing: 

“A unique life insurance association, 
organized a year ago in Vermillion 
county, is attracting much attention, 
and similar organizations are to be 
formed in other counties of the state. 
There are but 101 members permitted, 
and new members are only admitted in 
case of death. When any member dies 





all the remaining members pay the 
sum of $10 each to the widow or other 
beneficiary, making $1,000. There are 
no other dues or expenses, and no sal- 
aried officers. Any member that fails 
to pay the $10 assessment is dropped. 
There is no medical examination, each 
member simply declaring that he is in 
ordinary good health when application 
is made. There is an age limit of 21 
and 55.—Ex.” 

What could be more charming as a 
return to the simple life, insurance-wise. 
How it smells of the earth. The fel- 
low that concocted this plan was no 
nature faker, he was the real thing. It 
may be a little shy on its reverence for 
the mortality tables, but what are mor- 
tality tables among friends? 





The New York Life finds that never 
before have so many large applications 
ranging from $20,000 up been received 
as since the first of the year. It indi- 
cates that men of means are taking a 
deeper interest in life insurance. They 
find it a sheet anchor in time of com- 
mercial storm. It is the safest business 
investment. Men of large estate find 
there is no security they can leave that 
can be so readily realized on as a life 
insurance policy. It is a means of add- 
ing to one’s estate that is being taken 
advantage of with more avidity as the 
years go by. Life insurance has been 
put to severe tests and it has stood as 
immovable as the hills. 





Many of the companies in their an 
nual reports are calling attention to the 
increased tendency of policyholders to 
borrow on their policies and point out 
at the same time the danger. Policy 
loans are given as a matter of conven- 
ience to meet certain contingencies. The 
loan privilege is not the end of a pol- 
icy. If a loan is necessary the privi- 
lege is there. When the contingency is 
met the mortgage should be lifted. 
There is a moral oblication that the 
face of the policy be kept clear. Agents 
should tactfully suggest this to clients. 

One of the companies in speaking of 
reinstatements says that it is difficult 
to induce a person to continue paying 
premiums where loans have been made 
up to the full value of the reserve. It 
urges agents to endeavor to induce the 
assured not to borrow up to the limit 

In commenting on this the company 
says: 

“An effort has been made to observe 
the difference in lapse rate between pol- 
icies under which loans for the full re- 
serve have been granted and those 
without loans, or where the loan is for 
part of the reserve only. It is difficult, 
without much extra labor, to get the 
proper exposures from which to com- 
pute the lapse rate, but enough has been 
done to indicate that in case of loans 
for the full amount of reserve the in- 
crease is fully 100 percent, or double 
the normal rate. It may be said that 
this class represents a segregation of 
policyholders financially embarrassed, 
and: that this accounts for the increase 
of lapses. This is in part true, but it 
is now well established that the policy 
loan is often taken at the expense of 
protection for the benefit of the fam- 
ily. Loans should, in the interest of 


protection to families, be limited by 
law to about 80 percent of the reserve. 
Withholding 20 percent would serve as 
an adhesive influence to the continu- 
ance of the insurance for the benefit 
of those for whom it was originally 





LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 








secured, and would compensate for se- 
lection against the company.” 





There is inspiration for the serious 
life insurance agent, who is not en- 
tirely wrapped up in the amount of 
commissions he earns, in the thought 
of the great work he is helping to ac- 
complish in setting the brakes on some 
of the worst present tendencies of the 
American people. This is a nation of 
prodigals. Not only is it wasting and 
destroying the wonderful natural re- 
sources of the land, but it is burning up 
about $250,000,000 a year in finished 
property. The external wealthy are 
seeking new ways in which to fling their 
money and the poor are trying to live 
on a scale beyond their means. It has 
almost reached the point where the 
spendthrift is the typical citizen. In 
opposition to this tendency is the de- 
termined army of life insurance sales- 
men, using all its force to compel men 
to save something, to prepare for the 
rainy day, for old age, for their depend- 
ents. Men for whom the tale of the 
sad lot of the widow and the orphan 
has lost some of its appeal can at least 
take satisfaction in the fact that they 
are performing a public service in that 
they are part of a force checking to the 
extent of their ability this tendency to 
prodigality and wastefulness. 





Recent large estates show a severe 
shrinkage due to expenses or deprecia- 
tion in value. Stocks are subject to all 
the variations of the money market. It 
is a safe business proposition to set 
aside a certain amount for insurance 
and not lay too much stress on invest- 
ments. The chance for panic, error, 
mismanagement in all various invest- 
ments is great. Life companies in gath- 
ering up the premiums are able to make 
their investments on a broad scale. 
There is much less chance for loss in a 
life company because of its many in- 
vestments. Yet the laws restrict life 
company investments to safe limits. 





The agent is not tied down to any 
one occupation for his business. He 
has a big advantage over the drummer. 
Financial or trade conditions may affect 
one occupation or a dozen, but there 
are hundreds of others that are pros- 
perous. Last year was considered one 
of business depression and yet the ag- 
ricultural crop is given at $8,000,000,000. 
That does not indicate hard times. And 
whenever the farmer is prosperous 
there are other lines allied with his 
work that are participating. 

It is up to the agent to keep in touch 
with business conditions, and find where 
the money is. 





Much has been said about elevating 
the tone of the life insurance business. 
Like any other, the life insurance busi- 
ness will be just as good as the men 
engaged in it, and no better. It is use- 
less for one whose practices are not 
correct to attempt to lay the blame 
upon the rebater, or the twister, or 
anybody else. They are doing their 
full share to bring the business into dis- 
repute, but he who complains of them 
ordinarily is not responsible for them 
and is not able to control them. He is 
responsible for his own actions, and, if 
they are not what they ought to be, he 
should begin his reforms at home. 

It is not alone the rebater and the 
twister that have brought disgrace to 
the business. The man sailing under 
false colors has done his share, the Get- 
Rich-Quick-Wallingford with his air of 
importanee and prosperity, from whom 
the collection of a laundry bill would 
be like getting blood out of a turnip. 
The man who preached the duty of pro- 
tecting the little wife and baby while he 
was planning to sell the victim a 20- 
payment life for a 20-year endowment 
policy has not helpe ow a halo 
around the head of life insurance. 
Neither has the man who conducted a 
campaign of knocking and villification, 
the user of misleading ratios and com- 





parisons, the holier-than-thou individual 
who can see no good in any company 
but one. 

Life insurance will be elevated by 
the entrance into its ranks of every 
honest, fair, square, clean, big-souled 
agent and by the exit not only of the 
parasites which have hung upon it, but 
of the little, small-bored fellows who 
have preached to the public that there 
are only a few decent companies and a 
few decent agents in the business. It’s 
up to the agent to decide whether he 
will be a booster or a knocker by be- 
longing to the one or the other of these 
classes. 


STRIKING LESSON IS SHOWN 
IN TWO FATAL ACCIDENTS 


The Lincoln National Life presents 
two cases which teach a powerful les- 
son. Two men were both in the prime 
of life, healthy and strong. Both had a 
happy home life with their wives and 
children. Both met sudden death the 
same day, one by a fall from a stable 
loft, the other from explosion. 

William Rehling, a Dayton, O., con- 
tractor, one of these men, applied for a 
$5,000 policy in the Lincoln National 
Jan. 27. It was delivered Feb. 13. Two 
days later he met with a fatal accident. 

Dr. George M. Johnston of Pittsburg, 
the other case, applied for a policy in 
the Lincoln National Jan. 20. His pol- 
icy was issued, but he postponed paying 
the premium, thinking a few days’ de- 
lay did not matter. 

The Lincoln National makes this 
terse but convincing comment: 

“The one man had fulfilled a sacred 
duty to his family while yet there was 
time, the other meant to do the same, 
but he was too late.” 


TAFT ON INSURANCE 


The New York Herald of Feb. 28 
gives a statement from President Taft 
on life insurance. It quotes him as 
follows: 

“A man in office without means, must 
abandon the hope of making the future 
of his family luxuriously comfortable. 
All that a man can do under existing 
circumstances to safeguard his family 
is to get his life insured. If one has 
been fortunate and can look back on 
things well done it compensates for the 
loss of many other things. It is a joy 
to do things, to be useful and helpful.” 


BEST BOOKS FOR AGENTS 

The Security Mutual of New York, 
in its agency circulating library, has 
these books, which it particularly rec- 
ommends: 

1. “The Life Agent’s Primer,” by Wm. 
Alexander. 

2. “Definitions in Life Insurance,” by 
J. A. Jackson. 

3. “Hints to Beginners in Life Insur- 
ance Field Work,” by J. H. Blagge. 

4. “Seven Principles of Successful 
Salesmanship,” by Norman G. Lening- 
ton. 

5. “Some Plain Hints to Life Insur- 
ance Solicitors,” by Charles Warren 
Pickell. 

6. “What is the Best Policy to Pur- 
sue?” by Charles J. Burkart. 


The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President} = 

















Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 


Home Office : 
ROCK ISLAND, ILL. 


Over $100,000.00 deposited with the State of Illinois 
Our Representatives are Making Money 








Secure an Agency NOW 





Claims paid, iad Ld - 
Insurance in force, - “ e 


$6,624,991,50 
8,282,774.00 


WESTERN LIFE INDEMNITY COMPANY, 


Home Office: MASONIC TEMPLE, CHICAGO. 


GEO. M. MOULTON, Ww. 
President 


B. MUSSELMAN, 
Supt. of Agencies 


American Central Life 
Insurance Company 


INDIANAPOLIS; INDIANA 





A ssets = = - -~ - . baad $ 2 , 1 18,200 
Surplus Security to Policy-Holders - 327,005 
msuranceinforce = - - - = 24,521,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write to- 
day direct to the Company. 


The Minnesota Mutual 
Life snsurance Company 


ST. PAUL, MINN. 











E. W. RANDALL, President 


If you are honest, and employ successful business methods in 
writing life insurance, investigate THE Minnesota MutvaAL. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


BSTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-Presidert 
ROBERT D. LAY, Secretary 








Increase in Surplus Funds - - 











- $ 495,980.03 

RECORD Increase in Yearly Income - - - -  1,167,464.28 
SIX YEARS| Increase in Assets - - - - - = 6,848,855.77 
Increase in Insurance in Force - = 23,968,070.00 


EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 





Issuzss Poriciss THat SEtt Bgacauss OF 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 





ZENO M. HOST, Director of Agencies 
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Among the Companies 





The Northwestern Mutual gives the 
following policy exhibit to show the 
plans on which policies were issued last 
year: 


Plan. Amount Pet. 
fmary Wife. cccccccscccccs $88,676,298 30.55 
lee Pb s6scecucetens 41,500 03 
10 payment life os 1,284,500 1.01 
15 payment life «+++ 2,281,050 1.76 
26 payment life «++ 85,247,510 27.84 
Single payment life.......... coon 
10-year endowment........... 
lb-year endowment........... 
%-year endowment. ... ‘ 
%-year endowment.... 
$0-year endowment.... 














%-year endowment 00: 42 
4-year endowment........... 988,500 -78 
10 payment 15-year endowment 21,000 02 
16 payment 20-year endowment 86,000 7 
1¢ payment 25-year endowment 7,000 
15 payment 20-year endowment 10,000 
15 payment 25-year endowment 18,000 01 
15 payment 30-year endowment 1,000 
15 payment 35-year endowment 2,000 
15 payment 40-year endowment 3,000 
2 payment 25-year endowment 23,000 02 
20 payment 30-year endowment 183,500 11 


20 payment 35-year endowment 
20 payment 40-year endowment 57,000 -05 
Wyear ETM. .ccccccccccccces 36,272,696 28.65 

Corporation or partnership policies 
were written as follows: 


Amount Policies Lives 
$ 784,500 2 
713,000 53 52 
1,000 1 1 
157,000 19 14 
50,000 1 1 





$3,905,500 372 329 
Concerning term insurance, it says: 
“The main question concerning the 
year’s work clearly lies in the very large 
amount of term insurance written, 
22.44 percent of the number of policies 
as compared with 23.27 on the renew- 
able term plan in 1907. It is true that 
these policies which are not renewable 
indefinitely must be converted within 
the first seven years and a very large 
proportion will be so converted to the 
more permanent plans. Nevertheless, 
we cannot avoid the impression that 
too many agents compromise with their 
clients on this low premium, but really 
expensive temporary insurance in a 
great many instances where a more 
couragous presentation of the matter 
would secure at once an application for 
a permanent policy. The real construc- 
tive agency work is only half done in 
the great bulk of the cases where the 
application is for a term policy. 





The disability feature of a policy 
often becomes a claim. Competitors 
whose companies do not provide for 
total disability minimize the clause. The 
Fidelity Mutual reports five claims in 
i policies having that clause. 

ys: 
4; Lhe value of this feature is forcibly 
illustrated in the case of an insured who 
lost both eyes as a result of an explo- 
sion. The victim of the accident was 
only 30 years old. He was insured for 
$2,000, February 26, 1904. The policy 
1S now, by reason of the accident, full 
paid, and can be converted at any time 
into an annuity or income for life. An- 
other case, similar in many respects, 
occurred, in which the optic nerve was 
destroyed, resulting in permanent blind- 





ness. The policy in this case was for 
$1,000 only, but through the accident 
became full paid, and the insured. also a 
young man, is now drawing a life in- 
come or annuity of $55.73.” 





The Mutual Benefit says as to its 
annual figures for 1908: 

“As the Mutual Benefit has a much 
smaller loading on its 3 percent busi- 
ness than is imposed by the great ma- 
jority of companies, the sum available 
for expenses is correspondingly less. 
However, in obtaining new business in 
1908 the company expended only 80 
percent of the amount permitted by 
the New York law, while the total ex- 
penses were only 75 percent of the sum 
allowed. 

“The proportion of the company’s 
business that is on a 3 percent reserve 
basis is increasing every year. A year 
ago about 60.52 percent of the face 
value of the insurance in force was on 
the 3 percent basis, while now 64.95 
percent is on that basis. As_ stated 
above, the loading on this is smaller, 
and the somewhat larger percent there- 
of expended this year does not mean 
less economy, but rather that a slightly 
larger portion of a smaller sum was 
used. 

“The ratio of expenses and taxes to 
total income again shows a decrease, 
being 13.7 percent for 1908, against 14.1 
percent in 1907, 14.8 percent in 1906, 
and 15.4 percent in 1905. 

“The net rate of interest earned on 
invested assets (par values) was 4.61 
percent in 1905, 4.65 percent in 1906, 
4.69 percent in 1907, and 4.7 percent in 
1908. 

“The actual mortality for the year 
was extremely favorable, being only 
60.69 percent of that expected by the 
American experience table for policies 
issued since 1899, and bv the Actuaries’ 
table for policies issued prior to 1900. 
When the age of the Mutual Benefit is 
considered, and it is remembered that 
the company has a large number of old 
policies on lives of persons of advanced 
age, whose death rate is naturally high, 
it will be seen that this mortality is 
very favorable, and means a saving for 
the year of $2,030,998.” 





President Huntington of the Con- 
necticut General says in his annual re- 
port as to the company’s mortality: 

“The increase in death losses is 
chiefly due to the gain in insurance 
outstanding, and our unusually favor- 
able mortality still continues, the 
amount incurred during the year being 
only 50.5 percent of the tabular ex- 
pected mortality. 

“Since companies have been required 
to report the percentage of actual to 
expected mortality we have stood at the 
head of the list of companies report- 
ing to the Connecticut department. We 
have always believed that the fact that 
our agents are men of good character 
and associations, that we do no busi- 
ness in the south, and that the medical 
department in the home office and field 
has done its part with integrity and 
skill, would explain our success in this 
direction in the past and give reason to 
hope for its continuance in the future. 
We have sometimes been criticised by 





Indiana Agents—Attention! 


we you sell life insurance for a company whose management believes in 
entieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE 


d Fellows Building, ‘“e 


ASSURANCE COMPANY 


xe INDIANAPOLIS, IND. 





THE GREAT AMERIGAN’S LIFE BOND AGENT’S CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 





For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 


ST. LOUIS, MO. 





The South Bend Life Insurance Company 


SOUTH BEND, INDIANA 
Operates under the 
COMPULSORY DEPOSIT LAW of Indiana 


RELIABLE AGENTS WANTED Address, the Company 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or moana 
Reliable Agents Wanted. Address 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will send us 10 cents in stamps, we will apprise you of a 
lan that will lead to your being able to write 365 policies each year. 
t is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 


The Indianapolis Life |The German Mutual Life 














Insurance Company 
WANTS FIELD MEN IN INDIANA Insurance Company 
THIS COMPANY 
Never Issued Special Contracts. An old, reliable company, incorporated 
Never Issued “Dated-Back” Polici 1875, issues all leading forms of policies, 
Never Had an Agency Stock Scheme. non-participating, and is offering first 


Lowest Premiums aad Largest Annual Div- | class contracts to first class men. 


[lends of any Company Operating in Indiana. | Contracts direct with company. 
Policyholders Well Satisfied. 
Agents Making Money. 


FRANK P. MANIA Vine Pres, 8 Gan. Migs 
[Indianapolis 


Some 
good territory open. Address company 


direct. 
1019 Ashland Block., Chicago, Ill. 


The Commercial Life Insurance Company 


INDIANAPOLIS, I NID. 


A Policy Holder’s Company, is in need of several more good men in 
Indiana. Participating Insurance at nonparticipating rates. Good Con- 
tracts to producers. No Rebaters. Apply to 


ALBERT J. HELIKER, President. 











Home Office. 





IF could find Id line life company twenty-tw old, WHICH —is matunng its policies above the estimate 

when wid, THAT is ving its plies 4 Fe te hy mene ee pe = 
t — 4 , ot 

dividend (stock) icies, with the rates on 

dividends declared by annual dividend A 





deferred di contracts enough less i 

WITH—a statement that includes in it nothing but 

atter being first mortgages on farms, WOULD—you want to investigate it? Would you like to work for 1? 

Address, OLD LINE BANKERS LIFE INSURANCE COMPANY 
LINCOLN, NEBRASKA 


HAVE YOU NOTICED 


that others are coming around to the 
Unity way of thinking? We put on, 
hustled for and popularized the Guaran- 
teed Monthly Income plan of protection 
—the PERMANENT kind. The more 
its merits are mentioned the more it helps 
us. Representatives wanted. Address 


ORDER OF UNITY 
348 Sixth Ave., Pittsburgh, Pa. 


















The Fidelity Mutual Life 
INSURANCE COMPANY 
—OF PHILADELPHIA—— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President— 
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our less fortunate competitors on ac- 
count of this very excellence, on the 
theory that an insurance company ex- 
ists for the purpose of extending the 
benefits of life insurance wherever and 
whenever possible and that our range 
of territory is too restricted. While 
we rejoice that this business is bene- 
ficent in its character we yet believe 
that it should be conducted as a busi- 
ness and that our highest success will 
lie in the future, as it has in the past, 
in furnishing the best insurance at the 
lowest rates and that men of good hab- 
its, healthy occupations and residences 
should be given insurance at a price 
commensurate with their average risk. 





The following shows the number of 
deaths with classified diseases for the 
twelve years ending 1908, as taken from 
the record of the Provident Life & 


Trust: 

Fevers, principally typhoid........-.++++- 224 

Consumption .....eeceeeeeeeeeceeesceeeee 437 

CORCEE co cccccccccecesccsercseesceescoes 251 

Nervous—cerebral, excluding apoplexy 
spinal, general .......+eeeeeescsececere 203 

Circulatory—heart and blood _ vessels 


sclerosis, apoplexy ....+eseeeeeeeccecees 893 





Respiratory—Acute lungs, pleura, bron 
GINS 6:00 2666060600 s05664000o8 eS 008008 386 

Digestive—Liver, stomach, bowels, appen 
BUDD: h:6':0-¥9.6 505.6000 0405045 ER0 R60 C08 88 365 
Genito-Urinary—Kidney and bladder....... 596 
Childbirth—Puerperal and incidental....... 4 
Insanity ..cccccccccccccecccscccscccccess 39 
ENED 0 :0:0-40 6040 00:000 060 0200 00000000006 133 
yg oma Sey ee rene Tere Tere = 

Old ae .cccccccccccccccccescsccecsecees 
COGUGEIES oc vcccccececccveccecurcevencese 244 
Total ccccccccccccccvccsecscsccccess 4,174 





VALUE OF CONTESTS 


The Lincoln National Life gives 
what it thinks are the benefits of a con- 
test among agents: 

“In the first place, contests furnish 
an incentive to action. They give an 
excuse for doing something extra. You 
can go to a prospect whom you have 
almost up to the signing point and say 
to him: ‘You need insurance and you 
want it. I am in much the same posi- 
tion as you are. I too need that busi- 
ness and want it badly right now. It 
makes a big difference to me whether 
you take that insurance now or later. 
[ am after a spegial prize this month. 
My heart is set on winning it and you 
can help me get it. I need just about 
the amount you are going to give me.’ 
This appeal to the good fellowship has 
helped many a time in clinching the 
business and with it a prize. 

“Furthermore, contests stimulate 
pride. Ambition to do at least as well 
as other men in the field is one of the 
things that keeps us going. Contests 
naturally invite comparisons. They 
show how well we are running, meas- 
ured by the pace of others. No one 
wants to be a trailer, and so these con- 
tests bring out a man’s best ability. 

“Again, contests go a great ways to- 
ward steadying a man. They give him 
a reason to keep on going and doing his 
very best all the time. 

“Last, but not least, contests teach 
the value of time. They begin on a cer- 
tain day, they end on a certain day, and 
every hour in between counts, and 
counts big, and every hour with all its 
great possibilities lost or misspent 
means actual money lost.” 





It’s better to give a man more than 
he expected than to have him disap- 
pointed by your unlimited claims. 


WANTED 


A Field Superintendent 
for one of the most 
prominent Life Insur- 
ance General Agencies 
in the State of Ohio. 
Apply with reference. 


F-19, The Western Underwriter 


ENTHUSIASM IN THE WORK 
OF LIFE INSURANCE AGENTS 


(By W. A. Fiscuer, Western Pennsylvania 
Manager, La Fayette Life.) 

Every great movement in the annals 
of the world’s history is the result of 
enthusiasm. Nothing was ever accom- 
plished without it. 

The selling end of any business as we 
men in the field know, is no child’s play. 
I have heard it remarked over and over 
again by men that were considering to 
start in insurance business that it would 
be necessary for them to know every 
fact and detail of their own policies and 
also their competitors’ before they 
would be able to get out and sell any 
insurance. They declared that, as this 
would take quite a long while, they could 
not afford to be on a commission basis 
to start. They said they would have to 
have some guarantee to devote their 
entire time preparing and as the com- 
pany would not do that, they would 
have to give it up, and work at some- 
thing else. I heartily believe in every 
agent knowing all the facts and details 
of the different policies. But, does this 
make a successful life insurance sales- 
man? Or a successful salesman of any 
kind? A thousand times no. You can 
fill a man brim full of facts, and de- 
tails, and yet he is a failure. Why? 
He lacks that something that spans the 
distance between buyer and seller and 
instills confidence into the mind of the 
man who buys when he has the seller’s 
proposition presented to him. It is 
that something which forms the con- 
necting link between the salesman’s 
company and the buyer’s bank account. 
That is the thing which says whether 
a man succeeds or fails. What is this 
something? It is Euthusiasm. 

. . SS 

Give me a man who knows but half 
the details of the business but is brim- 
ful of enthusiasm, and I’ll gamble on 
his producing twice the results of a 
man who is fully informed but lacks 
enthusiasm. Not only that, but the 
fellow who, knowing but half the de- 
tails of the business goes into it with 
all his heart, will soon know the other 
half, and be working under a propor- 
tionately greater amount of enthusi- 
asm, with results accordingly. 

Such a man puts not only his brain 
and body into the work, but his heart 
and soul. In fact, every faculty he 
possesses, that will make him a strong- 
er salesman. 

The one great law of success is 
concentration. When you attempt any- 
thing, you must bend all your ener- 
gies in that direction. Hold on, when 
others let go; push ahead when others 








A Life Company, organized 
under the laws of Illinois, located 
in the wealthiest section of the 
Central West, desires to corre- 
spond with high grade men rel- 
ative to State, General and 
Special Agency contracts. Some 
of its special points are: 


Low Mortality, 
High Interest Rates, 
Best Policy Contract, 


Economical Management, 
A Square Deal. 


Address C-33, care of West- 
ern Underwriter. 





City Managers Wanted for Ohio ities 


Salary, or salary and over-riding commission 
to right men. 


Unless you have unimpeachable references 
and record do not apply. 











Che Columbia Life Insurance Co., oF ememnnci 
W. @. Culkins, Vice-Pres. and Gen. Mar. 











“See that man there? He’s worth ten 
million dollars!’’ 

It used to be only the vulgar and un- 
educated who noisily rattled the silver in 
their pockets. Now 

Probably the most democratic insurance 
organization in the field is that of the 
Western and Southern Life, Cincinnati. 

















WANTED-HICH CLASS SALESMEN 





TO SELL 


MONTHLY INCOME POLICY 


Che Cleveland Life Insurance 
. COMpany... 


Rockefeller Building 


NEW... 
GUARANTEED 


Home Office: Cleveland, Ohio 


“ATTENTION” | 


Special Contract man and Stock Salesman. A liberal contract 
will be made to men who can place insurance stock of an Ohio 
Old Line Legal Reserve Life Insurance Company. Plenty of 
territory for the right men. 
application to 





Kindly send references with 


The Cincinnati Life Insurance Company 
Cincinnati, Ohio a 
Say, Mr. Agent! You’ve looked for the square dea: 








company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 








Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 


Modern in every respect. Ask to be shown. 





Home Office: SOUTH BEND, INDIANA 
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hold back; know no such word as 
“can’t” or “give up.” 

Do you know what makes a man hold 
on when it seems he must let go; who 
knows nothing about retreat, “give up,” 
and “can’t”? It is the same old En- 
thusiasm that makes it impossible for 
him to do other than win, and which 
always spurs him forward to success. 
In fact, I have heard it said that en- 
thusiasm and progress are synonymous 
terms. You can’t have progress with- 
out enthusiasm, while with it and a 
determination to succeed you cannot 
fail. 

* * * 

Enthusiasm isn’t a temporary agi- 
tation, but should be a permanent asset 
to every salesman. You should not be 
content to work with all your might 
one day and loaf the next, but you 
should be so filled with real love for 
your work to put your whole energy 
into it every day. 

I like to class enthusiasm under the 
following heads: Loyal, intelligent, 
earnest and sincere. I like to think of 
a man as being filled with loyal enthu- 
siasm; a man who, when the home of- 
- fice says a thing or makes a ruling, that 
is contrary to what his personal opin- 
ion in the matter might be, accepts it 
with good grace and follows instruc- 
tions cheerfully to the letter. A man 
must know that snap judgment on a 
ruling is not good policy, as compared 
with the days, weeks and often months 
of careful consideration that the home 
office has given the matter. 

We all know the necessity of using 
a lot of horse sense when figuring 
with a prospect. That is just another 
expression for intelligent enthusiasm. 
It is that instinct which enables a man 
to step into an office, grasp the sit- 
uation at a glance and before he has 
spoken half a dozen sentences, know 
what to say and how to say it, to catch 
immediately the interest of his pros- 
pect; to strike the nail on the head and 
sink it deep instead of feeling all 
around and then giving it a little side 
tap that would only bend it away. 

* * * 


But, last and most important of all, 
combine earnestness and sincerity with 
your loyal and intelligent enthusiasm to 
make it complete. Loyal enthusiasm 
makes relations between you and me 
and the home office pleasant; intelligent 
enthusiasm makes you an agreeable 
salesman for your prospects to meet; 
but earnest and sincere enthusiasm 
makes you get the applications. How 
the home office does hunger for men 
who carry out its instructions to the 
letter. It is a fact that everywhere 
business men of today gladly greet 
men of intelligent enthusiasm. By this 





I mean men who can tell in a few short, 
crisp sentences their business and its 
adaptability to their prospects. 

When you secure an interview with 
a prospect, you must be able to take 
in the situation quickly, and know how 
to approach intelligently your man and 
get his eye. That is one of the great 
secrets of a salesman’s assets; the abil- 
ity to get a man’s eye. Look him in 
the face, present your proposition, and 
never lose him for a second. Get a 
man’s eye, make your proposition and 
he will be interested. Lose his eye 
while you are talking and you miss the 
best chance of a good hearing. When 
a man looks you in the face, if your 
features carry the force that should 
go with your arguments, they will do 
more than 50 percent to help you land 
the application. The average man of 
today can readily tell whether or not 
you yourself believe what you are tell- 
ing him. 

ee 

You can’t make your eyes lie for you. 
When you meet your prospect for an 
interview, stand up straight, throw back 
your shoulders and look him in the 
face. Don’t have pink tea running 
through your veins; let it be rich, red 
blood, and let it boil; boil over and 
carry your spirit with it. If you haven’t 
the genuine article in your heart, you 
can’t make words carry enthusiasm 
when there is nothing to back them. 
Believe in the goods you sell, or don’t 
attempt to sell them. You are only do- 
ing your conscience an injury by trying 
to have it lie for you. 

* ok cs 


I know of nothing in the world that 
is so easy to become enthused over as 
the business we represent. If you can’t 
be enthusiastic over life insurance, 
when you consider what many good 
things it has done in the past and that 
the American public is becoming aware 
of this fact, which is proven by the 
large general increase in business in 
this country, and look ahead what a 
great future there is before you, you 
are not a salesman who can look an 
honest proposition in the face, and see 
a future for it. Because life insurance 
is really a good thing it doesn’t mean 
that it is easy to sell. That is where 
your sincerity and earnestness must 
stand you in good turn. You know it 
is a good thing, that your prospect 
needs it, and that it will be a paying 
investment for him, but the policy will 
not sell itself. That is up to you. You 
have the goods; the prices are right; 
your prospects need it. Do you get the 
application? If you back your state- 
ment with that sincerity and honesty of 
expression that shows earnest enthu- 











Correcting Mistakes 


They will make mistakes sometimes—typewriter operators; but who won’t? 
The important thing is to correct mistakes with the least possilbe loss of time. With 


The Underwood 


the visible writing makes the error immediately apparent. Then the place for a 





replacing letter is shown—right in line 
with the ‘‘V shaped” notch in the typebar 
guide. 
cannot go to the wrong point. 

"If saving of time and increase in efficiency 
are worth securing in your office, then it is 
well worth while to obtain full knowledge of 
the Underwood Standard Typewriter and the 
superior features it possesses. 
come in, no further draft on your time and 
patience will be made than you choose to 
permit. 


No calculation is necessary—the type 


If you will 


TYPEWRITER COMPANY, Inc. 


(35 WABASH AVENUE, CHICAGO, ILL. 
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RELIANCE LIFE 
Pittsburgh. 


Policies that can’t be beat. 
Assets over two and one-half millions. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, 











Iowa and Alabama. 











THE MUTUAL LIFE 


Insurance Company of New York 
OLDEST IN AMERICA STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





For terms to producing agents address: 


GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 














The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 


than any other Company, and for \each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 


441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 

$1,202,352.87 per day in New Insurance Placed and Paid for. 
per day in pp to Policyholders and addition to Reserve. 
in Increase of Assets. 


$166,633.89 
$126,996.37 per day 





As Helps to Selling our New Policies (1908), an Agent 
has: 


Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 


secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 


These are effective helps with intelligent people. 
We have some open territory. 


EQUITABLE LIFE OF IOWA 


_ Des Moines, lowa 








THE an 
2 | ONLY THE MAN 
Union Central with a Columbian National License may sell 
Life Insurance Co. | 
Of Cincinnati, Ohio. 


JESSE. R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 


| Massachusetts Non-Participating Life, 
Massachusetts Accident, 
Health and Disability 


Liberal Policies backed by a large Surplus 











Well-informed insurance men need not be reminded 
of The Union Central's reputation for large divi- 
dends to policy-holders. It is the company for the 
alert, intelligent agent who wants 


We want high grade men—General Agents, 
City Managers and District Managers. 
Save time by writing fully. 


to win in com- 


petition. New and up-to-date 1909 policies. T he Co | um bian National 
Assets,  $67,933,248.40 Life Insurance Co. 
Liabilities, 65,244.114.30 Home Office, 180 Federal St., Boston 











Established 1867. ins. in Force $269,000,000 
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siasm, you will get the business. If 
you don’t, you are lacking. 

Of course we can’t get an application 
from every man we solicit. Have a 
care, though. If you are having many 
interviews and getting few applications, 
talk the situation over with yourself 
carefully, and I believe you will find 
your storehouse of enthusiasm is get- 
ting low. But don’t be discouraged. 
Abraham Lincoln once said, “If you 
can’t plow through a log, perhaps you 
can plow around it.” 

If you don’t get an application by 
one method, try another. When dissat- 
isfied with your own work, sink your- 
self into that of someone else for a 
time and gain inspiration. But, remem- 
ber, inspiration is not imitation. Many 
a man fails because he simply imitates 
another man’s methods. He uses them 
indiscriminately for his own needs. But 
one who studies another’s methods 
analyzes them and then makes a prac- 
tical application of them to his busi- 
ness, that man has gained an inspira- 
tion. 

* * *” 

Arrange some definite plan for your 
work, and then let it run away with 
you. Set your goal so high that you 
can never reach it, but keep forever 
trying. Then you will have accom- 
plished your greatest success. 

Start out each month with the feel- 
ing that if you have written six appli- 
cations last month, you must beat it 
this. If you fail, there will be the sat- 
isfaction of having made an honest 
effort, which is the difference between a 
dissatisfied worker and an honest one. 
It means there will still be within you 
the spirit to win when the next month 
is started, and when you have that 
spirit along with enthusiasm, you are 
simply irresistible and will get business. 
You will not only get business, but 
will make business if it isn’t in sight. 

Now, sum up these remarks, and ask 
yourself these questions: Have I had 
real enthusiasm in the policies of my 
company? Did I believe I was doing 
my prospect a favor when I sold him 
a policy, or was I only selling it for 
what commission there was in it for 
me? I think there is room for all of 
us to stir up a little more enthusiasm. 





Life insurance teaches the practice of 
duty, and inculcates the highest ethical 
code of unselfishness practiced by man. 

Some agents are great believers in 
selling insurance on the term plan; that 
is, for a term of about half an hour a 
day. 





DO YOU BELIEVE? 
_ No, this isn’t a religious question— 
it is simply a business query. 
_ Do you believe in what you are tell- 
ing your prospects every day; do you 
put enthusiasm, and force, and interest, 
into every statement you make? 

If you don’t you receive only half- 
hearted interest from those you are 
trying to influence. 

You get back just what you put into 
your business talk—no more. 

Whatever your proposition, you can’t 
get others to believe in it—to enthuse 
over it—unless you do. 

Believe in yourself, your ability to 
carry through whatever you undertake; 
your business; your policies. f 

Believe—and you can’t help but win. 

Success comes (and stays) only with 
those who believe—believe 24 hours a 
day and 365 days a year—in their busi- 
ness and their ability and make it go.— 
U. S. Health & Accident Agents’ Rec- 
ord. 





CAUTIONS 


Never mix your bile with business. 
It is not good form, outside of canni- 
bal society. 

Of all frauds nobody is cheating him- 
self quite so nefariously as the one who 
— wearies in doing the other fellow 
well. 

Above all things be loyal to the en- 
during human relationship. Otherwise 
the honesty that is in you may be trans- 
formed into a living lie. 

It is ever so much easier to pick 
flaws by the hour in the other fellow’s 
makeup than it is to sit for five min- 
— in cold, hard judgment upon your- 
self. 

Don’t be nettled if other people call 
on you to help them out of trouble. It 
is a compliment to you for even a lost 
dog to assume that you have sym- 
pathies. 

It is a good plan to sharpen the edge 
of one’s honor on the grindstone of 
truth every morning so that our ac- 
tions and thoughts may have a clear- 
cutting edge whenever it is necessary 
to draw the line of demarkation be- 
tween the right and wrong.—Wall 
Street Journal. 





Don’t waste time on people who 
have the disease called “the panic”; 
you might catch it. There are plenty 
who have not got it, but who have 
check books. So here is where you 
turn the trick. 





WANTED 


A live, experienced man to sell stock for a 

Company organized and doing business in 

Ohio only; commission and salary. 
ADDRESS: 


OHIO, care The Western Underwriter. 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
own as the South is marked by the accomplishment of the State 
Mutual Life Insurance Company of Georgia. 


Forty Million Dollars of Insurance have been placed on the books 
of this Company the first two years of its life as a f al reserve insti- 
tution. Over a million and a quarter of assets have been accumulated 
in this period and the Company's income in 1907 was $1,600,000. 

Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 
C. R. PORTER, President HOME OFFICE," ROME, GA. 
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The Midland Mutual Life Insurance Company 


of Columbus, Ohio 


a et ee ia aia did a ee $122,267.53 
RE SS ree eee aa ee cose W271 90 
Gross Assets, Company’s Standard.............. se essceees 268,406.17 
i a dncid aceneenunnawadonss+e gees 226,812.34 
Insurance Written 1908.............. a SS eee 2,164 600.00 
Insurance in Force to December 31, 1908..............e00- 3,063,450.00 


Splendid Territory open for active producers 


DOCTOR W. O. THOMPSON, President B. F. REINMUND, Secretary 
LOT H. BROWN, Superintendent of Agents’ 


SATISFIED AGENTS 


The Lincoln National Life, now entering its 
fourth year is paying EARNED 
DIVIDENDS TO POLICYHOLDERS 
exceeding the average paid on like policies by all the 
Companies reporting to New York State. 


Such results beget satisfied Policyholders and they 
in turn beget successful Agents. 


WE CAN REFER YOU TO MANY OF EACH. 
Operating in Indiana, Michigan, Ohio and Pennsylvania. 
Lincoln National Life Insurance Company 


FORT WAYNE, INDIANA 
Its Name Indicates its Character. 


A Good Man Wants a Posie 
tion With a Good Company 


A Company that can meet the requirements of the various Insur: 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 


Lei 








in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMBRICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, FAL. 


W [S CONSIN NATIONAL 





GEO.M. PAINE presivenr ~ 


PF TOme OFFICE OSHNOSH-MILWAUKEE OFFICE CASWELL BLOCRC | t kK 
PROGRESSION SECURITY 


POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 








July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 


applications upon which $43,256.88 premiums were all paid in cash. 

Business written $1,763,500, Premiums, $51,346.07. Now with an Agency 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the Wisconsin National Life is the 
Company you want. 


For an Agency Appointment address the Home Office 


ATTENTION !! 


The new MONTHLY PENSION POLICY issued by the 
OLD COLONY LIFE is a sure enough winner. 
It is the ideal family man’s policy. When the head of a family dies 


there occurs a triple death, viz: the HUSBAND dies; the FATHER dies, 
and his INCOME dies. 


The Old Colony Life contracts to pay the family on the first of each 
month for a period of twenty years, a pension of $25.00 or $50.00. 
premium rate is the lowest ever devised, and the policy provides or 
all of the moder nonforfeiture features. 
RATES AT ONCE 


WRITE FOR COMMISSION 
This policy is the best seller that has ever been put on the market 


OLD COLONY LIFE INSURANCE COMPANY, Old Colony Building, CHICAGO 


November 20th, 1908. 
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NEWYORK LIFE GIVES VIEWS 
AS TO TERM INSURANCE 


The New York Life says as to term 
insurance: 

“We have never said much about term 
insurance, because the subject has 
never seemed to be of importance. 
There are one or two thoughts which 
it may not be amiss to state briefly at 
this time, bearing on the general inad- 
visability of term insurance for those 
who want real protection and expect to 
live for a longer period than five, seven, 
ten or fifteen years, which are the pe- 
riods for which term policies generally 
ru 





n. 

“Experience has shown that among 
those who have taken term insurance 
there is a larger percentage of persons 
anxious to insure because of some im- 
pairment undiscoverable by the medical 
fraternity, with the result that a higher 
mortality is generally experienced un- 
der term policies than under other pol- 
icy forms. For that reason stricter 
lines are drawn for term insurance than 
for other plans, and only those who 
come up to a very high standard are 
eligible. 

“The great trouble with term insur- 
ance is its increasing cost. There is al- 
ways a problem ahead of the man who 
takes it. The time will surely come, if 
he lives, when he will have to pay a 
higher rate, and the history of assess- 
ment and fraternal organizations and 
the like is filled with statistics to show 
how a raise in rates is invariably unwel- 
come, even though those who are in- 
sured can be reasonably certain that 
it is bound to come. 

“Insurance at increasing cost is about 
as old as insurance itself. It tempts 
the unwary, but they should at least 
know that it invariably fails in practice. 
The universal experience of all compa- 
nies in whatever country is that when 
the increased rate goes into effect the 
temptation to drop the insurance be- 
comes too great, with the result that 
these policies lapse in enormous pro- 
portions, a serious proposition for pol- 
icyholders and company alike. Next to 
being sure that he is in a sound com- 
any, a prudent policyholder will want to 
know that he will never be called on to 
pay an increasing rate. 

_In term and renewable term _ poli- 
cies, the price begins low and is higher 
later on. The New York Life sells 
such policies, but does not recommend 
them as being comparable with its reg- 
ular plans. No man has any assurance 
that his circumstances will improve, nor 
that the increased cost later in life will 
not bear on him even more severely 
than the lower price at the start. The 
true plan of insurance is framed around 
the idea of making things grow easier 
instead of harder as time goes on. Ex- 
tended insurance is, in effect, term in- 
surance, in that it stays in force for 





years after a man may have ceased to 
pay his premium. 

“Then, too, the operation of annual 
dividends tends to reduce the cost more 
nearly to term insurance levels, in ad- 
dition to which an ordinary life policy 
has cash surrender loan values, not 
available under term policies, making 
it altogether advisable for the person 
who needs permanent insurance protec- 
tion to secure an annual dividend pol- 
icy.” 





FORGET 


1. Forget the faults of others. 

2. Forget the trivial offences, pin 
pricks and slights incidental to all life. 

3. Forget to get angry at accusa- 
tions that you know to be untrue and 
unjust. If you are in the right you can 
afford to keep your temper; you can 
conquer an opponent all the quicker 
by keeping cool. 

4. Forget the crimes and unhappi- 
ness told of in the daily press, and re- 
member the bright things; remember 
the millions of people who are honestly 
trying to do their duty. The bad things 
are often displayed in big type, while 
the millions of good deeds of men and 
women every day are not played up 
very much by the papers. They are a 
er force in the world, neverthe- 
ess. 

5. Forget to speak ill of people. It 
is better to keep silent than to claw at 
and tear down the reputations of others. 

6. Forget past mistakes. Make the 
present and future wipe out past errors. 
The past is only valuable in the light of 
experience and as the regulator of our 
present and future conduct. 

7. Forget the rebuffs and setbacks 
that everyone who is making any head- 
way or doing anything in the world is 
bound to receive. 

8. Forget everything when you go 
in to insure a man except that you must 
get his application. You can pretty 
nearly get his signature every time if 
you will to do so strongly enough and 
if you are fully prepared in all direc- 
tions when you begin to talk business. 
—New York Life Bulletin. 


LOOKING FOR LEADS 


To some agents the hardest part of 
getting business is securing prospects. 
Straight canvassing is almost unbear- 
able to them, and even when they have 
particular persons in view it is difficult 
for them to go to them and undertake 
to sell life insurance without having 
some special grounds on which to ap- 
proach them. Such men—and, in fact, 
all agents—should be constantly on the 
lookout for “leads.” Sometimes some 
event may open the way of approach 
and make comparatively easy the writ- 
ing of the prospect. It may be the 
death of an acquaintance leaving no 
estate, the receipt of a legacy, the birth 
of a child, going into a new business 
venture or something much less im- 














ULsveal : i 
JOHN P. MUNN. M.D. 
PRESIDENT 
FIANCE COMMITTER 
JAMES R PLUM 
Leather 
CLARENCE H KELSEY 
Pres Title Guarantee and Trust Co 
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Good men, whether experienced in life 
insurance or not, may’ make’ direct con- 
tracts with this company, for a limited ter- 
ritory if desired,and secure for themselves, 
in addition to first year’s commission, a 
renewal interest insuring an income for 


the future.“ Address the Company at its 
Home Office, No. 277 Broadway, N. Y. 
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portant. Some agents who do the 
greatest work give a large part of their 
attention to getting the proper leads. 
They learn all about a man and then 
plan their approach as a general would 
a campaign. 





Mankind is divided into three classes 
—the egoist, who is wholly selfish and 
thinks only of himself; the ego-altruist, 
who thinks of others in connection with 
himself, and the altruist, who thinks 
more of others than himself. The life 
insurance agent would receive his 
warmest welcome by the altruist and 
be turned down by the egoist. 


Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


OUR 








The Best Ever! 


Result of 65 Years’ Experience 
The 1909 Proposition of the 


STATE MUTUAL 
LIFE ASSURANCE Co. 
of Worcester, Mass. 
If you are a live wire, investigate. 


A. G. BULLOCK, President 


B. H. WRIGHT, EDGAR C. FOWLER, 
Secretary Supt. of Agencies 


THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record 








MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGPIELD, MASS. Inc. 1851 
A : L. Brackett Bisnor, Manager, 
16 = its Loan & Trust Building. 





Columbus Agency: 1003 Outlook Butlding. 





Insurance in Force, §203,898,905.00 
The NEW POLICIES of the Provident are uns 


are still further reduced by large annual dividends. 


YERGER & ELLIS, General Agents, Western Ohio 

S. S. SAFFOLD, General Agent, Eastern Ohio - 
“W* CROOK,GeneralAgent | - - - - 
ANNEY & PICKERING. General Agents, - - 
ASSETT & REESE, General Agents ~ - 


THE 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Assets, 566,394,0/0,07 
assed for conciseness and simplicity of form and for 


adaptability and liberality in all essentials, The Premium rates of the Provident are exceedingly low and 
CORRESPONDENCE WITH AGENTS SOLICITED. 


312 Union Trust Building, Cincinnati, Ohio 
- = 1706-710 Garfield Building, Cleveland, Ohio 
720 Spitzer Building, Toledo, Ohio 
325 Marquette Duiiding, Culcagp, mi. 
1218-20 Ford Building, Detroit, Mich. 





49th 


ASSETS, - - §21,708,901.70 
LIABILITIES, - 20,471,723.76 
(Including Deferred Dividend Fund) 


1860 
Home Lire INSURANCE COMPANY 


OF NEW YORK 
GEORGE E. IDE, President 


YEAR 1909 


THE RECORD FOR 1908 SHOWS THE 
FOLLOWING GAINS: 
Insurance in Force, - $2,174,947.00 


Divitene-Ee owment —, anaiee - 1,704,048.00 
und . - - $1,970,463.00 eferred Dividen 

Deferred Dividends) 1, ‘ Reserve, ° - - 175,443.00 
Net Surplus, - -  1,237,177.94 Contingency Reserve 

Insurance in Force, - 88,368,244.00 (Surplus) - - - 467,742.51 








You Have Often Said 


“I wish I were in a business where my 
abilities would count; one in which 
there is a greater opportunity.”’ 

The Prudential 
Life Insurance 
Agent is in just 
that position. 

His abilities count, 
His opportunities 
lie with himself. 
His promotion is 
on merit. 


THE PRUDENTIAL INSURANCE COMPANY 
GF AMERICA 
Incorporated as a Stock Compeny by the State 
of New Jersey 
JOHN FP. DRYDEN, Home Office, 
President. NEWARK, N. J. 
Write for Agency. 














WHY is it easy to write insurance for 
THE MANHATTAN LIFE INSURANCE CO. ? 
BEC AUS Its premium rates are low; 

its annual dividends are 
large; The recent exam- 
ination by the New York 
Insurance Department 
shows the Company to be 
absolutely sound, and that 
it makes no discrimina- 
tion between policy- 
holders. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address: W. B. LANE, Vice-President, 


The Manhattan Life Ins. Co. 
66 Broadway, New York City. 





A PENN MUTUAL PREMIUM, !less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 





and values increased to full 3 per cent 








Many Good PlacesAre 
Waiting for the RightMen 


Much desirable territory is unoccupi Y 

for men who can demonstrate their capabilities 
Policy plans recently revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights, 


| ARE YOU ONE OF THEM? | 


UNION MUTUAL LIFE INSURANCE CO. 
PORTLAND, MAINE 
FRED E. RICHARDS, President 
THORNTON CHASE, Supt., 
Chicago, Ill. 




















reserve. 





Address 84 Adams St., 
either: }) EDSON D. SCOFIELD. Supt.. 
180 Broadway, New York City 
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TERM VALUATION RECOGNIZED 
BBY NEW STATUTE IN INDIANA 


Preliminary term valuation is given 
a legal standing in Indiana by the re- 
cent enactment of a law amending sec- 
tion 10 of the law approved Feb. 25, 
1903, which provides for valuation of 
policies of Indiana companies. The 
provision for preliminary term valua- 
tion is as follows: 


The auditor of state or any one acting for 
him or on his behalf, in making any valuation 
of the policies of a life insurance company in- 
corporated under the laws of the state of In- 
diana, for the purpose of ascertaining the net 
cash value of outstanding policies, or for the 
purpose of ascertaining the reserve of outstand- 
ing policies of any such company, or for the 
purpose of ascertaining the policy liability of 
any such company, shall compute such net cash 
vale, reserve or policy liability, according to the 
terms of each policy outstanding, and should 
any policy provide that any time covered there- 
by is term insurance, or for a valuation as 
term insurance for | time covered by such 
policy, the valuation of such policy shall be in 
accordance with any such provision in such 
policy; provided, that any policy hereafter issued 
may provide for not more than one year's pre- 
liminary term insurance and if the premium 
charged for term insurance under a limited 
ayment life preliminary term policy providing 
S the payment of less than twenty annual pre- 
miums or under an endowment preliminary 
term policy, exceeds that charged for like insur- 
ance under twenty payment life preliminary 
term policies of the same company, the reserve 
thereon at the end of any year, including the 
first, shall not be less than the reserve on a 
twenty payment life preliminary term policy is- 
sued in the same year at the same age, together 
with an amount which shall be equivalent to the 
accumulation of a net level premium sufficient 
te provide for a pure endowment at the end 
of the premium payment period equal to the 
difference between the value at the end of 
such a period of such a twenty payment life 
preliminary term peter and the full reserve at 
such time of such limited payment life or 
endowment policy. All policies of life insur- 
ance including policies issued on a_ reducing 
premium plan or a return premium plan, shall 
be valued according to the provisions of this 
act; and provided further, that in every case 
in which the actual premium charged for an 
insurance is less than the net premium for 
such insurance, computed according to its re- 
spective table of mortality and rate of interest, 
the company shall also be charged with the 
value of an annuity, the amount of which shall 
be equal to the difference between the premium 
charged and that required by the rules above 
stated, and the term of which in years shall 
equal the number of future annual payments 
due on the insurance at the date of valuation. 
The foregoing provisions of this section for the 
valuation of policies shall apply to life insur- 
ance policies only. Insurance against perma- 
nent mental or physical disability resulting from 
accident or disease or against accidental death, 
combined with a policy of life insurance, shall 
be valued on a basis of fifty (50) per centum 
of the additional annual premium charged 
therefor. 








SALE OF POLICIES 


There is more or less buying and 
selling deferred dividend policies on 
which a number of premiums have been 
paid these days. The Mutual Life has 
this to say to its policyholders on the 
subject: ; ; 

“Again we would admonish policy- 
holders not to be misled by the decep- 
tive representations of certain schem- 
ing brokers who are engaged in buying 
up deferred distribution policies. These 
brokers and speculators usually style 
themselves ‘bankers’ and claim to give 
full value for the policies they buy, re- 


serving for themselves only a banker’s 
profit. In this they would deceive you 
grossly. They may offer you the full 
reserve for your policy, but if you hold 
on to your contract yourself you will 
shortly be entitled to the accumulated 
dividend in addition to the reserve. It 
is this dividend that they are after, for 
they are seeking only policies that are 
nearing the completion of their divi- 
dend periods. When they get your pol- 
icy they will continue to pay the pre- 
miums until the end of the distribution 
period, and will then draw both the full 
reserve and the dividend in cash. If, 
however, you should be in failing health 
at that time they will simply draw the 
dividend and continue the policy in 
force in order to get the face of it in 
cash a little later. If you die before 
the end of the dividend period, they will 
then get the full face of the policy 
which your own heirs ought to receive. 
All these benefits you can obtain for 
yourself and your beneficiaries. If you 
find it difficult to pay the premiums, 
the company will loan to you, as the 
person insured, the necessary funds at 
5 percent interest. Do not yield to the 
wiles of these cunning speculators. 
When you get an offer for your policy 
from them, submit it first to your com- 
pany and you will learn what is in- 
volved in the transaction.” 





INCREASES THE AMOUNT 


One agent says he is able to land a 
man for a larger amount of insurance 
by writing smaller policies with pre- 
miums payable at different times during 
the year. For instance, it may cramp a 
man to pay the premium on a $25,000 
policy at once. In such a case he writes 
five policies of $5,000 each, payable at 
different times during the year. 

It should be remembered that this 
plan is not the equivalent of writing a 
large policy with semi-annual or quar- 
terly premiums, for each small policy 
gets the advantage of the annual rate. 








FAMILY $25,000 POORER 


Vice-President C. E. Coffin of the 
State Life says: 

“Only a few days ago a policyholder 
asked for the cash surrender value of 
his policy. Of course, it was paid him, 
but with the advice that his course was 
very shortsighted. Only yesterday his 
family, thinking his policy was yet in 
force, gave notice of his death. No 
comment is necessary. 

“In the horrible fire of the Topeka 
hotel a few weeks ago, one of our pol- 
icyholders lost his life. Only a short 
time before, against the advice and 
even the pleadings of the renewal de- 
partment of the company, he lapsed 
a $25,000 policy. A word to the wise 
is sufficient.” 





ANALYZING OLD BUSINESS 

An experienced agency instructor 
gives the following excellent advice: 

“We all know that but few men seek 








life insurance. Comparatively few give 
their applications as an accommodation 
to the agent. Many buy it only after 
they are satisfied that it helps to fulfill 
an obligation to their families and to 
society. It is in convincing men that 
such an obligation does exist that the 
keen and alert solicitor seems to de- 
velop a sort of sixth sense—an intuition 
—that only needs the stimulus of a hint 
or suggestion to make clear his method 
of approach. 

“Analyze your business for the last 
year. How did you first interest each 
of the men whose applications you aft- 
erward secured? Don’t you know of 
some one similarly situated to Mr. A. or 
Mr. B. who could be reached in the 
same way you secured their attention? 
Think it over. It pays to study your 
customers. 





A life agent is known by the business 
he pays for. 











Good 
General Agency 
Contracts 


can be secured from 


Dational 


Lite Insurance Zo. 
Montpelier, Ut. 











AN OPENING FOR A SUPERVISOR 





ON A SALARIED BASIS 





ducing. 





The Equitable Life Assurance Society of the 
United States will open negotiations with a first-class 
life insurance man of experience and good standing to 
fill a position as Supervisor in a prominent western 
state. Only men of unquestionable character and 
ability are invited to correspond. 


The position will require a broad knowledge of 
life insurance and ability of the first order in directing 
and appointing agents and in upbuilding the business 
to the extent which the territory is capable of pro- 


All communications will be held in confidence. 


Address) HENRY L. ROSENFELD, Depart- 
ment of Western Agencies, 120 Broadway, New York 

















DIRECTORS 
F, A, CHAMBERLAIN 











LEONARD K. THOMPSON, President, 


orthwestern National Life Insurance Company 


MINNEAPOLIS 











Pres. Security Nat’) Bank 
Cc. T. JAFFRAY 
Vice-Pres. First Nat'l Bank 
B. W. DECKER 





A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 








E 
Vice Pres. Northwestern Nat’) Ban 
A. A. CRANE 
Vice-Pres. Nat’| Bank of Commerce 


B. F. NELSON 
Nelson-Tuthill Lumber Co. 
GEO. B. TOWLE 
Treasurer 
JOHN T. BAXTER 
oupsel 
W. J. GRAHAM 
Vice-Pres. and Actuary 
L. K. THOMPSON 
President 

















RECORD FOR 1908 





pO eae $1,491,494.01 

Excess of Income over Disbursements. . . 471,989.90 

Paid Policyholders and Beneficiaries....... 713,502.33 

Increase in Surplus....... Cea Rincae an Raenee 52,984.88 

JANUARY 1, 1909 

Admitted Assets... 2. 2000 2200 0000 0000 000s cece cece cccs cess ce cece cccscccccsscccccs oc coos fS,601,083.23 
Paid Policyholders and Beneficiaries.. ................. 22. ccecceeeeees ceeeeeecees 27,333,527.25 
nl Sebi neke ants ikon awenngnthns hans Adbeaped baanenes debe nana nies se 23,901,654.00 
Seamless... 200. cccecees 0000 0005 06000 OOC0CC cece cece CECE beCee coccce cece ce 000s 0c 66 203,805.57 


is entering additional 
Western States 

and offers especially 
advantageous 
propositions to reliable 
Men who desire to 
establish permanent 
business connections. 
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